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REMOTE PUMPING--WHAT IT OFFERS 
TO STATION OPERATION 


4 Mileage 


REMOTE PUMPING SYSTEM is 
used by Western Oil & Fuel Co., 
of Minneapolis, at this new multi- 
pump station in Wabasha, Minn. 
Two articles in the Equipment Sec- 
tion describe advantages, as given 
by two pump manufacturers, of lo- 
cating pumps at the underground 
storage tanks, see p. 84 and p. 88. 
Other oil marketing equipment news 
begins on p. 70. 


The Week's Oil News Starts on Page 37 








TOKHEIM 
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SERVICE 














begins before and 
continues after the sale! 


s Tokheim owners get much more than the pumps 
RETREV-A-HOSE MODEL 391 RA. 


A LO-BOY COMPUTER PUMP. they purchase. They get the intimate, “neighborly” 

ee oe attention of a national sales-service organization 
unsurpassed in the pump industry. This service 
begins with assistance in planning equipment for 
a new station, or a new island. It continues after 
the sale and installation of the equipment, and is 
available as long as the pumps are in operation. 
Tokheim’s interest, like that of its customers, is to 
make sure its pumps deliver fuel at the lowest 
possible cost. To this end Tokheim maintains the 
finest service organization of its kind. Consider this 


extra Tokheim value when you next buy pumps. 


WRITE FOR BULLETIN! 


& - "QI!" 
“8 Bay for you itt 52: 








OKHEIM 
TOKHEIM OIL TANK AND PUMP CO. 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 4-SEASON PUMPS 
FORT WAYNE SINCE 1901 INDIANA 





‘ft Ofa Cont Per Mile! 


WITH THE NEW TRAILMOBILE 
GUARANTEED TANDEM MAINTENANCE PROGRAM 


Whether your tandems roll 30,000, 50,000 or 
100,000 miles a year—your service costs for 5 
years cannot exceed $2.90 per month! 





Here is a maintenance program that really cuts 
your operating costs to the bone! Trailmobile’s 
dependable, road-proven tandem unit mecha- 
nism is guaranteed to cost you no more than 
7/1000 of 2 cent per mile* for service! Here’s the 
way this cost-cutting plan works: 
Guaranteed service on these parts... 
You simply bring your new Trailmobile 


mis “A DISTRIBUTOR BEAMS 
andem into any one of the convenient 

Trailmobile branches for periodic inspec- ee SRAry 
tion. If your repairs and greasing on a new DISTRIBUTOR 

tandem mechanism exceed $175 during the BUSHINGS 

five-year guarantee... Trailmobile handles BEARING BRACKETS 
all additional service for you without cost! 


This amazing guarantee plan brings your cost- 
per-operating-mile to an all-time low on your 
new tandem trailers. Large and small operators 
in all parts of the country have been quick to see 
the advantages of this Trailmobile Guarantee 
Program. Why don’t you get full details on the 
tandem unit that costs less to operate than any 
on the road today! Write now. 


*Based on an average of 50,000 miles per year 


rend 
he TRAILMOBILE 


TRAILMOBILE inc. 


Subsidiary of Pullman Incorporated 
Cincinnati 9, Ohio e Berkeley 10, California 
Friendly Sales and Service From Coast to Coast 


* 
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How much road power“ can gasoline 
unleash...and still (~seze arm 


PRICE OF 
RECULAR” ? 














More and more Midwest motorists are find- XN 
ing out ... with Marathon “Cat” Gasoline 


*MORE ROAD POWER—BY ACTUAL TEST. Marathon 
engineers take specially equipped test cars out on the road, month 
after month, to measure the octane rating of Marathon “Cat” Gaso- 
line under actual driving conditions. And Marathon “Cat” proves its 
extra road power with an octane rating even higher than it shows in 
the laboratory. Similar tests reveal that the average gasoline falls two 
points short of its laboratory rating when measured on the road. 


MARATHON ‘CAT "Gasoline 


The OHIO Oil COMPANY « Findlay, Ohie «+ Producers of Petroleum since 1887 
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It’s easy to boost sales of your 
petroleum products when you 
package them in Continental’s 
oblong “F” style cans. These 
rugged containers come in *-pint, 
pint, quart, half-gallon and gallon 
sizes—all have convenient pour- 
ing nozzles, and the larger ones 
are equipped with handles. Our 
lithographers are masters at 
decorating them for sales appeal. 


EASTERN DIVISION: 
200 £. 42nd St., New York 17 


The right package 
helps step up sales 


CONTINENTAL CANCOMPANY Bo 


CONTINENTAL CAN BUILDING. 100 East 42nd Street, New York 17, 6. Y cen." _ 


CENTRAL DIVISION: 
135 So. La Salle St., Chicago 3 
























Before you buy another contain- 
er, get the Continental story! 


Use Continental's - 
steel containers 
for bulk shipments 











Container Suggested Use 
Open Head Pails. Greases o = 
Closed Head Drums............-..« Industrial Oils og rf 
Utility Cans Motor Oils 








50 & 65 Pound Fiaring Pails......Tar & Pitch 
Small Flaring Paiis..........industrial Greases 





PACIFIC DIVISION , eee 
Russ Building, San Francisco 4 rs pare 
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In Petroleum work... 


Here's Gas Savings 


> wp to LY 


...MORE SPEED-HAULING POWER,T00! 





Now! Three new Ford Truck Engines 
feature LOW-FRICTION, high-compres- 
sion, overhead valve design for more 
power and greater economy! 


Ordinarily, friction in truck engines 
“wastes” power equal to about 4,200 
miles for every 10,000 miles of truck 
travel. Now three new Ford Truck en- 
gines liberate much of this power “‘waste”’ 
by reducing friction up to 30%! They 
deliver more of the power they develop, 
save up to 1 gallon of gas in every 7! 
Only Ford gives you a choice of V-8 
or Six in five great truck engines devel- 
oping up to 155 h.p. There’s the new 
101-h.p. Six and two new V-8’s, plus 
the world-famous Truck V-8— now 106 
h.p., and the Bic Srx—now 112 h.p. 





NEW 6'4-FT. PICKUP offers one of the 
biggest bodies in the half-ton field 
plus low 2-ft. loading height. Choice 
of 101-h.p. Low-Fricrion Six, or 
famous 106-h.p. Truck V-8. 













SERIES F-7 BIG JOB is truck leader among the “extra 
heavies”’! It’s rated for 38,000 Ibs. G.C.W. New 145-h.p. 
Carco Kine V-8 develops more power per cu. in. than any 
other gasoline truck engine built by major truck 
producers. Short-stroke design cuts piston travel 

20% —reduces engine wear! 5-speed transmission. 

15-in. by 5-in. double cylinder rear brakes. 

Full-Flow oil filter cleans every drop of 

oil—prolongs engine life. 





12-FT. STAKE on Ford F-5 chassis. 9-ft. FORD F-6 with special tank body 
Stake available. 14,000 Ibs. G.V.W. Standard 9- and 12-ft. Stake bodies 
Single- or 2-speed rear axle. Heavy available. Double channel frame. 
duty 4-speed transmission gives easy 106-h.p. V-8 or 112-h.p. Bic Six 
shifting and long life. V-8 or Six. both with Power Pilot economy. 


Availability of equipment, accessories and trim as illustrated is dependent on material supply eohditions. 


LOOK at this 144-page Final 


Results Book and see how little FINAL RESULTS 


it costs to run a Ford Truck 


in your kind of work. It has FORD TRUCK 


running cost reports on 50 
million miles of trucking. See 
it at your Ford Dealer’s now! 


FORD TRUCKS 


cost still less to 
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ECONOMY RUN 





ee FREE! MAIL THIS COUPON NOW! -—~ 


Ford Division of Forp Motor Company 

3247 Schaefer Rd., Dearborn, Mich. 

Please send me without charge or obligation, complete 
details on the new Ford Trucks for 2 and the five 
great Ford Truck Engines! 

FULL LINE © HEAVY-DUTY MODELS © 

LIGHT MODELS 2 EXTRA HEAVY-DUTY MODELS [) 


for 52 


run ! 


Name 





(PLEASE PRINT PLAINLY) 





City. ot TD cesta _ 
Check here if student 0 














WITCO CHEMICAL COMPANY & 


protects its products 
and its customers 





> i 
y4—-with ~—— 
Tri-Sure Closures 


Ce! RRS oon every drum 


a The Witco Chemical Company, of Chicago, has 
‘ built a national reputation for the purity 

*S MADISON ave. NEW YORK of its Paint Driers, Butyl Stearate, Plas- 
ticizers and other chemicals. And this 

purity is protected from plant to purchaser— 
safeguarded from leakage and contamination— 
because every Witco drum is sealed with 
Tri-Sure Closures*. 


Chtmical FHanusacdt 


Throughout the petroleum and chemical 

industries, company after company is offering proof 
after proof that it pays to protect every product 
shipped in drums with Tri-Sure Closures. There’ is no 
substitute for the Tri-Sure Flange, Plug and 
Seal—just as surely as there is no substitute for 
complete security from leakage, pilferage 

and contamination. 

By specifying ‘‘Tri-Sure Closures” on your 

drum orders, you protect the quality of your 
product ... enhance the prestige of your company 
... preserve the good will of your customers. 

*The “Tri-Sure”’ Trademark is a mark of reliability backed 

by 29 years serving industry. It tells your customers that 


genuine Tri-Sure Flanges (inserted with genuine Tri-Sure dies), 
Plugs and Seals have been used. 


AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N. Y. 


Tri-Sure Products Limited 
St. Catharines, Ontario, Canada 


CLOSURES 
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AHEAD OF THE NEWS 





MOTOR OIL SALES—Early returns from NPN’s 
1951-52 Fall-Winter motor oil ratio survey indicate 
that motor oil ratios are still falling. That this is 
still considered a serious problem is evident from 
another NPN survey among Independent marketers 
which shows that heading the list ef lube sales prob- 
lems is the one of how to increase motor oil sales 
and promote more oil changes. More than 73% of 
the jobbers replying to date list one or both as their 
most pressing lube problem at the moment. 


TIDELANDS OUTLOOK—Shou!d Congress make an 
attempt to over-ride a Presidential veto in order to 
get the “tidelands” quitclaimer passed this session, 
it looks as though the states-rights supporters may 
resort to the stratagem of persuading certain of the 
“neutral” members to be absent when that vote comes 
up in the Senate. These so-called “neutrals” are the 
fellows who don’t care too much about the “tidelands”’ 
disposition, one way or the other, but don’t want to go 
on record against the President. Both branches of 
Congress must have a two-thirds majority vote to 
over-ride the president, but the outlook for such 
action seems much more likely in the House. 


BETTER AND WORSE—It appears now that the 
supply of small pipe will come nearer meeting re- 
quirements in the fourth quarter than previously. 
But the oil country tubular goods supply is still an 
unanswered question, and there are indications there 
may not be as much available in the fourth quarter 
as in the third quarter. 


OIL CANS—There is little indication that can manu- 
facturers, lubricating oil packers and marketers will 
be willing to go along with the use of blackplate 
cans once the materials situation eases and tinplate 
again is available. True, the latter is more expensive, 
but the feeling seems to be that the extra cost is 
justified on the basis of a more attractive package. 
Also, the can makers don’t like the welding problems 
posed by blackplate. 
eee 


FARM MARKETS—Farm demand for oil products 
will continue upward in 1953, perhaps at an accelerat- 
ed rate over past years, according to reports from 
U. S. Department of Agriculture. It is indicated that 
farm requirements next year for machinery and 
equipment will be 16% greater than in 1949, with ac- 
cent on tractor-powered items. 
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LP-GAS BOOMING IN TRACTORS—tThe pioneering 
stage in the use of LP-gas as a tractor fuel is just 
about over, according to authorities attending last 
week’s convention of the Liquefied Petroleum Gas 
Assn. As proof of this, they point to the fact that 
five manufacturers now are producing 12 different 
models of tractors factory-equipped to burn LP-gas 
as a motor fuel. Two years ago, only one manufac- 
turer was producing a single model, and growing de- 
mand was the reason that other manufacturers en- 
tered the field. Minneapolis-Moline, first tractor 
manufacturer to turn out LP-gas tractors, reports 
that one out of every six tractors it produced last 
year was factory-equipped for LP-gas. Another fact 
is that during 1951 more than 50,000 tractor kits 
for converting conventional tractors to the use of 
LP-gas were sold to distributors. 


HIDDEN TAXES—Of a list of 19 everyday com- 
modities, only three—cigarettes, coal and gasoline— 
are taxed to an amount which exceeds their original 
cost. Of the total costs, 60% of the cost of cigarettes 
consists of taxes; 60%°of the retail price of coal is 
in taxes, and 54% of the retail price of gasoline is 
in taxes. These are well above tax rates placed on 
what can be termed definitely luxury items. With 
perfume, only 20% of total cost is taxes; candy, 
only 30%, and playing cards only 35%. 


DISTRIBUTORS’ INSURANCE CO.?—An insurance 
program of Texas Petroleum Marketers Assn., now 
getting under way, may eventually lead to the estab- 
lishment of the association’s own company, with each 
member given a chance to buy stock. The program 
at present helps marketers save from 10% to 20% 
in premiums, and the association believes it will have 
two-fold results: (1) a savings in dues and (2) net 
return to the association of considerable money, when 
the ultimate step of forming. its own company is 
taken. 
ee ee 


LUBE QUESTIONS—Preliminary returns from an 
NPN survey indicate that customers do ask questions 
about lubrication of their motor vehicles. A quick 
check indicates about 20% of these questions come 
from passenger car owners; 39% from owners of 
trucks, and 41% from owners of farm equipment. 
About 11% of the jobbers report to NPN that they 
were unable to answer questions on lubrication. About 
13% said one of their principal lube sales problems 
was providing answers to customers’ questions about 
lubrication. 





RIGHT BUY... 
if you just want 
performance 


RIGHT BUY... 
if you just 
want style 


RIGHT BUY... 
if you want 
both 


PATENTS PENDING 


Just as you choose a fine coat... 


choose RAPI DAYTON 


Yes, there’s a right buy in gasoline pumps— 
RAPIDAYTON—which has style and performance. 


In fact, style and performance are more important 
in gasoline computing pumps than in coats, because 
the pumps last longer. This pump has established new 
trends in beauty of design. It blends harmoniously 
with new service stations and helps modernize 
older ones. It gives performance meeting the most 
exacting standards. 


In addition RAPIDAYTON includes ease of 
installation, better merchandising service and 
lower maintenance costs. 


Your inquiries are always welcomed. 


SERIES 1500 COMPUTING PUMPS 


THE DAYTON PUMP & MANUFACTURING COMPANY DAYTON 1, OHIO 
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10 POINTS OF PROFIT 
NO. 5... 











Heavy-duty Autocars 


American Oil Company, Baltimore, Md., operate this 
C-7062 Autocar 6-wheeler to make economical wholesale 
deliveries. The tank holds 3,000 galions. 


If it's your aim to haul the most cargo at the least 
cost, you'll be wise to look over the Autocar line of 
heavy-duty trucks and tractors. Every Autocar 
model is designed to handle big payloads, and 
to do it at rock-bottom cost in maintenance and 
repairs for the long life of the truck. Ask your 
Autocar Branch to show you how Autocars are 
precision-built to handle freight in volume and 


economically. 











1... Haul big loads 
2...-Control the load 

3...Are strong all over 

4...Are dependable 

5... ARE ECONOMICAL 

6...Make man-hours productive 
7...Keep pace with tfuffic 

8... Are custom built 

9...Have extra power when needed 
10... Are long-lived 


Autocar 
Trucks 


The Autocar Company, Ardmore, Pa. 
ESTABLISHED 1897 
Factory’ Branches and Distributors 
from Coast to Coast 
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WASHINGTON 





“SUPERSPOT™ 


100,000 CANDLEPOWER 
FOR ONLY 300 WATTS 


Brilliant illumination for 
outdoor service. Single spots 
or clusters—with inter- 
changeable mounting acces- 
sories for wall, pipe or 42” 
conduit. Cast aluminum 
throughout. UL approved. 


"| “CUSHION SEAL” 
LAMP HOLDER 


For extra lamp life with any 
lamp in any weather. Pro- 
vides maximum lamp cooling 
and perfect weathersealing of 
all lamps—long or short— 
PAR-38 or R-40. Cast alu- 
minum throughout. 


ROLLA-TRAY 
LIGHT 


A ‘‘pull- Porcelain- 





around” util- 
ity light with 
carry-all too] 
tray for gen- 
eral car shop 
use — indoor 
or outdoor. 
Glazed heat- 
proof porce- 
lain socket 
for reflector 
floods or heat 
lamps. Cable 
included. 


enamel steel 
with built-in 
cast alumi- 
num bonnet 
for 1 to 5 
lamp _ holders 

. Exclusive 
design saves 
an hour's wir- 
ing time per 
unit. Avail- 
able in red, 
blue, cream, 
white, light 
and dark 
green. 


® Write today for catalog and 
illuminating data, Stonco Electric 
Products Company, 309 Monroe 
Avenue, Kenilworth, New Jersey. 














Too Bad PAD Won't Get Chance 
To Organize Supply Committees 


By Andrew R. Patla, Washington Editor 


Everyone is 
glad that the oil 
strike is coming 
to an end earlier 

than was anticipated. But it would 
have been a good thing if the PAD- 
sponsored supply committees had had 
an opportunity to become organized 
and shown all skeptics just how they 
could have operated under full steam, 
and what a real need there is for 
these industry committees to aid in 
alleviating all future oil supply prob- 
lems. 

In other words, passing of an all- 
out test at this time could have 
cleared the last barrier from the es- 
tablishment of similar committees, 
for instance, that may be needed this 
coming winter should heating oil 
shortages again develop in the Hast. 

Although PAD is hopeful that the 
clearance given by the Justice De- 
partment to industry committees to 
handle strike-caused shortages may 
have set a precedent for future com- 
mittee activities, it must be noted 
that DJ acceded in this instance with 
some reluctance and gave little 
grounds for thinking on the part of 
the industry that less obvious (in. 
the eyes of DJ and the public) fu- 
ture problems also will receive this 
same consideration. 

This was underscored by Acting 
Attorney General Philip B. Perlman 
in his “no objection” letter of clear- 
ance to Interior Secretary Chapman 
in which he indicated that “the ser- 
iousness of the emergency” was the 
motivating force behind DJ's decision 
to overlook the fact that the PAD 
committees “do not meet the mini- 
mum requirements for the operation 
of industry advisory committees.” 


PAD already has warned that there 
is a definite threat that heating oils 
again will be short on the East Coast 
this coming winter, even if the Of- 
fice of Price Stabilization finally ap- 
proves the ceiling price increases it 
persistently denied last winter. The 
prediction is that. tanker availability 
will continue tight and that not 
enough additional storage will be in- 
stalled in that area this summer to 
provide a safe margin. 

Should these shortages start shap- 
ing up, there is no guarantee that 
PAD will receive any more considera- 
tion from DJ than it did during the 
fall of 1951 when it failed to get 


clearance for “fact finding” industry 
groups to guard against such situa- 
tions and help alleviate them when 
they do develop. 

PAD has discovered that other gov- 
ernment agencies cannot be made to 
realize the seriousness of some situa- 
tions until they are propelled into 
action—and generally too late—by 
“scare” headlines and public clamor. 

It still hasn’t been demonstrated 
to the satisfaction of DJ, apparently, 
how vital these committees are to 
handle all possible oil industry 
supply emergencies and how they 
can do the job without posing any 
threat to future competition between 
the participants. 

As oil men repeatedly have pointed 
out, in any industry as sharply-com- 
petitive as oil, competitors generally 
know about as much of each others 
activities as they need to know to 
keep in the running and there are 
very little “secrets” that industry 
committees might reveal. From a 
practical standpoint, it also is noted— 
committees or no committees, laws 
or no laws—if anybody wants to 
plot or scheme to restrain compe- 
tition they always can get together 
in some dark alley or hotel room 
without choosing to ask the DJ for 


clearance. 
© * > 


Now that the Office of Price Sta- 
bilization seems to have all of the 
nation’s pricing problems solved (7), 
some of its planners evidently feel 
well-qualified to show other agencies 
—such as PAD—how things should 
be done. In telling Senator Johnson 
(D., Tex.) the other day why OPS is 
generally opposed to crude oil price 
increases, a so-called OPS expert in- 
dicated that oil supplies are so fav- 
orable it might be better if some of 
the marginal producers went out of 
business in order to prevent a “waste- 
ful consumption of critical supplies 
and materials.” Sure, forget about 
that stale, old oil in places like Penn- 
sylvania. Let’s replace it with an 
investment of hundreds of thousands 
of dollars and tons of steel in a new 
well some place! Wasn't this OPS, 
which now can handle supply prob- 
lems so easily, the same agency that 
screamed so loudly awhile back that 
such problems as East Coast heating 
oils and Navy Special fuel oil were 
basically “supply and not price”— 
and therefore out of the OPS baili- 
wick. 


NATIONAL PETROLEUM NEWS 








BALCRANK 


q —. 
a 


HIGH PRESSURE PUMP 
DELIVERS MORE GREASE IN 

LESS TIME AT HIGHER PRESSURE 
EVEN AT BELOW ZERO 
TEMPERATURES * 














HIGHER © MORE VOLUME LOW COST 


Foreign matter cannot PRESSURE Supplies 4 reels simultaneously. As low or lower in price than 
enter pump. No competitive A 45 to 1 Pressure Ratio. Delivers greater volume any comparative equipment. 
pump has this feature Lubricates more cars faster § than any comparative pump Never so much for so little 


Mus PRESSUR-MATIC er tend londs ght ye 


TANDARD EQUIPMENT) , makes of cars. 


eeeoeeeeeeeeeeenesesesee > Indispensable for multi-purpose lubricants. 


BALCRANK BALCRANK | 
REELS = | | \O 2 re 


CHASSIS 
GEAR OIL es 
for MOTOR OIL §v hose pull-out in any direction—retracts 



















safely—no fly-back—no holding. Ceiling, wall 
AIR or floor installation, All reels have 20 ft. hose 
WATER except Air reel which has 25 ft. 













Warner Electric Brakes give you 
the double safety feature of two 


independent braking systems for 


TAKE SINAN BARING 





Where safety can't be overlooked for a split- 
second, Warner Electric Brakes give you in- 
stant, precision braking! They provide an in- 
dependent trailer brake system which syn- 
chronizes instantly with tractor brakes. This 
dual braking system means a double safety fac- 
tor for you! 


And with Warner Electric Brakes you get in- 
stantaneous, uniform braking of all wheels on 
both the tractor and trailer. No time-lag in 
the action at any point. 


Your trailer braking is controlled and oper- 
ated electrically . . . with lightning speed! Just 
touch the control and you have immediate 
response of all brakes at the same time. . . in 
the exact degree of power desired. 


This precisely synchronized Warner electric 
action means smooth, straight-line deceleration 
and stops. Tractor and trailer act as a single 
unit to guard against skidding, diving, sliding, 
jack-knifing and bring you a new high degree 
in braking safety. 


WARNER ELECTRIC BRAKE & CLUTCH COMPANY, BELOIT, WISCONSIN 





HERE’S HOW ELECTRI| 

















FOR TRUCK TRAILERS 


“WARNER WAY”... all brakes reach , 
full power together to keep tractor and 
trailer in line . . . sofe, straight-line brak- 
ing for gredval or emergency stops. 


ELECTRIC BRAKES | CIi_ A 
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| WATER except Air reel which has 25 ft. 


y) 
Y “Your electric brakes offer added safety because of 
ability to synchronize tractor brakes with the electric 
brakes on the trailer.”’ 


FRANCIS J. SCHUSTER, Troy Oil Company, Inc. 


“In our business of transporting petroleum prod- 
ucts,dependable brakes are essential. We have units 
with Warner brakes on them that have travelled over 
100,000 miles. 

“We know, from experience, that your brakes 


“Therefore, the two independent braking systems 
provide us with the type of braking that we have 
been looking for,’ reports Francis J. Schuster, Vice 
President, Troy Oil Company, Indianapolis, Indiana. 

You, too, can expect this kind of safe, synchronized 


offer added safety because of the ability to synchro- 


braking when you equip with Warner Electric Brakes 
nize tractor brakes with electric brakes on the trailer. 


for safe straight-line braking. 





PROTECT AGAINST JACK-KNIFING FREE! new tactuat folder 


“Six Steps to Better Braking for 
Truck Trailers." Get your 


copy now. 


> 


Ww 


WRONG WAY ...when brokes aren't 
synchronized and tractor brakes “come 
in” ahead . . . jack-knife is sudden, drive 
wheels slide sharply. Recovery is difficult. 


Gives important tips on driver 

safety through synchronized 

braking. Explains the precise operation, sim- 
plicity of hook-up, amazing economy and added 
safety features of electric braking. Write today. 
Warner Electric Brake & Clutch Company, 
Dept. NPN., Beloit, Wisconsin. 





WRONG WAY.. when brakes cren't 
synchronized and trailer brakes “build 
up” first... rear of trailer swings, then 
comes around inte a jock-knife. 
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Fuel-truck hose reinforced with 
“Cordura” rayon is tougher and 
lighter. 





Pressure lube hose reinforced 
with “Cordura” rayon withstands 
constant pressure. 





Pump hose reinforced with “Cor- 
dura” is stronger, and lighter. 





Air hose reinforced with “Cor- 
dura” rayon is stronger, longer 
lasting. 





YOU GET MORE SATISFACTORY SERVICE from 
hose reinforced with Du Pont ‘Cordura’ High Tenacity Rayon 


There’s a big difference in this big hose. It’s _ of safety, such hose weighs less and is easier 
lighter, has greater flexibility for more efficient —_to handle. 

handling. Yet it’s durable and safe. This im- 
provement is possible because the hose is rein- 





If you want to get more satisfactory service 


th “Cordura” out of every hose you buy, make it a point to Car-wash hose reinforced with 
forced with cords of Du Pont “Cordura ask your supplier for hose reinforced with Piwsmgaeth poyen won't Mak o 
High Tenaeny ay0e. Du Pont “Cordura” High Tenacity Rayon. = ' 


Why does “Cordura” make such a differ- 
ence? For a good reason: “Cordura” rayon 
yarn is inherently stronger than yarns of natu- 
ral fibers commonly used in hose. With this 
heavy-duty industrial rayon, manufacturers 
can make hose full strength, yet thinner . . . REG. U.s. PAT OFF 
with fewer plies. Even with an extra margin _gerrer THINGS FOR BETTER LIVING ... THROUGH CHEMISTRY 


* REG. U. S. PAT. OFF. 





Next time specify hose reinforced with : Rayon 





STRENGTH AT LOW COST 
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Strike Breakup Eases Shortage Threat; 
Texas Slices June Crude Production 


Oil product supplies appear to have 
weathered the oil strike storm, al- 
though it was touch and go for 
a while in some parts on the Midwest. 

Now that striking refinery workers 
are returning to their jobs, oil 
men believe the gasoline pinch in De- 
troit, Chicago and Toledo will ease 
in time to prevent shortages. Al- 
though some service stations have 
been closed for lack of product, mo- 
torists were never unable to get gas- 
oline at some outlet. Cushioning the 
strike blow was a healthy pre-strike 
stocks situation, with oversupply in 
some areas. (For details on strike, 
see p. 37.) 

Because refinery shutdowns cut 
back U. S. crude runs by a third, 
Texas Railroad Commission has been 
forced to slash allowables for June 
by 113,719 b/d—making the new total 
2,847,875 b/d. 

Most oil company representatives 
at a statewide proration hearing May 
16 recommended a deeper cut, in view 
of increased crude storage during re- 
finery strikes. Chairman Olin Cul- 
berson said the June allowable could 
be revised on an emergency basis, if 
necessary. 

The new order is 346,101 b/d below 
record Texas allowables reached last 
March. It includes 19 days’ opera- 
tion for fields generally, now produc- 
ing on a 21-day plan. 

Stanolind Oil Purchasing Co.’s vice 
president, Ralph Dietler, reported 
that lease storage was filling up dur- 
ing the strike, and that producers 
hope to deliver this crude later. He 
estimated Stanolind producers alone 
have accumulated one million bbls. 
of crude in this manner. Mr. Dietler 
predicted the Bureau of Mines report 
would show crude storage at 280,- 
000,000 bbis., up more than 10,000,000 
during the week ended May 10, when 
full force of the strike hit. 

This amount is “from 30,000,000 to 
35,000,000 bbls. in excess of generally 
accepted maximum needed crude oil 
storage,” Mr. Dietler said. 

Maston Nixon of Southern Miner- 
als Corp. stood almost alone in urg- 
ing the commission to continue pres- 
ent producing level. He said five of 
seven refineries supplied by his com- 
pany were still operating, and that 
the outlook now indicates his com- 
pany will need to maintain present 
crude production. 

Furthermore, Mr. Nixon contended 
that imported crude will replace 
Southwest crude as supply for East 
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Coast refineries if Texas reduces pro- 
duction sharply. 

“A drastic cut would be nothing 
more than an invitation to increase 
imports,” Mr. Nixon said. He added 
that imports have not increased much 
lately. 

Bryan Payne, president of Texas 
Independent Producers and Royalty 
Owners Assn., expressed fear that 
importers will use strike difficulty as 
a signal to increase imports. His 
group has battled for several years 
against increasing imports at the ex- 
pense of markets for domestic crude. 

Residual Supply Problem—World- 
wide supplies of residual fuel oil will 
tend to remain tight as long as reduc- 
tions continue in refinery yields, Cecil 
Burrill, director of PAD’s Program 
Division told Empire State Petroleum 
Assn. May 13. 


He said that in the last 20 years, 
the residual yield at U. S. refineries 
has dropped from 28.3% to 19.8% 
and has only been partly offset by 
higher crude runs. Coupled with larg- 
er demands for residual, Mr. Burrill 
continued, this has resulted in a rise 
in residual imports from an average 
of 58,000 b/d in 1938 to 325,000 b/d 
in 1951. 

Installation of refining processes 
which reduce residual yield in favor 
of lighter products, is now taking 
place also in a major way in foreign 
areas, particularly in Western Europe, 
he said. 

These trends, Mr. Burrill noted, will 
have a “significant impact” upon 
residual supplies on the East Coast, 
since that area is such a large con- 
sumer of heavy fuel. 

Distillate Headache—Also of con- 
cern to the oil industry and PAD, 
he added, is the problem of main- 
taining an adequate flow of light oils 
to the East Coast. Demand for these 
products has grown more rapidly 
than that for gasoline, with the re- 
sult that seasonal consumption of 
oil has shifted from a peak in sum- 
mer to a peak in winter, Mr. Burrill 
said. 

If this pattern continues, he said, 
additional steps must be taken to 
meet winter requirements, adding: 

“By far the best way to do this is 
to build tankage in sufficient quanti- 
ties so that refineries and tankers 
can be used at relatively constant 
rates throughout the year. The other 
major alternative is to meet increased 
seasonal requirements by building 
refinery capacity and transportation 


such that the peak requirements can 
be met. The cost to the industry in 
terms of petroleum facilities is much 
less if the refineries and tankers can 
be used continuously and at approxi- 
mately the same level. New tankage is 
much cheaper than new refineries and 
new tankers. 

“The shift in the peak of seasonal 
requirements from summer to winter 
and a constantly increasing winter 
peak is a fundamental change which 
must and will be solved by the oil 
suppliers and distributors.” 


Supply Demand Outlook—Mr. Bur- 
rill also commented as follows rela- 
tive to other aspects of the East 
Coast supply-demand situation: 

In District 1 PAD is looking for- 
ward in 1952 to an increase in total 
demand for crude oil and products, 
including exports from District 1, of 
3.8%. Demand in District 1 will av- 
erage 2,875,000 b/d during the year. 
In the first quarter of 1953, when 
the seasonal peak takes place PAD 
expects demand to average 3,459,000 
b/d, an increase of 8.5% over previ- 
ous year. A larger percentage in- 
crease in the first quarter of 1953, 
compared to the increase for 1952 
reflects the PAD estimate of normal 
weather, which was not the case in 
192. 

Demand estimates by products 
show increases in 1952 over 1951 for 
gasoline and distillates of 4.9% and 
7.7%, respectively. Residual demand 
is expected to improve somewhat over 
the rest of this year, but annual de- 
mand will be about 1.6% lower than 
last year, due to reduced demand in 
the first quarter of 1952. 

Crude oil runs to stills in U. 8S. 
as a whole should be relatively high 
to provide these winter products. In 
general there is adequate refinery 
capacity to meet the requirements, 
although runs to stills will have to 
be at relatively high average rates 
throughout this year and next win- 
ter. There certainly is adequate crude 
oil available. 


Bottlenecks in the industry at 
present are tankers first and refin- 
ing capacity second. PAD does not 
expect any great improvement in 
tanker availability through next win- 
ter, hence a return to high rates that 
have prevailed during last two win- 
ters. 


No Imports ‘Flood’—“I am certain 
our domestic producers need have no 
fear that cheap Middle East oil will 
flood their markets in the U. 5.,” 
R. G. Follis, board chairman of 
Standard Oil of California, told the 
API Production Division meeting in 
Los Angeles May 15. 

The cost per bbl. of Middle Bast 
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- he really efficient blending... 
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XACTO 
ACCURACY 


POSITIVE 
x SIMPLE 
SS= CONTINUOUS 


Operators agree, “For blending, compounding or mix- 
ing of lube oils, the new Bowser Blender converts 
old-fashioned batch methods into a fast, continuous 
operation.” Now liquids are blended as needed and 
go directly to tank cars or trucks . . . or to storage 
tanks as desired. 





Blends without heat—does not change color of oil. 
Blends additives with oil. 
Eliminates oxidaticn caused by air agitation. 


Accurately proportions two or more liquids in 
percentages as low as 1%. 


Patented precision volumetric meter control makes 
ingredient variations mechanically impossible. 
Failure of liquid supply to any meter automatically 
stops the entire system. 


May we send you complete data on automatic oil blenders? 


BOWSER, INC., 1301 CREIGHTON AVE., FORT WAYNE 2, IND. 








AUTOMATIC | 
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crude production is about the same 
as it is for the prolific production in 
this country, Mr. Follis stated, add- 
ing: 

“Given proper economic climate, we 
can continue to find oil in large quan- 
tities in this country for many years 
to come. It still seems to me that our 
reserves should be developed and ex- 
ploited essentially for our western 
hemisphere account.” 

Mr. Follis said the U. S. is produc- 
ing about 9% of its reserves annually, 
while the Middle East is producing at 
an annual rate of less than 2% of its 
known reserves. 


Imports into the U. S. of crude oil 
and products averaged 943,000 b/d in 
the first quarter of 1952, an increase 
of 13,000 b/d from the average of 
930,000 b/d in the corresponding quar- 
ter of last year, according to an NPN 
compilation of Census Bureau statis- 
tics. 

For March alone, total imports av- 
eraged 900,400 b/d, a drop of more 
than 40,000 b/d from February, but 
up 56,000 b/d from March, 1951. 


March imports of crude alone 
dropped to an average of 457,600 b/d 
from 485,600 b/d in February, while 
residual imports at an average of 
417,700 b/d were up slightly from 
the February average of 416,500 b/d. 


Imports from Sumatra—First crude 
oil to be imported in commercial quan- 
tities from Sumatra to the Pacific 
Coast is expected to arrive at Stand- 
ard Oil Co. of California’s Richmond 
refinery about June 1. By August, the 
importation of Sumatran crude oil is 
scheduled to build up to an average 
rate of 20,000 b/d according to T. S. 
Petersen, California Standard presi- 
dent. 

Exports of major products from 
U. S. increased to average of 286,500 
b/d for week ended April 18 from 
average of 239,700 b/d previous week, 
according to PAD’s weekly report. 
Breakdown is shown below (thousands 
of b/d): 


April 18 April 11 


ere eee jacnne cee 27.1 
Motor gasoline ........... 14.9 29.6 
eT eee rrr rae 17.1 
OD Fos au¥t a0 dns nee 88.9 
SED |. 6 cc nvesceinpices + ae 77.0 

Total . 0 0 déeh asletises eee 239.7 


Canadian Production Up—Output 
of crude petroleum and natural gaso- 
line in Canada in January 1952 aver- 
aged 129,996 b/d, according to Dom- 
inion Bureau of Statistics data. This 
compared with 128,392 b/d for De- 
cember 1951 and 96,655 b/d for Janu- 
ary 1951. 


Co-op Refinery Expands — Four- 
year expansion program is planned 
by Utah Cooperative Assn. to in- 
crease crude capacity of its Jensen, 
Utah, refinery “from 23,000 to 70,000 
bbls. a month.” A catalytic cracking 
plant is included in plans. 


NATIONAL PETROLEUM NEWS 








































HERE’S THE 


agload Stor 


OF THE YEAR 


4AMAMAMMNMAA, 






: 


“e wy ~ 
Me Ni. - 
= 
a 
Si 


| 





od 












TODAY'S truck operating conditions call for more payload ... more 
power—the extra earning power advantages engineered into this 


GENERAL PETROLEUM CORPORATION, a Flying Red 
Horse company serving the West, likes payload 


: , kj Pec : advantages of this White Model 3026T with 
entirely neu kind of truck—the White 3000. 6300 gallon tank trailer. Out. 
It carries much more payload within legal limits because of its standing maneuverability saves 





= | 

l 

l 

| 

| 

| new weight distribution and shorter wheelbase. And White has delivery time. 

| the power for every load and road condition. Year-after-year 

operating economy is another White quality advantage. 

| & ) q y 8 

Look into this PAYLOAD story of the year for your business. ~ 
It’s today’s way to extra profits .. . extra earning power. 
l 
! 
I 
1 


4 
4 SUPER POWER 


3000 


THE WHITE MOTOR COMPANY « Cleveland 1, Ohio 


FOR MORE THAN 50 YEARS THE GREATEST NAME IN TRUCKS 





IN EVERY FEATURE... TOMORROW'S TRUCK TODAY 












































ORKO « 
MORE PAYLOAD because of DRIVER saves time at every SAFER, BETTER to drive becouse 
new weight distribution, shorter turn...at every stop. Low, bility of wide-angle visibility. New 
wheelbase. Tokes less space on curb-level cab saves steps and Savings of 25% or more in cab comfort, driving ease, faster 
street and on the job. saves energy. maintenance made possible. acceleration. 











for smoother flow i 
easier operation ———E 


oil or gas, at atmospheric 
temperature, depending on 
flange facing. Sizes: 2 to 30- 


longer service life : I inch. Flanged or Butt-Weld- 


ing Ends. 


.»» CRANE CLASS 600 
OIL AND GAS PIPE-LINE VALVES 


You get many advantages with these conduit-type, 
double-seating Crane Pipe-Line Gates. For example, 
smooth, full flow with minimum restriction . .. no tur- 
bulence. Circular disc ports—in perfect alignment with 
seat openings—eliminate pockets. This Crane design 
feature helps assure tight closure. 
Greas@ packed body and bonnet assure easier valve 
operation...less maintenance. All working parts are 
lubricated to reduce friction and wear. 
And since Crane double-seating de- 
sign seals off seating faces from line TE GREASE S$ G 
flow, seat erosion is eliminated. COMPLE ASE SEALIN 
For further information, see your Movable spring-loaded piates prevent grease enter- 
Crane Representative oe weles tes ing line flow while valve is being operated... also 


: : . close ™ duit" openings in disc against entrance of 
Circular AD-1864. No obligation. grease. 





In addition, plates wipe 
foreign matter and excess 
grease from disc faces and 
assist in guiding the disc. 
Readily accessible fitting 
in bonnet permits easy 
addition of grease when 
needed. 


Venturi Type, avail- 
able with flanged or 
butt-welding ends. 


Crane cast steel pipe-line gate valves on scraper trap in crude oil lines. 


General Offices: 

836 S. Michigan Ave., Chicago 5, Ill, 

Branches and Wholesalers Serving 
oS All Industrial Areas 


VALVES + FITTINGS + PIPE © PLUMBING + HEATING 








Monsanto 
reports on 
COrrosion- 
prevention 

test in 


tankers 


Several months ago, the Monsanto 
advertisement reproduced here 
told you of a test of the effective- 
ness of Santolene C in preventing 
corrosion in tankers. This is a report 
of the results. 
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How test was made: Strips in two cargo 
compartments in a tanker were sandblasted 
clean. Petroleum products carried in these 
compartments were treated with Santolene 
C at the rate of 124/1000 bbls. Two other 
compartments were cleaned for comparisons. 
Untreated petroleum products were carried 
in them. One treated-and one untreated test 
compartment always made the return trip 
containing salt water ballast. 

Here are results: After 8 months, the com- 
partments were inspected. Sandblasted strips 
in tanks carrying Santolene C had slight, 
soft scale that could be removed by wip- 
ing. Areas not sandblasted had a dull, oily 
appearance. There was apparently no new 
scale on these areas and the scale present 
was clinging tightly to the sides. (This was 
scale that had been left on the metal when 
the test started.) 

A hard, rust-red scale had formed on the 
sandblasted areas of the compartments with- 
out Santolene C. Large sheets of old scale 
were falling from the sides. 

During the period of the test, 153,000 pounds 
of scale was removed from all compartments 
of the ship. Scale removed from the two 
tanks in which Santolene C treated prod- 
ucts were carried was 50% to 60% less than 


that removed from the untreated compart- 
ments of the ship. 


If you have a corrosion problem in carriers 
or in static storage of light petroleum prod- 
ucts, consider Santolene C. For literature and 
technical information, write MONSANTO 
CHEMICAL COMPANY, 1700 South Second 
Street, St. Louis 4, Missouri. 


Santolene: Reg. U. 8. Pat. Off. 


SANTOLENE C 


MONSANTC 


CHEMICALS ~ PE 
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Nothing but a metal back sealed beam unit like the 
Auto-Lite Bull’s Eye continues to burn even when lens 
is cracked or broken. All other types black-out at once 

. . the Auto-Lite Bull’s Eye continues to give light. 


7 me WHY 1S THE AUTO-LITE Fu Vie 





METAL BACK SEALED BEAM LAMP 






Bull’s Eye is backed by national magazine, television and radio _ 
advertising . . . no other sealed beam unit gets so much sales | 
push to car owners as the Auto-Lite Bull’s Eye. 


Bull’s Eye is designed as the replacement for all makes of cars 
and trucks using a sealed beam unit . . . what a market! 


wy ve 


A ee ON eS RN RN: 


SEALED TIGHT—STAYS BRIGHT... 

















| SUCH A RED HOT MONEY- MAKER? 


| Bull’s Eye is sealed under 9000 Ibs. per square inch pressure to ~ 
| 


“exclude moisture and dust and maintain full candle power 
throughout lamp life. 


| Bull’s Eye is guaranteed to burn even when lens is cracked or 
broken. 


THE ELECTRIC AUTO-LITE COMPANY 
Toledo 1, Ohio Merchandising Division Toronto, Ontario 





Tune in “Suspense!”...CBS Radio Mondays ...CBS Television Tuesdays 


| Only Auto-Lite Makes the Bull's. 


PATENT APPLIED FOR 


ASSURES THOROUGH LUBRICATION DO THESE JOBS QUICKER-EASIER 


Completely removes weight 07 
of body and engine @ e Lubrication 


el 6 e . 
SAFETY PADS TURN TO ANY POSITION Tire Changing 
Hold cor securely ; .. e Shock Absorber Service 
handle all make cars e Brake Work 


WRITE FOR COMPLETE INFORMATION 





UNITED STATES AIR COMPRESSOR CO. 


5300 HARVARD AVENUE © CLEVELAND 5, OHIO 
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DO YOUR TRUCKS 


HAVE BOTH KINDS OF 
PULLING POWER? 


Brilliant DULUX colors 
on giant tank trailers 
attract favorable attention... 
reflect progressive service 


No doubt your power-packed trucks grind 
up steep grades like this with little trouble. 
But as “‘traveling representatives” for your 
company, do they pull a large audience of 
prospective customers? Do they reflect 
sound, forward-looking management? 


More and more truck-fleet operators to- 
day depend on Du Pont DULUX Enamel 
to command favorable attention. They’ve 
learned that a DULUX finish—backed by 
years of Du Pont research and experience— 
keeps its distinctive gloss through months 
of heavy travel despite weather, dirt, grime 
and hard knocks. And they’ve seen how 
DULUX colors snap back brightly after 
every wipe-down. 


These DULUX advantages really pay off 
in less ‘‘down time,”’ more “road time”’. . . 
lighter long-run maintenance costs. 


So help pull in the business with the 
“pulling power’’ of smart DULUX-finished 
trucks. Specify it for all your maintenance 
painting. 


E. I. du Pont de Nemours & Co. (Inc.) fR A scientific interior painting plan is fully de- 


Finishes Division, Wilmington 98, Del. scribed and illustrated in a new book which suggests 
many ways color cin be put to work in your sales 
rooms, rest rooms, etc.—at no extra cost. Send for 
your free copy today! 


E ! New 32-page book shows benefits of 
° DU PONT COLOR CONDITIONING. 





E. 1. du Pont de Nemours & Co. (Inc. 
Finishes Division, Dept. NPN-5-A, Wilmington 98, Delaware 


Please send me, at no cost, the new Du Pont Color Condition- 
ing book 


Name 





ome ENAMEL 


0BO%® AnwmIVe73a—7/9 


Title 





Firm. 





CHEMICALLY ENGINEERED 
TO DO THE JOB BETTER 


Address 





See ee eee 


City and State 
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THIS O.1.1.C. ADVERTISEMENT, which proves to your customers the remarkable quality of today’s new 


motor oils, is currently appearing in the pages of Saturday Evening Post, Life, Look, Collier’s, This Week, 


American Weekly, First 3 Markets Group, Farm Journal, Country Gentleman, Capper’s Farmer, Farm & 
Ranch—Southern Agriculturist, Successful Farming. 
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This Week 
Continental Oil Company 
Salutes ... 


H. C. Rushing, Jr. 
Rushing Oil Company 
El Dorado, Arkansas 


There was a time when Clint Rushing wasn’t sure 
whether he was going to be a businessman or a musician. 
During his high school and college days, he was a mem- 
ber of the hottest dance band on the campus. He was 
doing right well in the financial department. 


Then he decided on business as a career, and he’s 
still doing all right, financially. Today, he sometimes 
fills in with his horn with the local dance bands, but it’s 
Rushing Oil Company that gets most of his time and 
attention. 


Clint was reared in Mena, Arkansas, the son of a 
dentist. After finishing at the University of Arkansas, 
Clint became a junior accountant for an oil company. 
After several years, he knew that it was his own jobbing 
company he wanted. 


To get experience, he went to work in service stations, 
changing around occasionally to add variety to his 
background. 


Then he bought a second-hand truck tank, borrowed 
a truck and set himself up in business. For a while he 
was selling unbranded products and making little prog- 
ress. Then the Army decided he’d make a good soldier, 
so Clint hired a manager for his business and spent three 
years in the Air Corps. 


When he returned to his business, he found that he 
was constantly worried, because his dealers kept chang- 
ing to advertised brands. To protect himself, he added 
Conoco motor oils to his line. This was so eminently 
successful that he soon dropped completely his unknown 
products and took on Conoco 100%. 


His business has doubled. Instead of continuing to 
lose dealers, he has all the old ones and six new accounts. 
This indicates that Clint knows just exactly where he 
is going these days. 


This success, of course, is due first, to Clint’s cus- 
tomers’ confidence in him and second, to the public’s 
confidence in Conoco Products, built up by many years 
of extensive advertising in national magazines, news- 
papers, billboards, farm papers, radio and television. 
His dealers’ business is also growing, partly because of 
the extra business they get from tourists carrying the 
famous Conoco Touraide. 


Clint has long since returned the truck he borrowed. 
Now he operates two tank trucks for gasoline—and two 
other trucks used only to deliver Conoco Super to his 
many new motor oil customers. 


Mr. Rushing is a member of the board of directors of 
the Arkansas Oil Marketers Association, and is a Lion. 
His hobbies, in addition to his music, are hunting and 
fishing, and he’s never been known to come home with- 
out his limit in duck hunting season. 


Continental Oil Company is proud to salute H. Clint 
Rushing, Jr.— a man who makes music on a horn and 
a cash register. We’re happy that we had a part in 
‘changing his tune’”’ from near failure to success. 


And we’d like more jobbers like Mr. Rushing. If you 
are interested in a jobbing contract with Continental, 
why not write to the Continental Oil Company office 
nearest you, or to Ponca City, Oklahoma. If you are not 
within reach of Continental’s gasoline supply, we would 
be happy to give you information about the possibilities 
of increasing your profits by selling the spectacular 
“50,000 Miles—No Wear” oil, Conoco Super, in any of 
the 48 states. 


Advertisement 
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ELL (rorocycLe) METERS 


MEASURE ON THE RUN! 


The Line of Less Resistance 
TO FLOW IN PIPES 





It takes pressure to operate meters. Some meter types 
require more pressure than others. But none runs as 
smoothly and freely as the Rockwell Rotocycle. None 
offers less resistance to line flow. 

The effortless “flo-ward” operating principle means 
you get speedier delivery rates from Rotocycle meters. 
And because they require less power to turn, you 
can use smaller motors on your pumps and save 
money on electricity. 

Of course, in Rotocycle meters you get the first 
requirement of a good installation—accurate measure- 
ment. You get durability and economy too. Write 
today for full facts on these money saving, money 
earning meters. 


ROCKWELL manuracturine company 


PITTSBURGH 8, PA. 
ATLANTA BOSTON CHICAGO COLUMBUS HOUSTON 
KANSAS CITY LOS ANGELES NEW YORK PITTSBURGH 
SAN FRANCISCO SEATTLE TULSA 





“You Can RELY ON ROCKWELL 
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with Explosion-Proof 


ELECTRIC MOTOR 


Easy push button control. 


Simplicity of construction and 
operation reduces maintenance 
costs to minimum. 


No gears to shift; no clutch to 
engage. 


pe wero dance: aig mv All These and Many More 
writers approved. 


Motor integral part of reel; 
needs no attention. 


Can be connected through con- 
duit for sealed, safe installation. 


Compact, durable, dependable. 
Developed especially to overcome the dangers previously 


associated with electrical rewinds, this newest Hannay Hose 
Reel has been proven SAFE and EFFICIENT in thorough 


laboratory and field service tests. Hannay has always made y 
GOOD hose reels . . . users enthusiastically acclaim this A U.S. PAT. OFF. 
weige HOSE REELS 
*U. S. Pat. No. 2,490,353 

Petented 1950 in Canada © C. B.H. & S., Inc. CLIFFORD B. HANNAY & SON, Inc. 


Wesr yoR 
First Name in HOSE REELS...HANNAY ERLO, NEW 
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- «+ hose reels . . . one quart pumps... and many . 
other pieces of equipment are all “‘station- 
engineered” for extra service by Wayne. Each has 

. been developed to do its particular job with the 
maximum service life. Each designed to work together 
for greater efficiency. Each built under the same 
rigid “quality-control” system of Wayne. 

When you build a new station, or improve your 
present one remember the importance of standard- 
izing on Wayne equipment throughout. You are 
sure of only one high quality. Only one source of 
supply when ordering. Only one responsibility to 

_ keep your equipment working at all times. Only one 
nationwide service with more than 250 points 
throughout the nation staffed with factory trained 
men and stocked with complete replacement parts. 

For long uninterrupted service, with no costly 

delays or replacements standardize on one through- 


out... WAYNE. , 
COMPRESSORS—. 


THE WAYNE PUMP COMPANY 1/3 to 10 HP 
SALISBURY, MARYLAND 





AUTO LIFTS 





WMATA 
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App W4Paytoab Buitp-up 
To YOUR PRESENT TANK / 





BY INSTALLING THE 
REYCO TANDEM UNIT 


Increase Your PROFITS-PAYLOAD-RESALE VALUE, and have these advantages 


@ The load is always evenly distributed on each axle @ Less and more economical maintenance. 
and on each of the four wheels. 


@ Fewer wearing parts mean fewer break-downs. 

@ Equally smooth braking on all wheels due to the 
fact that both axles are pulled by sturdy radius rods. 

@ All radius rods mounted in rubber. 

@ All wheels have complete freedom of movement. 


@ Complete flexibility reduces shock and gives better 
tank performance. 


@ Six point suspension. 





@ Two-point greasing. 

@ Needle Bearing suspended. 
@ Easier pulling. 

@ Lower center of gravity. 






Low Cost Conversion. Quick Service. 
We Handle Any Type Transport. Ail 
Jobs Engineered to Your State's Maxi- 
mum Weight and Length Limitations. 


Contact us about our FREE Engineering Consulting Service — — 


FRAZIER SYSTEMS, INC. 


| _- wt cw aot FRAZIER $ YSTEMS™ 





eee oe 221 N. KANSAS 
(es ee SPRINGFIELD 3, MISSOURI 
28 
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THE 2-CAR BOVAER SIAMESE ROL-WAY 
SERVES 4 CARS 


FROM A 2-PUMP ISLAND, 
DOUBLING YOUR 
SALES OUTLETS! 



















2 SALES OUTLETS 
@ WHERE You now 
HAVE ONLY ONE 
WITH THE SAME 
SINGLE SUCTION 
AND CONDUIT 


Why waste time here while this side is busy? 


MORE PROFIT . . . because Bowser Siamese Rol-Ways speed 
service, handle more cars. Two 14-foot lengths of hose roll out 
easily to reach farside fill pipes. Rol-Ways cost less than two single 
dispensers! Installation is fast, easy and costs no more than a 





single-hose pump! The greatest advance in gasoline dispensing 
since Bowser produced the world’s first dispenser in 1885! 
ou 
BOWSER, INC., 1301 Creighton Avenue, Fort Wayne 2, Ind. may ° ne? J 
the 26° 
ump story 
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hat-M let m On Z-lanl-\oloM a ltlela-Sia-talm atelatilale Mm elal i: 


Expressly Desigued for... 
JOLY LI Sats dad 5 
eau, 


ey 


® Rugged, weather-proof outdoor con- New, but tested and proved! The Station Master makes sales 
struction throughout 

© Waterproof hinged glass frame com- z0-0-om to fantastic new highs! Specifically designed to 
pletely gasketed and firmly held 
against wind pressure and vibration by 
convenient thumb screws 

Fs iomunteune provided for total creating a barrier of glare. Leader's answer to the need for 


® Slidi le fitter adjustabl : . : ao 
palovunehion — modern, glare-free, efficient island illumination. 


deliver high light intensity at the selling zone without 


A size for every station, from the largest to the smallest 











3 2 c — ] 


Ht I GAA = JAA AIA 















































Sold and installed by the better electrical dealers and contractors 
7 4 * J 
YY, Atmunica Vo./ Lighting Cgunjpment. Manifaciiun 


LEADER ELECTRIC COMPANY ° 3500 North Kedzie Avenue « Chicago 18, Illinois 
Leader Electric—Western: 800 One Hundredth Avenue, Oakland 3, California 
Campbell-Leader, Ltd.: Brantford, Ontario, Canada 
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For hose you can depend on 


MAKE SURE IT’S MADE 


“at 


for every job... 


WITH NEOPRENE 





om 


ccs mer eaae 

NEOPRENE 
TUBE 

won't disintegrate in contact with oils, 

gasoline, kerosene, butane, and most 

chemicals. A neoprene-lined hose won't 


develop mushy spots that weaken hose, 
lead to early failure. 


etki 


NEOPRENE 
COVER 


can take severe flexing ... resists abra- 
sion, cutting, and chipping. And a neo- 
prene cover is little affected by sunlight, 
heat, oil, and weather throughout its 
long life. 


FUEL OlL HOSE 


with neoprene cover withstands 
dragging over rough surfaces, even 
when wet with oil. The neoprene 
tube resists the softening and swell- 
ing action of fuel oils. 


TANK WAGON HOSE 





with neoprene cover resists sunlight 
checking. The neoprene tube won't 
swell and disintegrate in contact with 
gasoline. 


CARGO LOADING HOSE 


with smooth neoprene tube has fast flow 
rate ... sets service records in handling 
oil products and many chemicals. 


TOP-QUALITY HOSE made with tube and cover of 
Du Pont neoprene has what it takes to stay on the 
job ... year after year . . . under the toughest con- 


ditions. 


Performance records, set in every phase of the 
petroleum industry, show that neoprene stands up 
where many other resilient materials fail. So, next 
time you order hose for handling petroleum or chem- 
ical products, specify hose with tube and cover of 
neoprene. And then watch the service-life go up and 


your maintenance costs go down! 
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of neoprene can take rough handling 
... delivers petroleum and chemical 
products smoothly and rapidly. 


FREE ! the Neoprene Notebook 


Interesting stories... new, unusual 
applications of neoprene. Write: E.I. 
du Pont de Nemours & Co. (Inc.), 
Rubber Chemicals Division, U-5, 
W ilmington 98, Delaware. 








The rubber made by Du Pont since 1932 


REG. U. 5. Pat. OFF. 


080% AmmaAversary 


BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 


























Highway’s more circular oval strengthens tank, 





Highway tanks perform better because they are 
butle better and they are designed better! When 
Highway engineers designed the oval cross- 
section of the Highway tank trailer they made it 
rounder than others. This roundness prevents 
the vibration that causes welds to come apart 
and leak. Just like twisting a wire back and forth 
until it breaks ... a tank that vibrates will start 
to leak at the welds in time. Highway craftsmen 
take this advanced principle of declan and build 
the tank trailer of tough, hi-tensile steel. Then 
you've got the maximum in strength. That’s why 
operators everywhere are swinging to Highway. 
See your friendly Highway distributor or factory 
branch today ... challenge them to prove to 
ou that Highway trailers are better for all your 
auling needs. 


HIGHWAY TRAILER COMPANY 























Edgerton, Wisconsin 
Stoughton, Wisconsin 




















KY 








The Shorter Radius is the Secret 


In the tank’s coupling area, Highway’s oval has only 
a 90” radius while other tanks have a 120” radius. 
From the drop-section back, Highway uses an oval 
with a 62%” radius while others use a 90” radius. 
This difference in radius gives the Highway tank 
greater strength, lack of vibration, and welds that 
won't leak ... even after hundreds of thousands of 
miles of road service. 


* Headquarters: Edgerton, Wisconsin 


MANUFACTURERS OF 
Commercial Trailers, 
Trailerized Tanks and 


HIGHWAY Truck Tanks * Public 
a TRAILERS 


Utility Truck Bodies * Earth 
Boring Machines * Pole 
and Cable Reel Trailers * 
Winches * Power Take- 
Offs * Service Accessories 


DESIGNED, BUILT, SERVICED — Always a Little hetten_ 
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Let J & L Steel Drums and Pails 


help Your Products Sell Themselves 


Your quality product and a J&L container are a com- 
bination that you can be doubly sure will catch the 
customer’s eye. Besides protecting your product from 
loss or contamination, J&L Steel Drums and Pails offer 
an opportunity to add measurably to the sales appeal 
of your product. Our artists are at your disposal to 
assist you in creating a distinctive, decorative package. 
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J&L 


Representative samples of J&SL’s complete line of steel 
shipping pails showing (top to bottom) the ring seal, 
closed head and lug covers. 


We can provide all types of Closures, 
Finishes and Decorations 


Heavy-duty ICC Light-gage Drums Lightweight Stee! Pails for 
Drums 55, 30, and 15 Drums for Foods, Chemicals, 
gal. capacity and Chemical and Oils —1-10 gal. 
100-Ib. Grease Powdered capacities 
Drums materials 


Why not write for a free copy of our booklet “J's Safer to Ship in 
Steel.” It will give you important information on J&L Steel Pails 
and Drums. 


J&L Steel Barrel Company 
Chrysler Building 


New York 17, N.Y. 


Please send me a free copy of your booklet “It’s 
Safer to Ship in Steel.’ 


Name 
Company 


Add ress 








FLAT TOP 


TRAILERIZED 


UNIT 


USS CORTEN 
STEE 


CLOSE-UP of the Flat Top deck shows ready 
accessibility of hoses and the large working 
area provided by this construction. No hose 
reels are necessary. 





THIS HEIL trailerized Flat Top refueler is equipped with a centrifugal pump 
and hydraulic motor which deliver an average of 160 gallons a minute from 
each 2-inch hose simultaneously. Up to 200 gallons per minute 


can be delivered through one hose. 


and increase durability 


@ In describing their new Flat Top refuelers by which aircraft can be 
serviced from a platform on top of the tank instead of from the ground, 


The Heil Co. says: 


“These units were made entirely of high-strength steel to permit lighter 
gauges for shell, heads and surge plate, thereby eliminating and re- 
ducing excessive weight and increasing strength and rigidity.” 


When they selected U-S‘S Cor- 
TEN High Strength Steel to give this 
newly developed equipment the 
benefits of lighter weight and greater 
stamina, engineers of The Heil Co. 
were on familiar ground. They knew 
exactly how well this steel would 
meet their requirements, for their 
experience with U-S‘S Cor-TEN 
brand goes back many years—to 
1937 in fact. 

Since then they have used this 
pioneer high-strength steel in hun- 
dreds of tank trucks and trailers 
famous for their ability to stand up 
in service and to reduce delivery 
costs, because they carry extra pay- 
load that rides free in place of need- 
less deadweight trimmed off. 


Because of U-S’S Cor-TEn Steel’s 
comparatively low cost and because 
less of it is used in building equip- 
ment many hundreds of pounds 
lighter, tanks of this high-strength 
steel cost little if any more than 
when built heavy with carbon steel. 

As a result, the savings in delivery 
costs, in lower license fees, in re- 
duced costs for brakes and tires that 
light weight construction with Cor- 
TEN Steel assures, are practically 
all clear profit for the operator. 

The equipment builder benefits, 
too, because with U-S‘S Cor-TEn 
Steel he can produce a better, more 
dependable unit -which because it 
weighs less requires less steel, and 
makes his steel supply go further. 


UNITED STATES STEEL COMPANY, PITTSBURGH »* AMERICAN STEEL & WIRE DIVISION, CLEVELAND ~ COLUMBIA-GENEVA STEEL DIVISION, SAN FRANCISCO 


NATIONAL TUBE DIVISION, PITTSBURGH + TENNESSEE COAL & IRON DIVISION, FAIRFIELD, ALA. + UNITED STATES STEEL SUPPLY DIVISION, WAREHOUSE DISTRIBUTORS 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


USS COR-TEN High Strength STEEL Us) 
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“OUR ATTRACTIVE 
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Linco!n 


MASTERLUBER 


BRINGS IN NEW BUSINESS... 
KEEPS REGULAR CUSTOMERS 
COMING BACK... 

It’s Definitely a Profitable Investment!” 


CHECK THESE INSPECTIONS THAT BUILD SERVICE 


Linco/n 


* © @ PIONEER BUILDERS 


ERVEVEN 


LUBRICATING EQUIPMENT e 


| 














ROTARY fo//On ut * © 


LUBRICATION JOBS 














gi 
3 


Fastest, safest of all lifts 

Handles all old and new cars 
| Nosale supports to position 

Hatta tong sioperstrucsare 
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API Clears Tracks for Jobber Advisory Group 


By NPN Staff Writers 
BOSTON—The American Petroleum 
Institute’s General Committee on 
Marketing voted for the appointment 
of a subcommittee on jobber 
problems May 20 on a wave of 
plaudits from jobbers for both the 
plan and the major-company execu- 

tive who first set it in motion. 


Typifying reaction among jobbers 
in closing session of committee’s an- 
nual spring meeting (May 19-20), 
was declaration of Royal E. Decker, 
Plymouth Oil Co., Detroit, a director 
of the Michigan Petroleum Assn., 
that: 

“This is the most 
move the API ever made.” 


constructive 


John Harper, chairman of the Na- 
tional Oil Jobbers Council, was 
echoed by others in remarking on 
the fact that the proposal was be- 
fore the meeting on motion of a ma- 
jor company representative, Walter 
Hochuli, general sales manager of 
The Texas Co., and author of the idea 
that there is a place for the jobber- 
supplier committee in the API. 


Mr. Harper also called it “a very 
helpful” move, observing that he 
thinks jobbers have been feeling they 
didn’t have a chance heretofore of 
“making their ideas felt before this 
group;” that more jobbers now will 
take part in Marketing Division 
meetings; that the move “could be 
a great help to the Oil Industry In- 
formation Committee,” and also pro- 
vide “a very good channel whereby 
the jobber will become better known 
by executives of the industry.” 


Nominations for membership on the 
projected committee—to be known as 
the Jobber Advisory Committee—now 
are to be made by Harry J. Kennedy, 
Continental Oil, API Marketing Di- 
vision vice president, and must receive 
the approval of API President Frank 
Porter. 

There was some mention May 
20 of the “restrictive” aspects of the 
plan, and a note of caution was 
sounded as to the legal risk involved 
in the area in which the proposed 
group would operate. 

However, it was made plain no real! 
difficulty impends. 


As to the restrictive aspect, both 
Mr. Hochuli and B. L. Majewski, 
Great American Oil Co., Chicago, sug- 
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gested that the areas for activity for 
the proposed committee will widen 
in time. 

And Herbert Willetts, director of 
domestic marketing of Socony-Vac- 
uum, who raised the point of legal 
risk, said he did so largely in order 
to bring out discussion of the move 
on the floor of the meeting. 

The idea of having a dealer-sup- 
plier committee similar to the jobber- 
supplier unit, broached May 19 by 
Sam Rosenwasser, Gasoline Mer- 
chants of Brooklyn, moved a step 
down the path taken by the other 
plan. 

Mr. Rosenwasser was asked by Mr. 
Kennedy to outline his plan by letter 
to him just as Mr. Hochuli submitted 
his idea. Then, said Mr. Kennedy, he 


would submit the dealer-supplier pro- 
posal to the full membership of the 
Marketing Committee at the API's 
annual meeting in November in Chi- 
cago. 

Committee Action The General 
Committee on Marketing also gave 
the Marketing Division’s General 
Service Committee and Subcommittee 
approval for proposals to: 

1. Report at the annual API meet- 
ing next November on the idea of 
drafting a national code for the build- 
ing of service stations. Code would 
incorporate an expression of indus- 
try policy with respect to the basis 
on which service station concession 
should be granted on toll and other 
limited access highways. 

2. Stimulate the distribution and 





of Marketing: 


API Marketing Division Approves 
Jobber—Supplier Subcommittee 


Here is the text of the motion establishing a Subcommittee 
on Jobber Problems which was adopted by the API's Division 


It is moved that the chairman of the API Division of Mar- 





keting appoint a SUBCOMMITTEE ON JOBBER PROBLEMS to 
engage in the following activities to the extent that it is legal to 
do so: 

1. Promote the compilation of statistics and the making of 
factual studies which would be useful to jobbers in the solving 
of their own problems, excluding, however, studies involving fu- 
ture supply and demand relationships. 

2. To seek to encourage a better understanding by jobbers 
and suppliers of each others problems. 

3. Promote the preparation and distribution of technical 
articles and talks which would be interesting and of assistance to 
jobbers. 

4. To consider the making of a public opinion survey which 
might be useful to jobbers. 

5. This subcommittee under no circumstances should recom- 
mend plans or programs or engage in any discussion of prices, mar- 
gins, commissions, allowances, sales territories, form or provisions 
of contracts, adequacy of profits or marketing policies, or the sup- 
ply arrangements for any jobber or group of jobbers, or make any 
agreements whatsoever in relation thereto, or take any action which 
may be violative of any law. 


To insure the legal propriety of the activity of this subcom- 
mittee, the subcommittee membership should include at least one 
attorney who shall be in attendance at all meetings. 
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uce of the training manual “Devel- 
oping Your Men Builds Profits.” 
While 20,000 copies have been printed 
just 7,000 have been sold, and the 
plan is to bring about wider use of 
the manual through jobber and dealer 
associations, and distributive educa- 
tive system. Promotional material is 
available. It includes a set of color 
slides and accompanying script which 
may be borrowed or bought (for $10 
per set), and a strip film. 


3. Study all requests for materials 
and methods pertaining to training 
program of various marketing com- 
mittee units with a view to helping 
the units advance their programs. 
One project might be “translation” 
of the lubrication committee’s new 
(and technically worded) motor oil 
classification and designation for the 
benefit of both marketers and con- 
sumers. 


4. Have studies made by the steer- 
ing committee of the fuel oil sub- 
committee of product “drop” sizes 
and possibilities for increased effi- 
ciency with respect to drops. Also 
bulk tankage factors except those 
having to do with product price. 


5. Have a committee, under J. G. 
Jordan, Shell, as chairman, review a 
fuel oil conservation effort for con- 
sumers which has been prepared by 
the West Coast Oil Information Com- 
mittee, and which may be used na- 
tionally by OIIC. 


Toll Road Impact—The upsurge of 
toll road building was declared by 
Robert Scholl, Esso Standard general 
counsel, in the division’s May 19 
group session, to be creating “a revo- 
lution in the marketing of gasoline 

. controlled access to our custo- 
mers ... and a monopoly challenge 
we cannot avoid (brand monopoly on 
individual toll roads). 

Mr. Scholl offered an American Pe- 
troleum Industries Committee dec- 
laration of policy on this subject call- 
ing for the following: 


—A rule against blanket authoriza- 
tions for toll roads; 

—Industry to review each specific 
road building proposal on its merits 
to prevent duplication of existing fa- 
cilities; ; 

—An objective study of financing 
possibilities extending to question of 
road revenue diversion; 

—The elimination of tolls when 
roads have been paid for; 

—Service facilities placed and op- 
erated so as to be convenient for the 
traveling public and so as to insure 
brand competition om roads. 

“There can’t,” observed Mr. Scholl, 
“be any doubt we’re about to be over- 
whelmed by a flood of traffic” (un- 
less proper highway construction 
steps are taken). At the same time, 
he pointed out, the interest evidenced 
by the states in toll roads has raised 
the issue of the public’s right to have 


a gasoline brand choice on such roads, 
an issue important to the small mar- 
keter 2s well as the large since con- 
cessions often are auctioned as a 
“monopoly package” beyond the reach 
of the small marketers. 

Mr. Scholl reported there are more 
than 1,400 miles of toll road in opera- 
tion in seven states now, and 19 states 
have proposals before them to build 
a total of 4,000 more miles of such 
roads. 


Road Tests—Earlier, Joseph Arnold, 
of the API Committee on Highways, 
discussed current committee interest, 
including plans going forward under 
leadership of the American Assn. of 
State Highways for a road test, with 
all or most of the states participating 
which would be held somewhere in 
the Midwest (see NPN April 30, p. 7). 

Also, Arthur Butler, executive sec- 
retary of National Highway Users 
Conference, and Roy Jorgenson, con- 
sulting engineer, discussed various 
phases of the “Project Adequate 
Roads” undertaking, in which API 
is participating. Mr. Jorgenson char- 
acterized this program as aimed at 
taking care of “worst things first” 
in getting the nation out of its roads 
muddle. 


Jobber-S u p plier Relations—The 
stage was set for the general com- 
mittee’s action on the jobber-supplier 
committee matter by talk on jobber- 
supplier relations by President P. C. 
Spencer, of Sinclair Oil Corp., and 
Horace E. Davenport, president of 
the George W. Pickering Co., Salem, 
Mass., and head of the Independent 
Oil Men’s Assn. of New England. 

Both took the position that jobber- 
supplier problems are better worked 
out by the two parties involved, than 
with government participation, or any 





You'll Want to Read 


Starting next week, a pene- 
trating series of articles on one 
of the most vital and absorbing 
problems of our time—that of 
building up America’s dilapidat- 
ed road system. Here, for the 
first time ever from the strict- 
ly oil marketer’s standpoint, will 
be presented every phase of a 
national problem that can shape 
the whole future course of a 
marketer’s operations; mean 
the difference between profit 
and loss or even put him out of 
business. Written after many 
weeks of research and investi- 
gation by a veteran staff writer 
—an acknowledged authority in 
his field—this series will tell 
what oil marketers can do to 
insure that “Project—Adequate 
Roads” develops sound highway 


programs. 
Watch for it—starting next 
week—-NPN May 28. 














other way. Mr. Spencer warned 
against government controls in this 
connection, declaring that the Com- 
munists will have won a tremendous 
victory if they can “persuade us to 
maintain our present system of con- 
trols indefinitely.” Also, he character- 
ized the OIIC program as “one of the 
most effective” ways of fighting the 
enemies of our present form of gov- 
ernment. 


Everyone Must Help—‘“Everybody 
from the top to the bottom must get 
in on the program,” Mr. Spencer 
urged, adding that the program “suc- 
ceeds or fails at the marketing level.” 

He warned that no strike can have 
an ultimate effect on the industry 
more critical than the “trend toward 
fixing of wages and other conditions 
of employment by government panels 
or agencies in Washington and the 
abandonment of the usual collective 
bargaining between employer and em- 
ploye.” 

“Scarcely a move can be made now 
with respect to production, wages, 
prices or sales without official ap- 
proval from Washington,” Mr. Spen- 
cer observed. 

“If we add to these such items as 
size of the margins, sources of sup- 
ply, and duration of contracts, who 
do you think is going to be running 
the oil business? You are quite right; 
it will be the Great White Father.” 


g—He called for bargain- 
ing between jobbers and suppliers in 
the traditional manner — “man-to- 
man, company-to-company, hammer- 
and-tongs bargaining.” 

“Some of you,” he noted, “are go- 
ing to say ‘But the door is closed.’ I 
doubt that. I know Sinclair’s door is 
not closed, and never will be so long 
as I am around. In any event, I 
would knock and even hammer on 
that door.” 

Mr. Spencer expressed satisfaction 
over the fact that a marketing divi- 
sion committee with the help of at- 
torneys, had defined the “proper areas 
for discussion of mutual problems” in 
the API jobber-supplier subcommit- 
tee. 

This objective treatment, he said, 
should help to “clarify the atmos- 
phere” and lead to joint investigation 
and study “which would be of great 
benefit in improving relations be- 
tween the parties.” 

Mr. Davenport said he doesn’t be- 
lieve problems between the individual 
jobber and his supplier can be dealt 
with on “an industry basis.” Further, 
he said, “if you go beyond industry, 
you play into the hands of the bu- 
reaucrats who would control us.” 

“The jobbers in New England,” he 
declared, “‘don’t want any (govern- 
ment) protection—they’re more con- 
cerned with who’d protect them from 
the government.” 

Mr. Davenport viewed the jobber- 

(Continued on p. 44) 
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OIL COMPANY MEN at Wage Stabilization Board meeting in Washington May 13 spent most of day waiting for something to 
happen. Most were not called on at all. Shown in one of WSB offices are (left to right): C. R. Johnson and F. M. Butler, Cities 
Service; Karl H. Mueller, Dr. W. J. McGill and F. Roe Weise, Standard Oil Co. (Indiana); and G. B. Sandel, Service Pipe Line Co. 


Refinery Workers Return Ends Shortage Threat 


WASHINGTON — The oil strike 
crisis was all but over this week. The 
stream of men going back to work 
in idle plants was growing daily, 
causing the industry, the unions and 
the general public to heave a sigh 
of relief. 


Soon, it appeared, the petroleum 
industry would be back to normal, or 
to as nearly normal as the industry 
with its multitude of ever-changing 
problems can attain. This means 
consumer shortages have been avert- 
ed. The Midwest, which had been 
in the greatest danger, has enough 
product inventory to keep motorists 
and other users supplied until struck 
refineries get back on stream. 


For example, the gasoline supply 
situation in Detroit returned to near 
normal last weekend as agreements 
permitted three terminals to re-open 
—those of Shell, Indiana Standard 
and The Texas Co. 

The turning point in the wage 
battle came in the middle of last 
week, when the Wage Stabilization 
Board, after long weeks of shilly- 
shallying, finally came to grips with 
the problem. 

By acting on one settlement which 
had been submitted to it for ap- 
proval, WSB had at last established 
a ceiling and opened the way for con- 
crete negotiations between com- 
panies and unions. 

The ceiling was 15c an hour on 
general wage increases. In addition, 
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WSB was approving shift differen- 
tials of 6c and 12c, but was leaving 
the matter of retroactive pay pretty 
much up to the companies and the 
unions. 


Even on retroactivity, a general 
pattern was emerging. Most settle- 
ments were calling for an increase 


of 8c or 9c an hour back to about 
Jan. 1, and the remaining increase of 
6c or 7c effective May 1. 

All in all, it added up to a “pack- 
age” of about 20c to 21c an hour in- 
crease for the unions. 

For the most part, contracts were 
being written for one year, with a 





ON WAY TO PLATFORM to conduct May 13 meeting of oil companies and unions 

called by Wage Stabilization Board, WSB Chairman Nathan P. Feinsinger (right) stops 

for word with two oil union leaders: A. O. Clover, AFL member (left), and O. A. 
Knight, president of Oil Workers International Union (center) 
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DEPENDABILITY of supply! 


Ask any Skelly Oil Dealer how he’s fared during times when normal 
deliveries were almost impossible! 

He’s always done all right because Skelly Oil Company pledged “Depend- 
ability of Supply” 33 years ago when they began operation. Come any 
emergency — Skelly comes through with a constant, dependable supply. 











DEPENDABILITY of Merchandising Support! 


Skelly covers all the bases for you! 
1.RADIO ... Alex Dreier and Lloyd Burlingham 
on the NBC network. 

2. NEWSPAPERS .. . Gigantic new newspaper ad.- 
vertising campaign now breaking! 

3. FARM PAPERS .. . complete coverage of the im- 
portant rural market. 


4. OUTDOOR ADVERTISING .... that sells the cus- 
tomer at the wheel. 
5. LOCAL ADVERTISING. 


6. A TESTED MERCHANDISING AND SELLING PLAN. 


DEPENDABILITY of Money-Back 
Guaranteed Products! 


You can proudly sell every Skelly petroleum product, 
every Skelly “T.B.A.” product. For more than 33 
years, every Skelly product has been offered to the 
public with a Money-Back Guarantee of satisfaction. 


Find out what Skelly Dependability will do for you. 
Write for all the facts! 











/ = 
the Franchise with « Future! 
SKELLY OIL COMPANY 


Marketing Headquarters: Kansas , Missouri + Wholesale Division Offices: 
KANSAS CITY = CHICAGO = MINNEAPOLIS © OMAHA = DENVER « DALLAS 
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How Strike Stands 


The oil strike situation in a 
nutshell, at NPN press time. 

Settlements So Far—Twenty- 
five refineries, with a capacity 
of almost 900,000 b/d. This is 
close to one-half of the total 
struck, with the rest expected 
to settle soon. 

Settlement Terms—Pattern is 
15c per hour wage boost, plus 
6c and 12c shift differentials, 
plus retroactive pay increases 
or lump sum payments. 

Effect on Supply — Strikes 
ending in time to prevent prod- 
uct shortages. 

Length of Strikes — Three 
weeks for most plants still on 
strike. 











clause permitting contract reopening 
for cost-of-living wage adjustments. 

Back to Work — There were a 
sprinkling of settlements late last 
week and the tempo was picking up 
this week. One of the big ones was 
a nationwide contract between Sin- 
clair and the Oil Workers Interna- 
tional Union (CIO). This sent about 
10,000 workers back to duty at six 
Sinclair plants. 


Another important one—and one of 
the earliest settlements—was between 
an OWIU local at Sugar Creek, Mo., 
and Standard Oil Co. (Indiana), The 
irony in this one was that the agree- 
ment was virtually the same as the 
one the local had agreed to April 30, 
only to be talked out of it by the 
“united front” leaders. It meant 
they had lost almost three weeks’ 
wages to no avail. 

Strikes in Review—These individ- 
ual developments were of interest, of 
course, but with the crisis past, the 
subject of much discussion was this: 

There was the elementary logic 
that everyone concerned lost. The 
unions lost something like $20 mil- 
lion in wages and the companies lost 
something like 2.5 million b/d in 
products output. 

Aside from that, however, ample 
debate could be offered by either side. 

For the unions, there was the fact 
that they had succeeded in piercing 
the WSB ceiling by 5c an hour. Had 
they been willing to accept the cost- 
of-living increase, it would have 
amounted to not more than 10c. But 
they got 15c. 

Even WSB made no attempt to 
justify this ceiling breakthrough to 
@ group as well paid as petroleum 
workers. Many another industry 
union was doing worse. 

Further, the unions had succeeded 
in maintaining some semblance of 
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their “united front.” It might be 
pointed out that their claim to AFL 
participation was mostly wishful 
thinking, but even so, the fact re- 
mained that for the first time the oil 
workers had attempted to bring the 
CIO, the independents and the AFL 
into a combine for wage purposes and 
had succeeded to some extent. 

It was certain the unions would be 

in a position to try to broaden their 
base of unification in years to come, 
even though some elements inside 
OWIU itself were trying to splinter 
off from the organization and form 
truly independent unions of their 
own. 
Also, there was the fact that the 
unions can’t expect even a “Fair 
Deal” government to give them an 
entirely free reign. There was a 
time earlier this year when union 
leaders were joyously optimistic 
about their chances, figuring that a 
government agency would have the 
final say in the wage disputes and 
that the unions would get just about 
what they asked. 

But the developments in the steel 
situation tended to make the govern- 
ment agencies a little more cautious. 
Fearful that Congress was going to 
move in with a strong hand and 
aware that the Supreme Court still 
exists, government agencies began to 
move slowly. 

Bright Side for Companies — For 
the companies, the current oil wage 
development had these sunny devel- 
opments: 

The oil industry successfully avoid- 
ed nationwide bargaining and there- 
by dealt a strong blow to one of the 
primary hopes of the unions. Al- 





HIT HARD by oil strike were many De- 
troit service stations. At one point, half 
of city’s stations were out of gasoline 
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you ll gain more with 


ROPER 3.600 series PUMPS 


be 





In seven capacities from 40 to 300 G.P.M. 


Easy to install and operate... dependable to reduce down-time, 
you'll find the Roper Series 3600 Truck Pump a worthwhile 
investment in necessary equipment. This is a complete unit, 
ready for hook-up on any type of drive, and for all conditions 
of piping and mounting. 


@ High lead bronze bearings — deep packing box with 8 split 
ring packings. 

@ Pumping gears run smoothly in axial hydraulic balance. 

@ Adjustable relief valve assures full capacity when pumping . 
permits nozzle shut of without stopping pump. 


@ Compact design, lightweight. ..ideal for new installations or 
for replacement. 
Send for Literature 


or 


SEE YOUR NEAREST ROPER DISTRIBUTOR 


Geo. D. Roper Corporation 
475 Blackhawk Park Avenue 
Rockford, Illinois 
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though the unions had 
they were not making nationwide 
bargaining an issue, it was evident 
from their actions and from their 
private talk that such an achieve- 
ment was one of their primary ob- 
jectives. 

In retrospect, it is clear that the 
stand of the companies on the mat- 
ter of panel hearings was an impor- 
tant and decisive one. The turning 
point on this matter was at St. Louis. 
Had the companies appeared there 
for that set of hearings, the pattern 
would have been established and the 
unions would have won an important 
procedural victory. 

By refusing to submit to such pro- 
cedure, the companies won—from 
their viewpoint—a definite victory. 
For, in the end, they forced negotia- 
tions on a local basis. 


maintained 











BRAND IDENTIFICATION on pumps 
of Cities Service's New Jersey Turnpike 
stations were covered Jast week (see ar- 
rows on photo) when Turnpike Author- 
ity temporarily took over operation of 
stations the company was unable to sup- 
ply with gasoline because of strike 
picketing. Cities Service agreed to cover 
brand insignia only on pumps. Company 
resumed operation May 19, and situation 
is now normal 


It’s true that the companies ended 
up paying more than the established 
WSB ceiling. But the ceiling already 
had been broken by the steel unions. 
It became a matter not of whether 
the companies would have to pay 
more—-and they had offered more in 
normal collective bargaining — but 
how much more. 

There were times, not very long 
ago, when it seemed certain that the 
oil unions would win at least as much 
as the 17.5c the steel unions gained. 


How Settlements Came — Regard- 
less of who “won” the battle, the 
story of the showdown last week is 
an important one. 

WSB had called a meeting for 
Tuesday (May 13) of union and com- 
pany representatives. WSB called 
this a “report” meeting, although no 
one could imagine what could be ac- 
complished by such an approach. 

As it turned out, it wasn’t a report 
meeting at all, but simply a WSB 
device to get union and company rep- 
resentatives in town for some in- 
formal bargaining. 

Five minutes after the “report” 
meeting was called to order, it was 
adjourned by Chairman Nathan P. 


Feinsinger. That afternoon, a series 
of informal conferences with the 
union representatives and then with 
the companies began. 

Clearly, the tone of these meetings 
was: What terms will bring about a 
settlement? 

As one WSB member later told a 
reporter: 

“We got practical. We felt out each 
side in an effort to get an idea on 
terms that would be acceptable. Then 
we did some guessing on what would 
work. The labor members of the 
board naturally held out for a high 
figure and the industry members nat- 
urally held out for a low figure. 


“It finally became a question as to 
which side would present a figure 
which the public members would ac- 
cept. 

“So the labor members opened by 
suggesting that we settle for 18c an 


hour. The public members wouldn’t 
go for that. 
“The industry members of the 


board countered with a cost-of-living 
offer of 10c, but labor wouldn’t agree 
to that, either. 

“Labor came back with an offer 
of 16.5c and, when the public mem- 
bers wouldn’t bite, industry members 
proposed 12.5c. That didn’t work 
either, but each side knew that it 
was closing in; that the public mem- 
bers would accept something in be- 
tween. 

“That’s when labor came through 
with its 15c offer, and the public 
members agreed.” 


Companies Still Protest —The in- 
dustry members voted against it, for 
they pointed out that it pierced the 
cost-of-living formula and that WSB 
would have a hard time denying a 
similar increase to any industry union 
if it gave such a hike to oil labor. 

Even so, it appeared that the in- 
dustry members made only token re- 
sistance at the end. 

One industry member said: 

“When I had my wage stabilizing 
hat on, I couldn’t yield to anything 
which might well start another round 
of inflation. But I had a practical 
hat, too. I knew we had to settle this 
oil strike before it began crippling 
the nation. So I took my stabilizing 
hat off and put my practical hat on.” 


Technically, the industry members 
never did yield their position entire- 
ly, for they voted to the last against 
the 15c proposition. Actually, they 
had known from the start they 
would have to give ground eventual- 
ly. It was just a matter of how 
much. 

Chairman Feinsinger, when asked 
to justify the boost above the present 
WSB formula, didn’t try to kid any- 
one. 

“We can’t operate here on arith- 
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metic figures alone,” he said. “We 
have to consider all the factors. We 
don’t think this action will be unsta- 
bilizing. We think it is fair and 
equitable. Therefore, we granted this 
increase even though it is above our 
present limit.” 

He said the increase could be justi- 
fied on “general hardship.” 

“You reporters know what I mean,” 
he said, with no further explanation. 

Key Settlement—In a way, it was 
ironic that the “test” case was a 
small refinery. It had been general- 
ly expected that it would be a ma- 
jor’s settlement which would be the 
key. 

The test case was Farmers Union 
Central Exchange of Laurel, Mont. 
Its agreement with an OWIU local 
called for an 18c an hour increase 
and shift differentials of 6c and 12c. 

WSB took its historic action by 
trimming the 18c to 15c and by an- 
nouncing that automatic approval 
would be given other settlements 
which did not exceed the 15c increase. 

As an anti-climax, the board later 
approved five other settlement cases. 
They weren’t important, however, for 
the ceiling had been established and, 
finally, companies and unions knew 
where they stood with the govern- 
ment. 

Maybe there were some people who 





25 Refineries Re-open; 


More on Stream Soon 


Wage settlements have been made 
with strikers at 25 refineries having 
a total capacity of about 880,00 b/d. 

At NPN press time there were 31 
refineries still struck, comprising 
less than two-thirds of the plant 
capacity originally shut down. It 
was expected that most of these 
refineries would make settlements 
soon. 

Following is a list of refineries 
that have reached agreements with 
workers: 


Company and Est. B/D 
Location Capacity 
Gulf Coast 
American Liberty, Mt, Pleasant, Tex. 15,000 
Atlantic, Port Arthur ...... 55,000 
Republic CE, BORO GH «. cvwcevesic 40,000 
Sinclair, Houston Oe TT eTLL Te Teer 90,000 
Sinclair, Corpus Christi ... . 31,000 
Taylor Refining, Corpus Christi. 30,000 


Mid 

Globe Oil, Lemont, Ill. ............. 
Pure Oil, Toledo, Ohio .............. 
Rock Island, Zionsville, Ind. 
Sinclair, East Chicago .............. 
Socony-Vacuum, Augusta, Kans. ... 
Socony-Vacuum, Trenton, Mich. .... 
Standard (Indiana), Wood River, Il. 
Standard (Indiana), Sugar Creek, Mo. 
Standard (Ohio), Cleveland (lubes). . 


7 


85EN858 
3323333 


The Texas Co., Lockport, Ill. ...... 60,000 
The Texas Co., Lawrenceville, Ill. 30,000 
Mid-Continent 

Pan-Am Southern, El Dorado, Ark.. 32,000 
Sam Dawns Ce... TU «06004 sa ores 35,000 
East Coast 

Pure Oil, Cabin Creek, W. Va. ..... 450 
Sinclair, Marcus Hook, Pa. ......... 00,000 
Sinclair, Wellsville, N. Y. (lubes). 10,000 

Mountain 

Continental, Denver .............+.- 8,600 
Sinclair, Sinclair, Wyo. ..........-. 17,500 
The Texas Co., Casper, pea sews uss 10,000 
SE. de atactns «+++. 882,550 
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wondered why WSB couldn't have an- 
nounced the 15c ceiling many weeks 
ago and thereby offered settlement 
opportunities before the strikes de- 
veloped. 

That, however, was water over the 
dam. The fact remained that strikes 
had been called and were in progress. 
A settlement had to be reached or not 


only the companies and the work- 
men would suffer. The entire nation 
would be hit. 

So, this week the companies and 
the unions were ironing out the final 
details of the settlements of the 
fights. 

The oil industry was back in busi- 
ness again. 


No Case for Oil Price Relief, Says OPS 


WASHINGTON — A pair of let- 
ters clarified the issues on petrol- 
eum price decontrol this week and 
brought the effort to secure such ac- 
tion closer to a climax. 

The Office of Price Stabilization 
position was outlined in a letter by 
Sidney B. Smith, special assistant to 


Price Stabilizer Arnall, sent to Sena-— 


tor Lyndon Johnson (D. Tex.). 

Mr. Smith said “it is not felt at 
this time that a case has been made 
for a general increase in crude oil 
prices.” He added: 

“It should be pointed out . . . that 
in view of the present supply situa- 
tion it is not the policy to grant price 
relief in order to permit the exploita- 
tion of oil fields which are marginal 
in the present market. To the extent 
that a price increase might permit 
the marginal producer to operate, a 
wasteful consumption of critical sup- 
plies and materials might result. 

“Moreover, it is doubtful that in- 
dividual price relief would be effective 
in the present competitive market. 
It is recognized that the petroleum 
industry presents many difficult and 
complicated pricing problems and you 
may be sure that continued study 
will be given to this matter in or- 
der to improve the regulation wher- 
ever possible.” 

Later, Russell B. Brown, general 
counsel, Independent Petroleum Assn. 
of America, released a letter he had 
sent to Mr. Arnall, summarizing 
IPAA’s arguments for decontrol. 

Mr. Brown and Mr. Arnall met 
with Economic Stabilizer Putnam sev- 
eral weeks ago to talk over the mat- 
ter and Mr. Arnall requested the 
summary at that time, with a view 
toward a meeting in the near future 
for a lengthier discussion. 

“In general our basic contention is 
that the OPS, in the exercise of 
price control authority over petrol- 
eum, has ignored the specific legisla- 
tive standards established by Con- 
gress,” Mr. Brown wrote. “As a re- 
sult, the attainment of the primary 
objective of the (Defense Production) 
Act is being obstructed.” 

Mr. Brown’s particular target was 
the failure of OPS to consider Sec- 
tion 402 (f) of the act in connection 
with petroleum. 

That provision allows the President 
to exempt any material or service 


from price controls if (1) such ex- 
emption is necessary to promote na- 
tional defense or (2) it is unnecessary 
to impose ceilings on such material 
or service in order to effectuate the 
purposes of the act. 

Pointing out that defense agencies 
have approved an expansion program 
for industry contemplating drilling of 
80,000 wells in the next 18 months, 
Mr. Brown added: 


“This program cannot be attained 
under the arbitrary, rigid and in- 
equitable controls now exercised by 
the OPS over petroleum.” 


Mr. Brown, earlier in the week, 
asked the House Banking and Cur- 
rency (Spence) Committee, which is 
considering an extension of the con- 
trols act, to write in a provision sim- 
ilar to the legislation introduced by 
Rep. Burleson (D. Tex.), H. R. 6985. 


That measure would remove from 
price control any commodity, includ- 
ing petroleum, which is not subject 
to speculation, which is selling below 
ceilings or is in ample supply, pro- 
vided the federal government is not 
buying more than 10% of its total 
production for defense purposes. 


NPA Allocates More Steel 
For Stations in 4th Quarter 


WASHINGTON—Oil marketers got 
a double-barrelled shot of good news 
last week as the National Production 
Authority revealed that service sta- 
tion builders, starting in the fourth 
quarter, will be permitted the quarter- 
ly free use of as much as 25 tons of 
steel while all controls were removed 
-by NPA on the use of blackplate for 
can making and using. 


Although the increased steel use is 
not expected to result in any sudden 
upswing in the number of stations 
slated for construction, it will permit 
marketers to do a far more elaborate 
job of building. In addition to raising 
the self-authorized steel limit from 
five tons (including no more than two 
tons of structurals), NPA also said 
it would grant commercial builders 
at-that same time (Oct. 1) the self- 
authorized use of 750 Ibs. of copper 
and 1,000 Ibs. of aluminum. Current- 
ly, use of aluminum for commercial 
building is prohibited, while only 200 
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lbs. of copper may be self-authorized 
per quarter. 

NPA’s amendment of can order 
M-25, retroactive to April 1, means 
that the sale and use of one and five- 
quart lubricating oil cans using black- 
plate is now unrestricted as against 
former restriction to 90% of base 
period (average 1950) use. The 
amendment also: 

1. Raises from 90% to 100% the 
quota on containers (such as five- 
gal. cans) not using blackplate en- 
tirely. 

2. Increases the packing quota for 
one-gal. antifreeze cans (0.25-Ib. tin- 
plate) from 90% to unlimited. 

Meanwhile, it was reported that De- 


fense Production Administration will 
reveal no later than June 6 the dis- 
position of a PAD request for some- 
thing less than 2,300,000 tons of steel 
for the fourth quarter. For the third 
quarter PAD received 1,903,750 tons, 
which was about 200,000 tons greater 
than the second quarter. 

In one other development, PAD and 
NPA said that the deadline for filing 
of applications for priorities assist- 
ance in purchases of line pipe for 
small construction and production 
operations and MRO (maintenance, 
repair and operations) in oil and gas 
industries for the fourth quarter has 
been moved forward from July 1 to 
June 5. 


Defense Orders for the Oil Industry 


(Issued May 13-19, inclusive) 

This description of oil defense orders pro- 
vides a weekly summary of government regu- 
lations that may affect NPN readers. We will 
appreciate our readers letting us know when 
they think that we have omitted a regulation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleveland 
13, Ohio, a publication which reproduces and 
mails out the orders on oil upon issuance. 
Minimum charge for single copies, $1.00, 
postage paid. One year’s service, $100. Less 
than ome year's service, pro rata plus $5.00 
for handling. 

CODE: NPA—National Production Author- 
ity; ESA — Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA — 
Defense Transport Administration; WSB — 
Wage Stabilization Board; OPS — Office of 
Price Stabilization. 


List of Orders 


NPA—National Production Authority 

M-46A, amended, Foreign petroleum opera- 
tions. 

NPA Reg. 4, Dir, 2, Revoked, Replacement 
parts and accessories for export. 

M-25, amended, Cans. 

CMP Reg. 1, Dir, 11, Revoked, Restrictions 
on steel shipments. 

M-76, Revoked, Distribution of lead. 
PAD—Petroleum Administration for Defense 

Instruction No, 2, Establishment of commit- 
tees and supply directors. 

Notice of certification to export certain pe- 
troleum products. 

Notice of adjustment to PAD Order No. 6 
re grade 91/98 aviation gasoline. 
WSB—Wage Stabilization Board 

GWR 5, Rev. Amdt. 3, Regular Part-time 
employes. 
SSB—Salary Stabilization Board 

3SSR 8—Health and welfare plans 

GSO 13—Death benefits. 
OPS—Office of Price Stabilization 

CPR 17, SR 7, Resellers of LPG. 

GOR 18, Rev., Violations of Robinson-Pat- 
man Act and Sherman or Clayton Anti-Trust 
Act. 


What Orders Do 
National Production Authority 


FOREIGN PETROLEUM OPERATIONS — 
Amendment to NPA Order M-46A permits self- 
certification privilege for foreign petroleum op- 
erations for all items except those subject to 
NPA rating limitations, 

CAN RESTRICTIONS EASED-—Amendment 
to NPA Order M-25 permits unrestricted use 
of blackplate for one and five-quart oll con- 
tainers and provides for increase in quotas 
from 90% to 100% for oil containers not using 
blackplate entirely and 90% to unlimited for 
gallon anti-freeze cans (0.25-lb. tinplate). 
Amendment is retroactive to April 1, 1952. 


Petroleum Administration for Defense 


PETROLEUM SUPPLY—PAD Instruction 2 
establishes organizational arrangements by 
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which PAD can move quickly to avert short- 
ages in petroleum products. 

EXPORT OF PETROLEUM PRODUCTS — 
PAD notice, effective May 15, certifies export 
of automotive gasolines, fuel oils and aviation 
gasoline under PAD Orders 5 and 6 


GRADE 91/98 AVIATION GASOLINE—Ef- 
fective May 16, notice of adjustment permits 
any carrier, foreign carrier, or non-carrier to 
accept delivery of, and any person to deliver 
grade 91/98 octane aviation gasoline in the 
States of Washington, Oregon, California and 
the Territories of Alaska and Hawaii. 


Wage Stabilization Board 


REGULAR PART-TIME EMPLOYEES — 
Amdt. 3 to GWR 5, Rev. permits the granting 
of merit or length of service increases to reg- 
ular part-time employees without prior Board 
approval. 


Salary Stabilization Board 


HEALTH AND WELFARE PLANS—GSSR § 
supersedes GSO 11 and broadens the policies 
set forth in that document. 


DEATH BENEFITS—GSO 13 permits em- 
ployers to make contracts with employes for 
death benefits in amounts not exceeding $5,000, 
corresponding to congressional action in grant- 
ing limited exemption from income tax to sur- 
vivors of such employers. 


Office of Price Stabilization 


LIQUEFIED PETROLEUM GAS—CPR 17, 
SR 7, effective May 12, grants resellers (whole- 
sale) of liquefied petroleum gas a method of 
adjusting ceilings so as to restore the dollars- 
and-cents margins they obtained during the 
GCPR base period or during 1950. 

VIOLATIONS OF ROBINSON-PATMAN ACT 
AND SHERMAN OR CLAYTON ANTI-TRUST 
ACT—Rev. 1 to GOR 18 provides for adjust- 
ment of ceiling prices by sellers involved in vio- 
lations of Robinson-Patman Act or Sherman or 
Clayton Anti-Trust Act. 





Atlas Buying Medified 


Decentralization of purchas- 
ing of TBA merchandise mar- 
keted under the Atlas brand is 
reported now under way. The 
plan calls for each of the Stand- 
ard Oil companies handling the 
Atlas line to negotiate its own 
purchases. This would be done 
either with the same manufac- 
turers who have been suppliers 
to Atlas Supply Co. in the past, 
or with such other sources as 
each Standard company may 
choose. 











API Marketing Meeting 


(continued from p. 38) 
supplier relationship as “just a hu- 
man relationship” which lies primar- 
ily between the jobber and his sup- 
plier’s division manager. 

“It’s fine here,” (in New England), 
he asserted. 

Take Part in Government—Deputy 
PAD Bruce K. Brown told the mar- 
keters that if the industry wants 
really to “get along with and under- 
stand” the federal government, the 
way to do it “is to be willing to par- 
ticipate in it.” 

“Government is too important to 
petroleum men to be ignored by pe- 
troleum men,” Mr. Brown said, sug- 
gesting that oil men should be will- 
ing to jump in and help the execu- 
tive branch “where they can.” The 
consequence, if they do not, he 
warned, could be either that “all two 
million (oil industry personnel) may 
end up working for the government 
or—what is more likely—the industry 
won't be able to support two million 
employes. 

Mr. Brown also said that so long 
as government continues to control 
materials PAD will have to stay in 
existence, adding that “it had better 
be supported with good personnel” or 
the agency will achieve “indifferent” 
results. 

Punitive Truck Laws—From A. B. 
Gorman, manager of automotive de- 
partment of Esso Standard, the meet- 
ing heard that oil and other industries 
face a rising tide of “punitive legis- 
lation” aimed at truck use of the na- 
tion’s highways. It’s going to take 
united effort to stem this tide, Mr. 
Gorman said, because the strength 
of those fighting trucks is enormous 
and they are highly and effectively 
organized. 

Oil’s direct concern in the outcome, 
Mr. Gorman said, is indicated by the 
fact that in April of this year the to- 
tal U. S. tank truck fleet numbered 
30,000 tractor trailers and 11,900 
trucks with a combined capacity of 
160,000,000 gals. The speaker esti- 
mated that this fleet this year will 
deliver in and out of terminals and 
bulk plants somewhere between 48 
billion and 72 billion gals. of prod- 
ucts at a total moving cost of from 
$384 million to $720 million. 

Station Sales—-A report on a sur- 
vey of service station customers’ buy- 
ing habits was presented to the meet- 
ing on May 20. Complete report on 
this study is published on p. 100-101. 


NPA Lifts Lead Use Control 


WASHINGTON — Manufacturers 
of tetraethyl lead and storage bat- 
teries—among other products—re- 
ceived the good news from National 
Production Authority May 15 that all 
controls over use and distribution of 
lead have been revoked. 
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1952-53 OFFICERS of the Liquefied Petroleum Gas Assn., were elected at the annual convention and trade show held in Chicago 

May 12-14. Left to right, are Arthur C. Kreutzer, secretary and vice president; Foster N. Mabee, Colorado Natural Gas and Fuel 

Co., Denver, president; Walter H. Miller, Dri-Gas Corp., Chicago, treasurer; Frank T. Carpenter, United Petroleum Gas Co., Min- 

neapolis, Minn., second vice president; and Howard D. White, Chicago, executive vice president. Not present when picture was taken 
was C. M. Ambrose, Jr., Liquefied Gas Corp., Seattle, first vice president 


LP-Gas Men Warned of Need to Double 
Secondary Storage Capacity by 1953 


By LEONARD CASTLE 
NPN Midwest Editor 


CHICAGO—A warning that lack of 
adequate LP-gas storage at the dealer 
and distributor plants “can still cause 
us a lot of grief’’ was issued by the 
Petroleum Administration for Defense 
at the annual convention of the 
Liquefied Petroleum Gas Assn. May 
12-14. 

Richard P. Walsh, director of 
PAD’s Natural Gas Production and 
Processing Division, revealed that a 
recent survey showed that about 
1,773 LP-gas operators owned 2,987 
bulk plants large enough to handle 
tank car deliveries. 

He added that the total water 
capacity of all storage reported was 
104 million gals., which represents 
10.4 days’ storage (as figured on 1951 
peak-month demand) or almost four 
days less than 14 days felt to be 
the desirable storage capacity. 

Mr. Walsh declared that 14 days’ 
storage for the 5.8 billion gal. de- 
mand predicted for 1953 will require 
an addition of 103 million gals. of 
storage capacity—-an increase of 
about 100°—by dealers and distrib- 
utors by the end of 1953. Demand 
for 1952 is estimated at five billion 
gals. 

Underground cavities, he pointed 
out, seem to be providing much of 
the answer to the problem of storing 
excess summer production. He cited 
the recent study of the National Pe- 
troleum Council on this type of stor- 
age. 

Mr. Walsh observed that the out- 


MAY 21, 1952 


look for LP-gas is “good” from the 
standpoint of supply and transporta- 
tion. He referred to estimates from 
Richard H. Lamberton of the Defense 
Transport Administration that by 
December, 1952, pressure cars as- 
signed to LP-gas service will have a 
carrying capacity of 6,785,000 bbls. 
monthly, an increase of about 22% 
over last December. DTA feels this 
will be sufficient to take care of rail 
movements during the 1952-53 winter, 
barring such things as strikes, sabo- 
tage, bad weather, etc. 

Mr. Walsh also cautioned that there 
is only one tanker (carrying about 2.5 
million gals. of propane monthly) in 
regular service between Houston and 
Newark, N. J., and that an overload 
might be thrown on the rail fleet 
should this tanker be forced out of 
service for some reason. 


Pipe line transportation for LP- 
gas is expanding, Mr. Walsh asserted, 
citing the 4,500-b/d propane line from 
Borger, Texas, to the Chicago area, 
which already is in operation as far 
as Kansas City and ultimately will 
deliver about 15,000 b/d to Chicago. 

In conclusion, Mr. Walsh told the 
LP-gas operators that “each of you 
must consider your own situation on 
your summer-winter ratio, your stor- 
age capacity, your firm commitments 


‘for supply—and then you must act. 


Keep your storage filled.” 

A panel discussion on methods of 
increasing sales of LP-gas appliances 
featured the meeting of the Mar- 
keters’ Section. Speakers were §S. J. 
McLagen, general sales manager of 


Suburban Propane Gas Corp. Whip- 
pany, N. J.; I. W. Patterson, general 
sales manager, General Gas Corp., 





Mabee Elected President 


CHICAGO—Foster N. Mabee, 
president of the Colorado Na- 
tural Gas & Fuel Co., Denver, 
was elected president of the 
Liquefied Petroleum Gas Assn. 
last week, succeeding W. S. 
Lander of the Suburban Rul- 
ane Gas Co. Charlotte, N. C. 

Other officers named were: 
Cc. M. Ambrose, Jr., Liquefied 
Gas Corp., Seattle, first vice 
president; Frank T. Carpenter, 
United Petroleum Co., Minne- 
apolis, second vice president; 
Walter H. Miller, Dri-Gas Corp., 
Chicago, treasurer; Howard D. 
White, Chicago, executive vice 
president; and Arthur C. Kreut- 
zer, Chicago, secretary and 
vice president. 

Six section chairmen named 
were: Marketers—i. W. Pat- 
terson, General Gas Corp., Ba- 
ton Rouge, La.; Appliance 
Manufacturers—-George H. Mc- 
Fadden, Ohio Foundry & Man- 
ufacturing Co., Steubenville, 
Ohio; Equipment Manufactur- 
ers—Robert Lisk, Fisher Gov- 
ernor Co., Marshalltown, Iowa; 
Producers—George W. Bach, 
Skelly Oil Co., Kansas City; 
Utilities—Roger De Lacy, City 
Gas Co., Antigo, Wis.; Inter- 
national—Al Alice, Delta Tank 
Manufacturing Co., Baton 
Rouge. 
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COMPARING NOTES at the Liquefied Petroleum Gas Assn. meeting in Chicago last 


week, are three newly elected directors. 


Left to right, Frances L. Holliday, Cumber- 


land Natural Gas Service, Burnside, Ky.; H. C. Ten Brook, Ready Flame, Inc., Kokomo, 
Ind., and Fred A. Rives, Automatic Gas Co. of Columbus, Inc., Columbus, Ga. 


Baton Rouge, La.; J. G. Dierkes, pres- 
ident, Incinerator Division, Bowser, 
Inc., Cairo, Ill.; and John Christen- 
sen, advertising and sales promotion 
manager, Hamilton Manufacturing 
Co., Two Rivers, Wis. 


Safety First—Mr. Patterson called 
upon the LP-gas industry to exert 
every possible effort toward policing 
its own business, contending that “we 
can and should make it completely 
safe through our own actions, with- 
out interference or supervision on the 
part of either state or federal gov- 
ernment.” 

He warned that unless the industry 
makes intelligent plans and carries 
them out, it is certain to become the 
object of regulation by government. 
He pointed out that several states 
now have fees as high as $10 for 
the inspection of each tank installed. 

“Why don’t we plan now to avoid 
the growth of that regulation and 
supervision by government? How 
much better it would be if the dealers 
themselves used all those $10 to 
put into effect—at lesser cost—their 
own adequate safety installations and 
practices?” 

Mr. Patterson asserted that the in- 
dustry must accept the proposition 
that the public will be protected. The 
industry, he said, must offer a fully 
safe product to be used in fully safe 
installations and “if we fail, then we 
must expect the government to pro- 
tect the public from us.” 


Incinerator Market — Mr. Dierkes 
foresaw a rapidly increasing demand 
for automatic gas-fired incinerators, 
pointing out that this appliance fills 
the need for sanitation in modern 
living which has been a void for so 
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long, and is the one gas appliance 
which is not subject to intensive 
electric competition. 


He called upon the LP-gas dealers 
and distributors to dispel the habit 
of disposing of trash and garbage in 
the old way, pointing out that con- 
sumers would gladly change their 
old habits if they had complete in- 
formation on what the automatic 
gas-fired incinerator will do for them. 
To accomplish this, Mr. Dierkes 
urged the marketers to make these 
points in their sales presentation: 


The gas-fired incinerator provides 
the easiest possible method of safely 
disposing of garbage and rubbish; 
it is cheap to install and operate; it 
protects property values by remov- 
ing the feeding place of rodents, etc.; 
it eliminates fire hazards from burn- 
ing rubbish outside; it helps keep 
the basement dry and provides a 
major contribution to the cleanliness, 
sanitation, comfort and convenience 
of the home. 


Home User Is King—Mr. McLagen, 
discussing sales of hot water heaters, 
contended that the domestic user is 
the backbone of the LP-gas business 
and “to protect the 5,000,000 domestic 
customers .. . must continue to be 
our first consideration.” 

The LP-gas industry must hold and 
protect the domestic consumer, he 
said, because “without him and the 
relatively high rates he was paying, 
we could not have financed and built 
the hundreds of bulk plants from 
which to serve the industrial consum- 
er and the heavy, newly developed 
motor fuel and switch heating at 
relatively low rates.” 

To expand domestic use of LP-gas, 










the main need was to place a second 
appliance, in addition to the stove, 
in every customer’s home, he said. 
The automatic water heater was a 
logical choice, he contended, because 
its use of gas was well-balanced over 
the year; its consumption would per- 
mit a lower rate without loss of earn- 
ings, and its initial cost and its main- 
tenance and operating cost was as 
low as, or lower than, most heaters 
utilizing other fuels. 


Potential Gains -— Promotion of 
water heating, Mr. McLagen said, 
would accomplish these objectives: 

“1. Give our customers the bene- 
fit of a lower rate. 

“2. Give our customers’ an addi- 
tional automatic household gas fired 
service, to increase their apprecia- 
tion of the service that LP-gas can 
render. 

“3. Discourage our electric com- 
petition who would have to unsell 
the customers’ investment in two gas 
appliances to gain a very dubious ad- 
vantage. 

“4. Improve our earnings by in- 
creasing the throughput of gas per 
dollar invested in equipment. 

“5. Set up our customer gas usage 
for the sale of house-heating equip- 
ment, which . . . would be our next 
major endeavor.” 

The LP-Gas Assn. presented its 
Distinguished Service Award to 
Mercer G. Farrar, chief engineer of 
the Pyrofax Gas Co., New York, 
N. Y., for “long and meritorious serv- 
ice to the industry in the development 
of technical standards and promotion 
of safety.” Mr. Farrar, 65, has been 
identified with the Pyrofax Co., one 
of the first marketers of LP-gas, 
since 1924. 





LP-Gas Groups Merge 


CHICAGO—National Butane- 
Propane Assn. has voted to 
merge with Liquefied Petroleum 
Gas Assn., according to an an- 
nouncement last week by 
Charles Grau, president of 
NBPA. The consolidation is ef- 
fective immediately, and all 
NBPA members will become 
members of LPGA if they de- 
sire. ~ 


Mr. Grau, who is president 
of the Oneida Gas Co., Rhine- 
lander, Wis., said the action 
was taken “in the interest of 
implementing a stronger and 
larger trade association to bet- 
ter serve the industry.” 


NBPA broke away from 
LPGA several years ago in a 
dispute over policy. 
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Oil Can Boast of Its Leadership in Washington 


A dinner at Washington, D. C., Tuesday night of this 
week to Bruce K. Brown, retiring deputy administrator 
of the Petroleum Administration for Defense, was of 
far greater significance to the oil industry, yes to all in- 
dustry and even to the country at large, than the fact 
that some of the leaders of oil did honor to one of their 
number. 


That dinner noted a period of highly successful achieve- 
ment in sound and constructive industry and government 
relations in an era of the most difficult politics for in- 
vested capital so far probably in the country’s history. 
That dinner also marked at least a period of war prep- 
aration, if not in fact of war itself if we disregard the 
false claims of the White House occupant, that has been 
most successfully handled as regards the sufficient sup- 
ply of the chief propellant of all war equipment, on land, 
in the air and in and on the sea, and under great handicap 
of high politics and all the complexities of governmental 
procedure. 


And it also may properly be said that that dinner was one 
of a trio, marking the same achievement, the other two din- 
ners having been given in recent weeks to the retiring as- 
sociate deputy administrator for PAD Alfred P. Frame, 
now returned to a vice presidency with Cities Service Oil 
Co., and to Walter S. Hallanan, the continuing industry 
chairman of the National Petroleum Council and an ac- 
tive oil man as president of Plymouth Oil Co., one of an 
important group of big oil enterprises. 


Other oil workers in Washington will be coming back 
to their industry jobs in rotation, as it were, but the 
departure of the top executive of the PAD after service 
from the start of this present war preparation, gives the 
industry time for pause in which to size up what it, the 
industry, and its representatives have done and to look 
to the future where the industry and more of its repre- 
sentatives face the gravest of industrial and political 
problems. Whether we emerge from that period tomorrow 
as private enterprises, owned by the money of the indi- 
vidual American and operated by his democratically 
chosen sons or perhaps even daughters—depends in large 
measure on what the oil men successors to those who 
met Tuesday night, do between now and subsequent and 
similar dinners a few years hence. 


How the successors of Messrs. Brown, Fraime and yes, 
Hallanan because his present ruggedness will not permit 
him to go on forever, will meet these increasing problems 
of business and politics, and how they are supported by 
the oil industry, will have much to do with determining 
the extent to which oil will be an industry of private 
capital managed by privately selected management. 


Because of our ever declining potential supply—not cur- 
rent supply—of petroleum, the industry will always and 
quite properly be subject to supervision by government 
to ensure its full conservation for the maximum number 
of citizens and for the longest period of time. Petroleum 
and its related hydrocarbon sources will for our now 
foreseen future be the source of most of our supply of pow- 
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er for transportation and heat, both in war and in peace 
Much of our new popularly dubbed “synthetic” industries 
will, as now, evolve from the petroleum industry because 
of its skilled technique in handling high temperature and 
great pressure in relation to molecules. 

Because of all these the industry that these men, at 
future such dinners as in Washington Tuesday night 
will represent will be of such vital importance to mankind 
that its members will have the greatest of responsibility 
to see that this industry does the best that is humanly 
possible, and perhaps a bit more, for the world. 


It may well be said that the industry and its members 
have been in good training for today and for the future. 
When the industry found and brought forth great floods 
of petroleum from vast new fields 40 to 50 years ago, it 
turned to developing men of science and engineering to 
handle these floods and get the maximum out of them 
at the lowest cost, meaning also the lowest prices. 


At the same time al] these events brought a new and 
big problem of government relations in which the indus- 
try and government, without threat of war at the time, 
thank Heaven, had an opportunity to experiment in the 
“depression” period when the biggest field of low priced 
oil in world history gave us a surplus that caused most 
people unfortunately to seek the aid of government in 
what was the “code period.” 


That period cost the oil industry much money and a 
totally unfair and unwarranted and illegal prosecution 
by a shyster administration that was baldly concerned 
only with political power, regardless of how achieved. 
But the shyster politics of that period in this country 
was the forerunner of similar administrations the world 
over, so that the bitter experience of the oil industry 
then with its petroleum administration for the code, un- 
doubtedly greatly served the industry in its political re- 
lations against the coming of the last war and now the 
present “war,” or is it merely a “police action.” 


The “code period” gave some seven or eight thousand 
oil men a slight introduction to working with politicians— 
selfish, crooked, nutty and probably some good ones. 
World War II gave many of these same men a “college 
course” on industry-government relations, and at the 
same time brought in a few thousand new students. 


Then before too much of this war experience had been 
dimmed by time, we have the present “war” and PAD, 
with Bruce Brown, now retiring, as commander-in-chief 
of a top group of strictly oil individuals, of which 101 are 
now on the National Petroleum Council, the top industry 
advisory board to the Secretary of the Interior, Oscar 
Chapman, as Petroleum Administrator. 


Fifty-seven studies of, various problems have been 
made up to April 1 by committees of the Council, and 101 
reports made to the Secretary of the Interior. All of this 
has been paid for by the industry. The costs are incal- 
culable, but one estimate is that industry has contributed 
somewhere between 1,250,000 to 1,500,000 man-hours of 
its time to these various projects and surely that must 
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Good thoughts, even if they are forgotten, do 
not perish—Publilius Syrus. 

Editorials are written to stimulate discussion, 
because it is only through discussion that a na- 
tion, an industry or a company can arrive at 
sound decisions. NATIONAL PETROLEUM NEWS al- 
ways welcomes comments on its editorials. 

Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 











represent a total minimum value—or cast—to the co-op- 
erating companies of between $30 million and $50 mil- 
lion, figured at the average appraisal of salaries and 
fees of top executives and experts. 

But whatever its dollar costs, perhaps it is cheap, as 
may have been the cost of the infamous “Madison Case” 
as illegally prosecuted by the New Deal, in what it teaches 
today’s and tomorrow’s oil men on how to deal with gov- 
ernment machinery. 

No matter what party supplies the political adminis- 
tration to follow the present sad one, we will always have 
an increasing amount of government machinery for big 
industry, such as oi] and its hydrocarbon associates, to 
deal with, to work with, to educate—as we can—for a 
better operation of industry for the public’s benefit, There 
will always be increasing strain between the taxpayers— 
especially the big ones of industry—and government bu- 
reaucracy, over the size of taxes. Policing that relation- 
ship will largely fall on industry just as the job of polic- 
ing the size and character of gasoline taxes has fallen 
upon and been most intelligently assumed by the oil in- 
dustry to the great protection of the gasoline buyer and 
user of good roads. 

So at least somewhat prepared to meet these prob- 
lems in industry-government relations, are these men 
who have served oil and other industries, at Washington 
during these “emergencies” of the last 20 years, They 
are certainly far better prepared than were the oil industry 
men who went to Washington for “the code days.” With 
all due respect to them and for the serious efforts they 
put forth and the heat and hardships they underwent, 
they were the rankest of amateurs as those of more poli- 
tical experience plainly observed. But our war effort was 


the better by reason of that harrowing experience and “the 
Madison case” and, we are confident our industry efforts 
of the future will be far better by reason of these years 
under the guidance and command of Bruce Brown, Al 
Frame and Walter Hallanan and their associates. 

If there is one thing that those of us of the news- 
writing profession believe we really are somewhat ex- 
pert on, even as expert as refinery and production engi- 
neers and top management men are in their lines, it is 
the ability to observe and evaluate the performance of 
men in public office and particularly industry men. We 
have a most intimate contact with both industry and gov- 
ernment men, “behind the scenes” with “confidential” 
views of their daily comings-and-goings at Washington. 

From such a view we of NPN and the Oilgrams and 
Petroleum Processing, unanimously and emphatically say 
what was said of those at these recent dinners, that our 
industry men at Washington have done an excellent and 
high class job, of which the whole industry may be truly 
thankful and for which the industry will ever be in deep 
debt. 

Our prayer is, and it should be the prayer of all the 
industry, may their successors in the future be of the 
same high caliber. 


Business Papers Denounce Steel Grab 


Seizure of the steel industry by President Truman was 
condemned strongly in a resolution adopted by the Asso- 
ciated Business Publications at its meeting in Hot 
Springs, Va., May 7, 1952. Text follows: 

“Be it resolved that the recent action of the Presi- 
dent of the United States in seizing property in defiance 
of the limitations imposed upon him by the Constitu- 
tion and the laws of the United States, and in the face 
of a legal alternative provided by the Congress, is hereby 
condemned as a tyrannical exercise of power; and be it 
further resolved that the seizure in question should be 
a matter of deepest concern on the part of every Amer- 
ican, and the occasion for prompt action by Congress. 

“Be it further resolved that the repeated practice of 
the executive department of the government in usurping 
powers not assigned to it and in ignoring the checks 
and balances provided by our Constitution is condemned 
as dangerous to our liberties.” 





Esso Refuses New Accounts, All 


resellers’ new-contract 12- 


spelled out for November-March if 








Cuts Down on Summer Fills 


NEW YORK-~Esso Standard is un- 
derstood to be making “summer fill” 
heating oil contracts for the coming 
season tailored to varying storage 
limitations of barge, tank car and 
under-the-fill customers, while in- 
corporating, for cargo accounts, the 
same uniform terms and conditions 
for deliveries as marked last year’s 
contracts. 

Last year, barge accounts all were 
to take delivery of 30% of their 12- 
month contract quantities during 
June-October — cargo buyers, 40% 
(50% in November-March, 10% in 
April-May). 

Now, barge, tank car and under- 
the-fill accounts’ allotments will vary 
according to their individual operat- 
ing circumstances. 


month quantities are not to exceed 
those of last year’s contracts. 

At the same time, Esso policy, un- 
der present conditions, is: ‘ 

1. Not to take on any new barge 
or tank car accounts. 

2. To limit volume of product going 
to its own household accounts to 
what it was last year, taking on new 
household accounts only to cover 
those lost through normal turnover. 

Throughout the new contracts is 
seen the assumption, as last year, that 
supply probably will be tight. Accord- 
ing to NPN’s information: 

If cargo buyers do not take their 
full initial (40%) allotments before 
Nov. 1, they cannot count on getting 
more than 50% of their full-contract 
quantities in November-March. 

Similarly, other resellers cannot 
count on getting more than amounts 





they don’t take full amounts agreed 
upon for summer delivery. 

Company's own household accounts 
will contract to take deliveries at Es- 
so’s convenience. They will receive 
neither price protection, nor sum- 
mer discount. However, those with 
credit established will get Oct. 1 
billing for summer deliveries. 
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‘... What Aids Do Suppliers Offer Jobbers? 
Northwest Petroleum Assn. Maps Study 


By Leonard Castle, Midwest Editor 


The Northwest 

Petroleum Assn., 

which two years ago at its summer 

conference pioneered a new type of 

educational program—a panel discus- 

sion on operating problems by jobbers 

themselves—is adding a new twist to 

the same idea at the 1952 summer 
meeting June 16-17 at Duluth. 

This time, nine leading jobbers 
from Minnesota and North Dakota 
will discuss various phases of the 
general topic, “What Do You expect 
From Your Supplier?” H. F. Horning, 
secretary of the association, said he 
believes this to be the first time such 
a discussion has been held at a job- 
ber convention. 

“We believe this program will be 
of outstanding value to the jobbers 
because many of them do not know 
that all these things are available 
from their suppliers,” Mr. Horning 
said. “They don’t realize how much 
help they actually can get from their 
suppliers if they just ask for it. 

“For example, Don Anderson, of 
Anderson Deep Rock Oil Co. at Will- 
mar, has been given the job of de- 
termining what kind of financing as- 
sistance jobbers can get from sup- 
plying companies. Mr. Anderson will 
contact each of the companies mar- 
keting here and will obtain from them 
the details of their financing pro- 
grams to aid jobbers. Then he will 
correlate all this information and pre- 
sent a general report on the subject. 
The other eight jobbers on the panel 
will do the same for the subjects as- 
signed to them. . 

“In a manner of speaking, this pro- 
gram is going to be a tribute to the 
supplying companies because it will 
demonstrate how extensive their job- 
ber-aid programs really are. At the 
same time, it may awaken some of 
the suppliers to the fact they aren’t 
doing as much as they could,” Mr. 
Horning said. 

* * * 


The new type of discussion at Du- 
luth is likely to set a pattern for 
other jobber convention programs in 
the next year or two. This happened 
after the first panel discussion by 
jobbers two years ago at Duluth when 
the general topic was “Bulk Plant 
Operations.” 


The following October, the North- 
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west jobber panelists were invited to 
present their program at the conven- 
tion of the South Dakota Independ- 
ent Oil Men’s Assn. And last win- 
ter, the Missouri Petroleum Assn. se- 
lected a group of its members to 
present a similar discussion at the St. 
Louis meeting. 

Jobbers to appear on the Duluth 
panel this year, in addition to Mr. 
Anderson, and their subjects, are: 

Manpower Available—John Decker, 
Becwar-Cedarstrom Oil Co., Minot, 
N. Dak.; Advertising Co-operation— 
Curtis Olson, Olson Oil Co., Valley 
City, N. Dak.; Credit Card Avail- 
ability—-Archie Eagles, Harbor City 
Oil Co., Duluth; Painting and Design 

-Lloyd Penrose, Penrose Oil Co., 
Parkers Prairie, Minn.; Engineering 
and Design—Sheldon Smith, Smith Oil 
Co., Stillwater, Minn.; Equipment 
Advice—Harold Doerer, Doerer Oil 


ATLANTIC COAST 


Co., Winona, Minn.; Merchandising 
Myles Hall, Como Oil Co., Duluth; 
Bookkeeping, Accounting, Analysis 
and Credit—Craig Shaver, Dickey- 
Milbert Oil Co., Wayzata, Minn. 

* 7 * 

SORRY PLEASE DEPARTMENT: 
In the Midwest Column of April 30, 
page 29, a line was inadvertently 
omitted from a quoted statement of 
Harvey W. Lewis, president of Lewis 
Coal & Oil Co., Port Washington, 
N. Y. As Mr. Lewis points out, this 
omission changed the entire meaning 
of what he said. 

As it appeared April 30, Mr. Lewis 
was quoted as saying “ . in order 
that this industry—all segments of it 

—may have a reasonable, businesslike 
and understandable basis upon which 
we may continue to operate on a by- 
guess-and-by-golly basis in a time of 
inflation.” 

This passage should have read: 

. in order that this industry- 
all segments of it—may have a réa- 
sonable, businesslike and understand- 
able basis upon which we may con- 
tinue to do business. We cannot do 
it if we must continue to operate on 
a by-guess-and-by-golly basis in a 
time of inflation.” 

We apologize to Mr. Lewis and are 
happy to make this correction. 


Major Company Head Gives New Plan 
To Improve Jobber—Supplier Relations 


By Raymond E. Bjorkback, Eastern Editor 


The course of 

improved jobber- 

supplier relations could become just 

a little straighter for the suggestion 

tossed on the table in a novel pack- 

age at the Empire State Petroleum 

Assn.’s annual meeting by Frederick 

H. Meeder, president of Richfield Oil 
Corp. of New York. 

It was Mr. Meeder’s thought that 
understanding is what is wanted—on 
both sides—and that you don’t get 
much understanding, ever, by bicker- 
ing and constant griping and mutual 
denunciations. 

“Instead of emphasizing the differ- 
ences, let’s find the similarities of in- 
terest between supplier and distribu- 
tor,” he suggested. A good way to 
start, he added, might be to adopt 
what he labeled “A Declaration of In- 
terdependence,” as follows: 


“When in the course of human 


events . . . particularly as they af- 
fect the great Petroleum Industry... 
it becomes necessary to develop a bet- 
ter understanding within the Indus- 
try, of the problems of its different 
segments ... and in order to achieve 
a more harmonious operation between 
the supplier and the Independent dis- 
tributor, based upon a mutual and en- 
during need that each year grows and 
strengthens... 

“These Truths Become Self-Evi- 
dent... 


THAT THE INDEPENDENT DIS- 

TRIBUTOR BENEFITS 

“. . from freedom from competi- 
tion by his supplier .. . 

. from the innumerable advan- 
tages of a franchised territory .. . 

“. . from the prestige of a com- 
plete line of products bearing an es- 
tablished brand name... 

*.. from the manifest dependability 


49 














INTERPRETING THE OIL NEWS 





of those products both in quality and 
source of supply... 

“. . from the skillful, vigorous and 
continuing promotion of those brands 
by his supplier . . . 

“. . from the supplier’s expert guid- 
ance and all-round marketing expe- 
rience... 


“THAT THE SUPPLIER BENEFITS 


“. . from the gallonage and mar- 
ket coverage afforded by the distrib- 
utor... 

“. . from the prestige and standing 
of the distributor in his community 
and in the area he serves... 

“. . from the distributor’s special- 
ized knowledge of local marketing 
conditions... 

“. . from the distributor's ability to 
market his products economically at 
the local level . . . 


PACIFIC COAST 





Within three 
years, regular- 
grade gasoline octane number will 
average 88, which is higher than pre- 
mium-grade until recently. 

That was the prediction made by 
three experts from Atlantic Refining 
Co., Philadelphia, at last week's 
American Petroleum Institute refin- 
ing session in San Francisco, Premi- 
um gasoline octane rating will be 96, 
they said. Until 1949, premium- 
grade average high had been 88 or 
under. 

Assuming that average TEL con- 
tent of 1955 gasoline will be 2.5 ml. 
per gal., the base octane rating must 
be increased to 79.5 to meet predicted 
quality requirements, the technolo- 
gists said. 

It will be possible to meet the ad- 
ditional demand by the installation 
of a reasonable capacity of catalytic 
reforming to upgrade present low oc- 
tane number gasoline components, 
the report said. It warned, however, 
that the job will be a big one. 

The report noted that a recent Co- 
ordinating Research Council survey 
indicates that average premium gas- 
oline produced in 1950 satisfied the 
octane requirements of only 75% of 
high-requirement cars and that av- 
erage regular-grade satisfied only 
55% of all cars. 

Even though automobile designers 
and manufacturers build “mechanical 
octanes” into the engines, it is ap- 
parent that octane requirements will 
continue to increase for some time, 


“AND RECOGNIZING 

“that the enactment of these truths 
has helped the Petroleum Industry to 
progress and to raise the standard of 
living of our country .. . until to- 
day it stands the strong and shining 
hope of all freemen. 


“BE IT THEREFORE RESOLVED 


“that the American Petroleum In- 
dustry rededicate itself to the cher- 
ished principles of independent enter- 
prise, of mutual and respectful de- 
pendence of its various segments, one 
to the other, for the common good of 
all.” 

Mr. Meeder marshalled in his dec- 
laration a lot of things which have 
been said in other ways. But there’s 
considerably more to it than just 
form. There’s a spirit there. 


Gasoline Octanes Expected to Climb 
To Satisfy Requirements of New Cars 


By Frank Breese, Pacific Coast Editor 


said the Atlantic Refining experts 
who prepared the study—M. J. Fowle, 
R. D. Bent and G. P. Masologites. 


The strength of the Oil Workers 
International Union (CIO) and the 
degree of unity existing among the 
CIO, AFL and independent oil work- 
ers’ unions were points of specula- 
tion and discussion on the West Coast 
where it appears that a general wage 
Settlement is being worked out. 

Some believe that O. A. (Jack) 
Knight, OWIU president, will lose 
prestige with the rank and file mem- 
bership because his demand for 25c 
an hour increase was chopped down 
by the Wage Stabilization Board to 
15c, a price he probably could have 
negotiated without calling the strike. 
On the West Coast, Shell was ready 
to settle for 15c before the strike 
was called east of the Rockies. 

Somé believe workers who were 
idle for two or three weeks may bear 
resentment against international 
headquarters for loss of wages that 
might have been averted. 

On the other hand, though, you 
hear it said that Mr. Knight’s posi- 
tion is probably stronger than ever. 
In the first place, he can blame the 
WSB for having deprived his men of 
a larger settlement. In the second 
place, the men who walked out re- 
mained out even knowing that it was 
a matter of only one to three cents 
Separating them and management. 
And they continued out even after 


WSB’s ruling apparently made a 
quick settlement possible. 

“By the time the strike was called, 
it was more a question of principle 
than of money,” NPN was told by 
an authoritatitve neutral observer. 
“The fact that the men stayed out at 
Mr. Knight’s bidding and that the 
coalition has held together is very 
significant.” 

How well the allied unions will 
stick together is a pretty moot point. 
But it is probably the most impor- 
tant aspect of the whole situation. 
If the unions hold together and 
morale is high, it could mean that 
organized labor has greatly increased 
its strength in the industry. 


It is worth noting that industry 
officials have expressed doubts pri- 
vately about the wisdom of the 
amount of the raise (15c) and the 
straight rate. While not questioning 
industry’s ability to pay the amount 
now, they point out that in event of 
a business slump or a depression, 
there may be either a wage cutback 
or a reduction in the staffs. 

During the 1948 West Coast strike, 
most refining companies discovered 
they could operate their plants with 
smaller crews than they had before. 
And several now have fewer men do- 
ing the work. 

The question of percentage vs. 
flat rate has come up in negotiations 
several times. Management feels 
that the percentage adjustment re- 
wards the men in a manner more 
commensurate with their job status. 
The flat rate, they feel, lumps all men 
together so there is not even the 
psychological aspect of a superior 
position offering greater rewards, 
apart from base pay. 

OWIU’s position is that the per- 
centage increase is not fair because 
the men already getting higher 
wages will receive a bigger raise than 
lower-pay workers, i.e—a minority 
will benefit more than the majority. 


* * + 


There’s a certain amount of con- 
cern over gasoline stocks on the 
West Coast because the demand has 
continued heavier than forecast early 
in the year. The demand may have 
been abnormal because of the con- 
tinuing threat of an oil strike, caus- 
ing people to buy more and keep 
their tanks filled, and the Greyhound 
bus strike which has turned a lot of 
commuters to private cars. 

A high summer gasoline demand is 
in sight. To help meet its demand, 
Standard Oil of California is going 
to start importing Sumatra crude, 
starting about June 1. It will be par- 
ticularly useful because it yields a 
high ratio of gasoline, Diesel oil and 
other light products, the company 
reported. 
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JOBBERS GET TOGETHER at Empire State Petroleum Assn. meeting May 11-13 in 

New York. Left to right, Allen T. Schultz, Lexington Corp., New York; L. W. Van 

Zandt, Rockland Fuel Oil Co., Pearl River, N. Y.; and L. A. Walrath, Sagamore Oil 
Co., Evans Mills, N. Y. 


Government Control Is Price of Fixed 
Margins, Empire State Jobbers Warned 


BY RAYMOND E. BJORKBACK 
Eastern Editor 


NEW YORK-—S. A. Swensrud, 
president of Gulf Oil, believes the 
only alternative to flexibility in 
handling of margins is a thing “we 
will all be glad to steer clear of”’— 
government control—since price com- 
petition would insure that price re- 
sults would be no more favorable 
to the Independent marketer if re- 
fining were divorced from market- 
ing. 

Mr. Swensrud expressed’ these 
views to the Empire State Petroleum 
Assn. in its annual meeting here May 
11-13, a gathering at which another 
supplier’s representative, President 
Frederick H. Meeder of Richfield Oil 
Corp. of New York called for a 
“declaration of interdependence” of 
suppliers and distributors, insisting 
that many industry problems will 
disappear “when more distributors 
and suppliers appreciate their rela- 
tionship in the nature of a full part- 
nership with mutual and complement- 
ing interests, and act accordingly.” 

Both Mr. Swensrud and Mr. Meeder 
expressed the conviction that there 
are numerous reasons the jobber or 
distributor will continue to hold an 
important place in the industry. In 
Mr. Meeder’s view: 


“The opportunities for Independent 
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marketers are as good or better than 
ever.” 


Government Control Danger—Mr. 
Swensrud had the following to say 
about jobber margins: 


“It is only natural that the price 
at which the supplier sells to the 
jobber should be, to say the least, 
a subject of considerable interest to 
both parties! 

“I don’t think either the supplier 
or the jobber would really want to 
get it settled once and for all, be- 
cause the only way I can imagine 
that being done would be by govern- 
ment control. We almost reached the 
point of trying that during the N.R.A. 
period, but I think with what we 
have learned since about the merits 
of government control, we will all be 
glad to steer clear of that solution 
to this ever-present problem. 


“On the whole, I think that the 
views and counterviews we have are 
healthy. They stimulated growth and 
progress, and if kept on a proper 
basis, should result in better under- 
standing between all parties. 

“I know there are those who con- 
tend that the major integrated com- 
panies are subsidizing their market- 
ing operations with profits from pro- 
duction or other branches of the 
business. I cannot speak for other 
companies; but I can say that based 





upon the best analyses we can make 
over a period of years, that is not 
true of our company. 

“Although due to present price con- 
trols we, in common with other sup- 
pliers and marketers, are having to 
sustain losses on certain products 
in certain areas as previously re- 
ferred to, we do, under normal free 
market, competitive conditions, make 
a profit on our marketing operations; 
and much as I might regret it, I 
suspect that most of our major 
competitors are doing the same. 

“In my view, the prices at which 
oil products are sold at the various 
marketing levels ... are all the re- 
sult of competitive forces; and if 
the industry were set up in some 
other way, or if no refiner had any 
interest in any marketing operation, 
I do not believe the price results 
would be any more favorable to the 
Independent marketer. 

“We all know from experience what 
happens when margins get too wide. 
Some enterprising new marketer 
comes along with a price-cutting de- 
vice, either direct or indirect, and 





Brown Is Re-Elected 


NEW YORK—The Empire 
State Petroleum Assn. re-elect- 
ed its president, treasurer, sec- 
retary and assistant secretary 
while making changes in other 
offices, and filling three board 
vacancies in its annual meeting 
here May 11-13. 

Officers are: 

Thomas A. Brown, Sentinel 
Oil Co., Inc., New Rochelle, 
president; George L. Savory, 
Savory Oil Co. Inc., Bingham- 
ton, first vice president; Frank 
D. Bertch, Webaco Oil Co., 
Webster, second vice president; 
Richmond F. Meyer, Mid-Hud- 
son Oil Co., Inc., Poughkeepsie, 
third vice president; Joseph G. 
Mintzer, Mintzer Petroleum Co., 
North Troy, fourth vice presi- 
dent; Harry B, Hilts, New York, 
secretary; Charles A. Lockard, 
New York, assistant secretary; 
E. C. Drake, Drake & Mills Oil 
Co., Inc., Syracuse, treasurer; 
and Kenneth E. Campbell, 
Campbell Oil Co., Olean, ser- 
geant-at-arms. 

New directors are: 

J. Warren Pfeifer, Pfeifer Oil 
Transportation Co., Inc., North 
Tonawanda; Kenneth Buckley, 
Buckley Petroleum Products, 
Inc., Syracuse; and Howard 
Rinker, Rinker Oil Co., Cuba. 



























A newcomer to the transportation field, Frontier Refining 
Company recently purchased a Fruehauf fleet of fourteen 
Tank-Trailers—ranging in capacity from 5500 to 7500 gal- 
lons — to deliver its products to customers in six western states. 
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Fruehauf Tank-Trailers 


Boost Profs, Cut Costs!) gga « | 
Theyte Bonus-Built , stam F fe 


High-tensile steel 
throughout. 


Safety-tread walkway 
with drain pipe. 


® Wheel wells for excep- 
tionally low mounting 
of tank. 


@ Deep sumps for com- 
plete drainage. 


© Fast-flowing, common 
header type manifold. 





Strong reinforcement on all load- Deep-dished bulkheads 
© carrying bulkheads and baffieheads. Emergency valves. and baffleheads. 


Safety manholes with pressure re- Gradually sloped Oven-baked finish. 
® lief bees 3 ‘ ©) transition sheet. @ % 





WORLD’S WIDEST CHOICE 
OF TRAILER IS YOUR 
SUREST WAY TO SAVINGS! 
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“Lower Maintenance Costs 
and Better Service Facilities 
Sold Us On Fruehaufs!” 


“Naturally, before we bought any trans- 
portation equipment, we investigated 
many makes. We wanted to make sure ™. H. (8UD) ROBINEAU, 





that the equipment we selected would ty 5 Co. 
do the best possible job for us and for Choyenan, Wye 


our customers. 


“Our investigations convinced us that Fruehauf Tank- 
Trailers lead the field on every count. We found their 
performance records outstanding for low maintenance 
costs, safety, and all-around engineering soundness. 


“And when we considered Fruehauf’s nation-wide serv- 
ice facilities, our decision made itself. We decided to use 
Fruehaufs 100%.” 


ra —— Ahead 


GREATER SAFETY, LONGER TIRE LIFE WITH 
FRUEHAUF’S EXCLUSIVE GRAVITY TANDEM 


Users across the country report that Frue- 
hauf’s Gravity Tandem Suspension system 














Up => actually doubles and triples tire life! With 
N 3 GT, wheels steer and align themselves, tend 
l/} OW cupot e to follow curves without scuffing. And 
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TEND 1, 
\ curve. 


GT’s independent wheel suspension rules 
out brake hop and chatter. 
















IMMEDIATE, ECONOMICAL SERVICE 
WHEREVER YOUR FRUEHAUF GOES! 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 


Detroit 32, Michigan 






“ENGINEERED TRANSPORTATION ” 
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TRUCK-TANK SPECIAL 8000 GAL. TANDEM FUEL Oil PROPANE AND BUTANE BUNKER-C 
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ANNUAL MEETING of Empire State Petroleum Assn. brought these three jobbers 


to New York City May 11. Left to right, L. J. Moynehan, Glens Falls, Distributing 
Co., Glens Falls, N. Y.; Roy G. Gibb, Riverside Gas and Oil Co., Riparius, N. Y.; and 
K. L. Bennett, A and B.Oil Co., North Creek, N. Y. 


pretty soon the actual margin is re- 
duced whether we like it or not. 

“I am sure that every major in- 
tegrated company is just as anxious 
to get a good price at every level 
at which it sells as is the Independ- 
ent marketer; but if he sets his 
price or his margin too high, he 
will soon find it brought back down 
through the ever-present competitive 
process. 

“I would hope, therefore, that we 
could keep our arguments on this 
subject within the family, so to speak, 
and not have them end up in Wash- 
ington. If that happens, I think 
none of us will enjoy the enforced 
silence of government control as 
much as we now enjoy our friendly 
arguments with each other.” 

Jobber-Supplier Teamwork — Mr. 
Meeder noted “much evidence of pro- 
gress” in attempts to resolve prob- 
lems in jobber-supplier relations. He 
pointed out that “a few supplying 
companies have made public an- 
nouncement of their recognition of 
the vital role and importance of the 
jobber in their operations and have 
revised their marketing policies ac- 
cordingly, giving the jobber greater 
scope.” 

“However,” he said, “a supplying 
company is making no contribution 
to the improving of relationships if 
its high-sounding phrases of mutual 
trust and understanding are belied 
by the conduct of its personnel to- 
wards its distributors. 

“On the other hand, a distributor 
neither helps himself nor the gen- 
eral situation, when he withholds 


from his supplier information or sup-- 


port; and it makes no difference 
whether the cause for withholding is 
due to indifference, ineptitude or in- 
efficiency.” 

More Tankage Needed—The import- 
ance of adding to heating oil tank- 
age at various industry and consum- 
er levels was emphasized by Cecil 
Burrill, program division director of 
the Petroleum Administration for De- 
fense, and Mr. Swensrud, too, in sup- 
ply-demand discussions. 

Price adjustment promised by the 


Office of Price Stabilization for heat- 
ing oils also will be essential for 
coping with the East Coast supply 
problem, said Mr. Burrill (for de- 
tails of his talk, see p. 15). 


Mr. Swensrud noted that many ob- 
servers believe total U. S. demand 
for products, now averaging more 
than 7 million b/d, will have reached 
10 million b/d or more by 1960. 


Multi-Pump Future — Distributor 
George L. Savory, Savory Oil Co., 
Binghamton, N. Y., discussed the pros 
and cons of the multi-pump service 
station. 

Its biggest drawing factor seems 
to be fast gasoline service, he said. 
And, he suggested, it may be. that 
the East Coast customer would 
choose to have some adaptation of 
it, while the East Coast marketer 
may develop “a completely new idea 
that will best meet the future needs 
of the customer.” 

In any event, integrated companies 
have tried to meet the challenge of 
new highway and traffic problems 


RE-ELECTED TREASURER of the Empire State Petroleum Assn. E. C. Drake, center, 


“by building far too many more of 
the same old type of station,” Mr. 
Savory said. 

Majors Should Tell Costs—Thomas 
A. Brown, Sentinel Oil Co., Inc., New 
Rochelle, N. Y., president of the 
Empire State association, expressed 
the hopes that integrated companies 
will be able to segregate their mar- 
keting costs to reveal the extent 
of profitability of their marketing, 
and will set up separate sales depart- 
ments for indirect marketing headed 
by vice presidents equal] in rank to 
vice presidents for direct marketing, 
or put new emphasis on indirect mar- 
keting by a separation “at the divi- 
sion level.” 

Until integrated companies make 
available the earnings showings of 
production, refining, transportation 
and marketing separately, the ques- 
tion of their subsidization of market- 
ing “will remain a contentious sub- 
ject in the industry,” Mr. Brown de- 
clared. 

He said the suggested extra atten- 
tion to indirect marketing by inte- 
grated companies would be “a chan- 
nel of understanding cut between big 
oil companies and Independent mar- 
keters”—-something “we want... for 
big companies as well as for our- 
selves ... to protect the industry 
against undue government interfer- 
ence.” 

Association Action—By resolutions, 
the New York State jobber-distribu- 
tor group: 

1. Modified its stand for an Oct. 1 
effective date for the prospective ad- 
justment in East Coast heating oil 
price ceilings, suggesting that the 
Office of Price Stabilization name an 
effective date of its own choice, which 
would meet the objections of some 
Independent suppliers that they can- 
not afford to bring product from 





Drake and Mills Oil Co., Syracuse, N. Y., chats with two other jobbers at recent ESPA 
meeting in New York City. They are Harvey Lewis, left, Lewis Coal and Oil Co., Port 
Washington, N. Y.; and Melvin O. Hickman, X-Cel Oil Corp., Elmira, N. Y. 
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the Gulf during the summer without 
an early effective date, and that 
OPS make not just a “pass through” 
price hike, but adjustments at various 
marketing levels which would reflect 
increased operating costs. 

2. Approved a plan for the associa- 
. tion to present the case for the job- 
ber in resisting, at the side of Indi- 
ana Standard, the Federal Trade 
Commission's proposed “Detroit Case” 
finding on the issue of “good faith” 
meeting of a competitor’s equally 
low price. Employment of the Chi- 
cago law firm of Miller, Gorham, 
Wescoat and Adams for this pur- 
pose was authorized. 


3. Asked PAD to set up a unit 
representative of all industry levels 
of sale to make statistical studies 
of heating oil supply and demand for 
1952-53, and assist resellers in short 
supply to get product. 

4. Conveyed to a May 20-23 Na- 
tional Conference on Weights and 
Measures in Washington, D. C., 
“vigorous opposition” to a proposal 
intended to be made to the conference 
for reduction of the present state 
sealers’ tolerance for gasoline pump 
meters. Any such reduction would 
impose “a discriminatory and unrea- 
sonable burden” on petroleum mar- 
keters, the association insisted. 


API Jobber-Supplier Committee Vital 
To Oil Future, Florida Marketers Told 


ORLANDO, Fla.—A_ jobber-sup- 
plier committee within API’s Market- 
ing Division could help decide “the 
whole future of the industry,” W. L. 
Heinz, secretary-treasurer of South 
Carolina Oil Jobbers Assn., asserted 
May 16. 

Addressing Florida Petroleum 
Marketers Assn. here, Mr. Heinz 
stressed that the key to a healthy in- 
dustry is “improved inter-industry 
relations, and their political and hu- 
man repercussions.” He noted the 
jobber-supplier committee could go 
a long way toward putting these re- 
lations on a sound basis. (For details 
on establishing the committee, see 
p. 37.) 


The association heard reports at 
the meeting that illegally branded re- 
claimed oil is being imported into 
Florida by two out-of-state compan- 
ies. With cans of the two companies 
in its possession, the association de- 
cided to protest to Florida Depart- 
ment of Agriculture, which has 
charge of enforcing the state’s re- 
claimed oil labeling law. This meas- 
ure was passed after a strong sup- 
porting campaign by the association. 

The meeting was the largest in 
the group’s history, with about 115 
on hand. 


Mutual Good Faith—-Said Mr. 
Heinz: “We realize that on account 
of antitrust laws, matters of prices, 
margins, supply arrangements, con- 
tracts, profits and other subjects can- 
not be on the agenda of (API) inter- 
industry group meetings. There are, 
however, many matters such as im- 
proved liaison between top level in- 
dustry and jobber activities, educa- 
tional programs, and other matters 
that can be discussed, and the bring- 
ing together of these men of different 
backgrounds in friendly discussion 
will at least improve confidence in 
mutual good faith.” 


Mr. Heinz noted that “this will 
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leave the jobber with further ob- 
ligations, such as speaking out in 
such meetings as this (Florida meet- 
ing), and through letters which are 
given publicity through our splendid 
trade press. If effective channels are 
created, he can do much in corres- 
pondence and discussion direct with 
his supplier.” 


OIC Co-operation—Mr. Heinz ad- 
ded such a committee could help solve 
the knotty problem of getting job- 
ber enthusiasm for OIIC work. 


“We in South Carolina,” he re- 
called, “tried to work with the OIIC 
program at its inception, but were 
refused any consideration on the pol- 
icy level. We have since held back 
from entering into this program par- 
ticipation until these inter-industry 
relations have at least become rec- 
ognized as of first priority. It still 
seems to be the attitude of OTIC 
that they pay the bill, set the pol- 
icies, form the program, and demand 
participation. The majors certainly 
have the right in all but that partici- 
pation feature. I predict that jobber 





Everyone Wants Him 


Reviewing jobber-supplier 
friction in his talk before the 
Florida Marketers meeting, Mr. 
Heinz described the case of a 
South Carolina jobber who, 
“while pleading with his sup- 
plier for more margin without 
success, blurted out: 

“ ‘Why, three other companies 
are after me now.’ 

“Why, three other companies 
disgust, the supplier asked, 
‘What companies?’ 

“The jobber, seeing his bluff 
called, shot back with: ‘Light, 
water and gas,’” 











participation will be disappointing, 
and that the program will lack ef- 
fectiveness so long as the jobbers’ 
rights and interests are not recog- 
nized.” 

But if the API jobber-supplier com- 
mittee is formed “with broad enough 
jobber representation, and given wide 
enough authority to handle inter- 
industry relations,” Mr. Heinz as- 
serted, “there is some hope for bet- 
ter jobber participation for the 
future.” 

Hits ‘Subsidization’—-Mr. Heinz 
reviewed his own association’s stu- 
dies of oil marketing divorcement 
(see NPN Jan. 30, 1952, p.27), and 
gave this analysis of the jobber’s 
place in the picture: 

“The jobber is limited in the in- 
dustry in securing his profits from 
the marketing function alone, and 
it is discouraging when he sees profits 
from other industry operations used 
to take his rightful business, and his 
life investment become depleted with 
insufficient profits. 

“Many jobbers who have seen this 
trend have turned to other allied 


lines, such as transportation, farm 
equipment, orange groves, cattle 
farms, etc. If a jobber should use 


the profits from such other businesses 
to subsidize his oil business, it would 
be just as unsound from the stand- 
point of the economy as a whole, 
as it would be for an integrated com- 
pany to use the depletion allowances, 
and profits from other divisions for 
expanding its markets or supporting 
a price war. 

“The question for the jobber is 
not only whether the marketing func- 
tion is to be performed to the satis- 
faction and benefit of the consumer, 
but whether he will be permitted 
without restraint as a small business- 
man under free enterprise to com- 
pete for the privilege of performing 
this function. He should be willing 
to take his chances under equal op- 
portunity.” 


Next Meeting—The Florida associa- 
tion set its next meeting for early 
February, 1953, in Jacksonville. The 
association passed no resolutions at 
the meeting, and made no changes 
in its officers. 


New Commerce Secretary 


WASHINGTON — Jack Garrett 
Scott, a Denver and Washington, D. 
C., attorney with a long record of 
government activity, was sworn in 
May 8 as undersecretary of com- 
merce for transportation. 


New Head for DTA’s Rail Unit 


WASHINGTON — David Smucker 
of Pennsylvania Railroad has been 
named director of Defense Transport 
Administration’s Railroad Transport 
Division, replacing Elmer J. Stubbs. 
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Midwest Gasoline Prices Rise; Others Firm 


A continuation of reduced production in the nation 
as a result of strikes saw higher prices quoted for gaso- 
line in the Midwest during the past week, and prices 
elsewhere generally firm. Three weeks of refinery cur- 
tailments have done much to nullify surpluses that had 
been building for several months, particularly on gaso- 
line in Chicago, the Mid-Continent and the Gulf Coast 
areas. On the other hand, the longest supply item, 
heavy fuel in the Midwest, has been affected very little 
by the strikes trade sources said. 

In the Midwest, quotations reported by refiners for 
gasoline generally were up 0.125c per gal. for tank 
car shipments. Quotations for regular-grade gasoline 
ranged from 10.375 to 10.5c, and premium-grade from 
11.375 to 11.75c, Group 3 basis. Third grade (60 and 
below) gasoline was quoted at flat 9.75c, also up 0.125c. 

Trade sources generally indicated good volume of gaso- 
line sales at Mid-Continent and Gulf Coast shipping 
points. At the Gulf, approximately 1,000,000 bbls. of reg- 
ular-grade were said to have been sold “at the lows” 
(of quotations reported by refiners). In the Mid-Conti- 
nent, what were probably the first spot tank car sales 
of gasoline this year at “no discount” prices were re- 
ported at 10.375c, Group 3, and demand was heavy. 

In Chicago, gasoline supplies were extremely tight, 
although product loosened up considerably upon reopen- 
ing of the Great Lakes Pipe Line Terminal, and resump- 
tion of operations at some other plants that previously 
were struck. 

The threat of reduced supplies brought few new buy- 
ers of heavy fuel into the market either in the Midwest 
or at the Gulf. For Group 3 basis shipments, tank car 
marketers reportedly were being offered No. 6 fuel at 
prices ranging from $1.15 to $1.20, for resale, which com- 
pares with refiners’ quotations to the trade starting at 
$1.35 per bbl. 

While no activity in heavy fuel was disclosed at the 
Gulf, some sellers in Venezuela reportedly were offering 
to absorb the import duty, currently 10.5c per bbl., on 
shipments to the U. S. East Coast. 

In general, the East Coast to date has shown the least 
effect of the 35% cut in the nation’s refinery output, al- 
though consensus of trade sources was that the distillate 
fuel oil build-up will be more difficult to achieve by the 
end of September. 


At most East Coast points gasoline and distillate fuel 
oils were offered sparingly, with sales of No. 2 fuel 
occasionally reported at “premiums” ranging up to 0.4c 
per gal. On the other hand, No. 6 fuel was available 
at the generally posted barge price at New York and 
Philadelphia ($2.45), and some quantities of low sulfur 
bunker oil reportedly were offered at the latter point 
at “10c off” ($2.60). 

At New York, suppliers quoted prices for No. 2 fuel 
at 2.3c per gal. under the tank wagon postings of princi- 
pal major suppliers in bids to supply New York City’s 


Department of Purchase with fuel oils for tank wagon 
delivery during the 12-month period beginning July 1. 

The purchase department’s tender called for a total of 
25,848,000 gals. of various grades, No. 2 Diesel, and Nos. 
2, 4 and 6 fuel oils—for delivery to various activities 
in the city’s five boroughs and three outlying stations. 

In Richmond (Staten Island), Riche Fel Corp. was ap- 
parently low with the bid of 10.1lc for No. 2, Marnis 
Oil Co. was low on No. 2 for Manhattan and Bronx with 
bid of 10.2c for No. 2. Current tank wagon postings of 
major suppliers for No. 2 fuel are Manhattan 12.4c, Bronx 
12.5c, and Richmond 12.1c. 

Largest item in the tender was 4,250,000 gals. of No. 
6 fuel for Manhattan; requirements of No. 6 for the 
Bronx are 3,600,000 gals. Marnis was low on both items 
with 6.39c for Manhattan, 6.2c for the Bronx. 

In another New York City fuel oil bid opening, the 
Board of Transportation drew lower bids on three items, 
higher bids on four items, than were quoted to the city’s 
Department of Purchase. The Transit Board’s tender 
called for approximately 6,000,000 gals. of various grades 
for tank wagon delivery during the next fiscal year. 

For No. 2 fuel for Manhattan and Bronx, Marnis Oil 
was low on 103,000 gals. with bid of 10.9c. Low bids 
for No. 6 fuel were: Manhattan, 637,000 gals., 6.37c 
(Marnis); Brooklyn, 3,768,000 gals. 6.43c (Premium Coal 
& Oil); Bronx, 693,000 gals., 6.37c (Marnis); Queens, 
479,000 gals., 6.32c (Motolene Corp.); Richmond, 300,000 
gals., 6.34c (Riche Fel). All low bids, and most other 
bids, were below the current tank wagon posting—6.57c 
—of Socony-Vacuum for No. 6 fuel in the five boroughs. 

Tanker tonnage and crude oil markets probably showed 
the sharpest reactions to the strikes. Above-ground in- 
ventories of crude rose many millions of bbls., although, 
when it appeared that labor settlements were in the 
offing, some spot offerings in Southwest were withdrawn. 

Chartering of tank steamers for spot voyage was ex- 
tremely slow, according to ship market sources in New 
York, and upwards of 40 vessels were reported awaiting 
employment of the Texas Gulf area. Three fixtures to 
North of Hatteras points were reported—all from NWI 
area which has not been affected by oil strikes—at con- 
secutively lower rates of $3.11 per ton (USMC plus 15%) 
$2.90 (USMC plus 7%%) and $2.84 (USMC plus 5%). 

In the NWI, also, Esso Export Corp., reported that it 
had begun posting prices for jet fuel oils in cargo lots, 
FOB Aruba, effective May 15. The company’s prices 
were 10c per gal. for Turbo JP-4, and 9.125c for Turbo 
1-B (British 2482). 

Trading in lubricating oils and specialty products was 
highlighted by new foreign inquiries for lubes and lower 
prices for waxes at New York. White crude scale wax, 
124-126 AMP, was offered at 5.6c per Ib. in packages at 
New York, the new price representing 0.4c reduction 
to domestic buyers and 0.05c cut for export. 

The Argentine Government was in the market for 
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Summary of Daily Gasoline 


Monday 

May 19 
13.2-13.25(2) 
12.5 


12.75(2) 
12.5-12.75 
11.75-12.75 


Okla., Group 3 (Okla. shpt.) 
0 , Group 3 (Northern shpt.) 
Midwestern (Group 3 basis) 
N. Tex. (Texas & New Mex, shpt.) .. 
W. Tex. (Texas & New Mex. shpt.) ee 
E, Tex. (Truck Tnsp.) os 
Cent. W. Tex. (Truck Tnsp.) 

Motor Gasoline 86 Oct. (Premium): 
N, Tex. (Texas & New Mex, shpt.) . 


W. Tex. (Texas & New Mex. shpt.) a 
E. Tex. (Truck Tnsp.) 


Motor Gasoline $4 Oct. (Regular): 
N, Tex. (Texas & New Mex. shpt.) .. 
W. Tex. tg Ry Mex. shpt.) . 
E. Tex. (Truck Tnsp. 

Cent. W. Tex. (Truck  rhsp.} Sp heeepere 


Motor Gasoline 82 Oct, (Regular): 

Okla., Group 3 (Okla. sh; 
Okla., Group 3 aes 
aes tern (Group 3 

Tex. (Texas & News Mex. shpt.) .. 
Ww. Tex. (Texas & New Mex. shpt.) .. 
E. Tex. (Truck Tnsp.) 
Cent. W. Tex. (Truck. TOMA) ecoccies 


Motor Gasoline 80 Oct. = 
Okla., Group 3 (Okla. shpt 
Okla.’ Group 3 (Northern 7 FY 
Midwestern (Group 3 ba ewe 
N. Tex, (Texas & New Mex. ‘shpt.} . 
W. Tex. (Texas & New Mex. shpt.) 
Motor Gasoline 60 Oct. M & below: 
Okla., Group 3 (Okla. shpt.) 
Okla., Group 3 (Northern shpt.) 
Midwestern (Group 3 basis 
N. T (Texas & New Mex. shpt. 


(5)11.5-11.75 
(3)11.375-11. 
(3)11.375-11. 


75 
* 


7 
7 


(6)10.5-10.625(2, 
(3)10.375-10.5(5) 


(3)10.3 
(4)10.375-10.5 


(4)10.3 


HY 


ex. 
W. Tex. (Texas & oe Mex. shpt. 
E. Tex. (Truck Tnsp. 

Cent. W. Tex. (Truck easy} 


yg my te dig (Premium) : 


Motor Gasoline ad a (Premium) : 
New York har 

New York ao barges 
Philadelphia 


(3) 12.85-13.6 
(2)12-13.4 
13.7-13. 





Motor Gasoline 
Western Penna., 
90 Oct, (Prem.) 
86 Oct. (Regular) 
Western Penna., Oil City: 
90 Oct. (Prem.) 
86 Oct. (Regular) 
Western Penna., ene 
90 Oct. (Prem.) . 
86 Oct. (Regular) 


12.75(2) 
13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


13, 2-13.25(2) 
12.5 

12 

12.75(2) 


12.5-12.75 
11. wee. 75 


(6)10.5-10.625(2) 


75-10.5 
5- 


10.75-11 
10.75-11(2) 
4 5-10.125 
2) 

(28. ae 10.8 
10. 375-10. (3) 
oto. 5” 
13.85-15 
13.75-14.9 
15.15-15.2 
12.9-15(2) 
12.8 


13. 714 36 


12.75(2) 


13.75-13.9 
12.75-12.9(2) 


Prices (May 13 through May 19) 
bees 2 


13.2-13.25(2) 
12.5 
12 


Teceday 

May 13 

13.2-13.25(2) 
a 


Thursday 
May 15 
13.2-13.26(2) 
12.5 
12 


Friday 
May 16 


ett ye 
12.5-12.75 
11. regen 45 


12. 76(3), 
12.5-12.75 
11.75-12.75 


12.7542) 
12.5-12.75 
11.75-12.75 


12 
2 12(2) 
11$-41.75 11.5-11.75 


10. 75-11.7 
10. 75-11.26 
10. 75-11.25 


10.75-11.7 
10.75-11.25 
7 75-11. 25 10.75-11.25 


«(6)10.5-10.625(2)x 
x (3)10.375-10.5(5) 
«(4)10.375-10.5 
10.75-11.25 
10. 75-11 


(6)10.5-10.625(2) 
(3)10.375-10.5(5) 
(4)10.375-10.5 


(6)10.5-10.625(2) 
(3)10.375-10.5(5) 
(4)10.375-10.5 

. 75-11. 


75-10.5(5) 


10.75-11 1075-11 10.75-11 
10.75-11(2) 10.75-11(2) 10.75-11(2) 
5-10.125 
~10 
2)9.75:10.8 
(2) 
10, , 370-10, 5(3) 


10-105 


9. 9.5-10. 125% 

= 9. He ar 

9. 

2) °. tei 10.8 

“ a 375-10.5(3) 
9.875-10.5 


.75-14.9 
>. 15-15.2 
05 

¢ ined 


yi tet 
b id : 


15.05 
12.9-15(2) 
128 


13.85-14.35 


{fre 13.75-14.28 


1 
13.75-14.25 
15.15 
15.05 
12.9-13.25 
12.8-13 





(3)12.85-13.6 
(2)12-13.4 


13.75-14 
12.75(2) 


13.75-14 


12.75(2) 12.75(2) 


13.75-13.9 13.75-13.9 13.75-13.9 

12.75-12.9(2) 12.75-12.9(2) 12.75-12.9(2) 
13.9(2) 
12.9(2) 


13.9(2) 


.9(2 
ttt H 12.9(2) 


12.9(2) 





44,000 bbls. of Mid-Continent lubricating oils for bulk 
lifting late in July, according to trade reports. The in- 
quiry calls for approximately 28,300 bbls, of 150-160 vis. 
95 v.i. solvent bright stock, and 15,725 bbis. of 500 vis. 
95 v.i. solvent neutral oil. Bids were to be accepted until 
May 20. 

Spain also was a prospective buyer of lubes, seeking 
7,000 bbls. of transformer oil and 7,000 bbls. of high 
flash cylinder stock for probable third quarter shipment 
in drums, it was said. 


Shipments of liquefied petroleum gases have suffered 
no curtailment from reduced crude oil and wet gas opera- 


tions in the Southwest, according to reports (see page 66). 
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GULF COAST 
‘Gas’ Surplus Wiped Out by Strikes 


Continuation of the refinery strikes in the Gulf Coast 
area the past week did much to erase a surplus of -gaso- 
line that had been accumulating for a number of months. 
Refineries in operation were able to make substantial 
sales of gasoline, and those that were closed by strikes 
at the same time were building up a deficit of products 
which would have to be made up during the coming 
months, There still was a ready market for kerosine 
and gas oils, according to reports. 

Estimates of the amount of gasoline sold recently 
ranged up to about 12 cargoes, or well in excess of 1,000,- 
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000 bbls. One cargo of 85 oct. regular-grade was report- 
ed sold at 11c per gal., and another of 83 oct. at 10.75c. 
While the prices for the other quantities were not dis- 
closed, they generally were to be “low Oilgram, date of 
lifting,” trade sources said. The low quotations reported 
by refiners for 85 and 83 oct. regular-grades were llc and 
10.75c, respectively. 

Most inquiries were for gasoline, refiners said. At least 
five major marketers reportedly were looking for supple- 
mental quantities, some of them asking for split cargoes 
of 60,000 bbls. of regular-grade and 40,000 bbls. of pre- 
mium. Fears that PAD may curtail the output of pre- 
mium gasoline once the strike is settled to make up the 
avgas deficiency have stepped up demands for 90 and 92 
oct. material, it was said. 

Trading in distillates and residual fuel oils was rela- 
tively quiet, according to reports. Offerings of kerosine 
and gas oil at no time in the recent past have been large, 
and countries previously supplied from Iran continued to 
be large buyers of gas oils. One cargo of 48 d.i. gas oil 
was sold for export at an undisclosed price. 

While no new offerings of bunker fuel were reported, 
spot buyers in New York for the time being were looking 
to Venezuela in making inquiries, especially since some 
sellers reportedly are willing to absorb the 10.5c duty. 
At $1.75 per bbl. in Venezuela, the cost to a New York 
buyer figures about 2c per bbl. less than a similar pur- 
chase at the Gulf because of the differential in freight 
rates. 


The oil strike brought large quantities of crude into the 
open market, some of which was picked up by Independ- 
ent refiners to round out their supplies. A few quantities 
also were exported, it was said. 


ATLANTIC COAST 
Strikes Cut Trading to Standstill 


The second week of the refinery strikes made for re- 
duced offerings at most points along the eastern seaboard 
during the past week. Marketers and Independent ter- 
minal operators mainly were concerned with keeping 
their customers supplied with gasoline, and resellers 
were anxious to buy maximum quantities of distillate 
fuel oils. Prices were reported unchanged at all points. 

Heavy fuel was about the only product that could be 
bought at generally quoted prices at New York and Phila- 
delphia, and for seasonal reasons demand for bunker oil 
was relatively quiet. One terminal operator at Phila- 
delphia was seeking new customers on Nos. 5 and 6 oils, 
and low sulfur No. 6 was said to be available at “10c off” 
($2.60). 

While there was active demand for gasoline during 
most of the period of the oil strikes, these calls abated 
somewhat when it became evident that a settlement was 
in the offing. Bids at New York Harbor for barge lots 
of regular-grade gasoline slackened somewhat from 12.5c, 
and some were scaled down to 12c and 12.125c. There 
were virtually no offerings in either case, however. 

The appearance of distillate fuel oils in the spot barge 
market was rare. Small 3,000 to 4,000-bbl. lots occasion- 
ally were available as a result of oyerbuying by resellers 
in order to enlarge their winter “quotas.” Sales of small 
barge lot at prices ranging from 9c (most suppliers’ ceil- 
ing) up to 9.4c, delivered, were disclosed at New York. 

Consensus of trade sources was that the distillate mar- 
ket had considerable underlying strength. Not only were 
resellers stocking up to increase their “quotas,” but they 
also were ordering against contracts so that their inven- 
tories will be as large as possible for an anticipated OPS 
increase in prices for kerosine and No. 2 fuel. 

Canadian purchases at New York Harbor still were 
pee light, and barge transportation was reported easy 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
56 and the price tables appearing on pages 59-64 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a price range is indicated with an “X” 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 62 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contacted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an (even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











Lube Buying ‘Normal’ Despite Strikes 


Lubricating oil buying continued at steady pre-strike 
pace in Western Penna. in the week ended May 17. With 
only two plants in the district closed, both out of state, 
refiners reported no “rush buying,” and few urgent spot 
calls for lubes. Gasoline inquiries, inter-refinery and 
from customers of struck refiners, were pressing but not 
in too great volume, it was said. Orders for scale wax 
were more numerous, with strikes the apparent impetus, 
some refiners stated. Prices for all products were un- 
changed. 

As over entire past season, refiners generally said they 
were unable to obtain sufficient crude to provide for base 
lubricating oil stocks above their own needs for motor oils. 
In addition te continued tightness in bright stock and cyl- 
inder oils, 200 vis. neutral also reversed its recent easing 
trend. With one of the two struck plants a large supplier of 
bulk lubes to jobbers, 200 neutral firmed up considerably. 
While no offerings of the heavy oils were disclosed, bid- 
ding continued active. One refiner reported receipt of fol- 
lowing bids: 31c (his ceiling price) for bright stock; 30c 
for 200 vis. neutral. There was little interest in 150 vis. 
neutral, although according to all reports prices remained 
fairly firm. 

Several refiners reported steady domestic demand for 
scale wax and one said his orders were in largest volume 
since last October. Prices, however, remained weak. 
Sales were disclosed at 4.25c, low quoted tank car price, 
and one sale was reported at 4.375c. At same time, some 
material reportedly was available at 4c. Sales from the 
field for export continued negligible. 


Refiners reported receiving calls for gasoline, as re- 
sult of shutdowns, in varying volumes, Some calls were 
from tank car customers of struck plants, and from farm 
area consumers. Most refiners said they had been able 
to offer only small amounts, adding that tank car in- 
quiries had pointed up scarcity of clean cars. At week’s 
end, gasoline demand was reported easing in upper field, 
and some quantities were offered by marketers. 
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CHICAGO DISTRICT 


Strike Settlements Release Gasoline 


Higher prices were quoted for gasoline in the Chicago 
District market the past week although strike settlements 
and negotiations resumed on basis of new wage ceilings 
approved in Washington by Wage Stabilization Board 
tended to ease the supply situation somewhat. 

First break in strike in this area occurred when Globe 
Oil & Refining Co.’s 38,000 b/d plant at Lemont, IIl., be- 
gan operations. Second big break toward releasing bot- 
tled-up supplies came when picketing eased at Great 
Lakes Pipe Line terminal, thereby permitting truck 
transports to load. 

Changes in refiners’ prices came when suppliers were 
struggling to meet at least the minimum requirements 
of their gasoline customers. Two refiners hiked their 
open market prices to established ceilings or near ceilings, 
and price ranges were up 0.1c on the lows for both reg- 
ular and premium-grade. Quotations for regular gasoline 


a from 11.9 to 12.4c and for premium from 12.9 to 
-4cC. 


Several trade sources said swift change in local strike 
picture affected buying inquiries just as suddenly as gas- 
oline became available. Previous huge open market de- 
mand, they said, “disappeared into thin air” despite the 
fact that most refineries in the area still were picketed. 
Most sources said situation at retail was “greatly relaxed” 
when it became apparent strikes were being settled. 

Strikes seemingly had little effect on light or heavy 
fuels. One Independent terminal operator said late buy- 
ers of light fuels were insisting on prices at or near the 


low quotations reported by suppliers for spot loads of 
range oil and No. 2 fuel. 


MIDWESTERN (Chicago-E. St. Louis Area) 
Gasoline Tightens; Prices Hit Ceilings 


Gasoline prices ranged higher in Midwest last week as 
a number of refiners boosted prices to OPS ceilings in a 
tight market. Prices for other products to the trade were 
unchanged. Quotations to resellers for low-sulfur No. 6 
fuel, however, were reported higher. 

Refiners’ quotations for regular-grade gasoline ranged 
from 10.375 to 10.5c, premium-grade from 11.375 to 11.75c, 
both up another 0.125c on the lows. Third-grade gasoline 
prices settled to flat quotation of 9.75c. 

Gasoline supply picture throughout Midwest was mixed. 
Although strike-induced tightness was little felt in urban 
areas, refiners’ reports indicated farming districts were 
hard hit and it was a battle to keep farm tractors sup- 
plied with gasoline. 

Late in the week as strike settlements began to be 
reported and other struck plants were negotiating on 
wages, refiners indicated certain pipe line terminals were 
running dry of gasoline. Because of time lag between 
tendering and product’s arrival at these terminals, refin- 
ers said resumption of refining operations would not al- 
leviate the situation for 10 days or more. 


Refiner disclosed recent purchase of 50,000 bbls. of 
regular-grade gasoline and paid as much as “0.5c over 
previous (published) low Group 3 quotations for northern 
shipment, when low quotations were 10c and 10.25c.” 
Tank car marketer reported selling four cars of regular 
gasoline at 10.375c. 

Light fuels were little affected by strikes. Heavy fuels, 
however, tended to strengthen in open market and those 
suppliers able to ship asked $1.20 to $1.30 for low-sulfur 
No. 6 for resale. To the trade, refiners reported quota- 
tions for No. 6 oil ranging from $1.35 to $1.40. Residual 
fuel was never indicated as being in short supply and 
amount available to resale agents at $1.25, Group 3, was 
said to be sufficient to fill any “reasonable” order. 
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NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 


May 19 15.34 11.62 
Month Ago o< ° 15.27 11 54 
Year Ago . ° ° 15.48 11.67 


Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals: Okla., Midwest, W. Penna., Calif., N. Y. Harbor 
Philadelphia, Jacksonville, Boston and Gulf Coast 











CENTRAL MICHIGAN 
Refiners Meet Added Gasoline Demand 


Central Michigan refiners last week continued to carry 
an added burden of supplying gasoline in greater than 
normal quantities to their marketing areas. As far as 
could be learned no area ran out of gasoline although 
trade sources said there were some close squeezes. 

An inter-refinery sale of gasoline and No. 1 prime 
white was disclosed. Most refiners kept their gasoline ac- 
counts on rigid allotments. 

Light and heavy fuels were affected but little by refin- 
ery strikes, refiners said. 

Inter-refinery sale of 250,000 gals. of regular-grade 
gasoline tied in with like amount of prime white distillate 
was disclosed. The gasoline was sold at 12.125c and the 
prime white at 10.75c. Quotations to the jobbing trade 
reported by refiners for regular gasoline ranged from 
12.25 to 13.125c, for prime white from 11.4 to 12c, FOB 
Central Michigan. 


MID-CONTINENT 


Gasoline Shipments Slow Up; Prices Firm 


Anticipation of early settlements in oil strikes tended 
to slow down gasoline trading slightly in the Mid-Con- 
tinent late the past week, but product remained very firm, 
according to most trade sources. Meanwhile, marketers 
generally said fuel oils (especially No. 6) were not in “much 
better shape” than before strikes were called, although 
inquiry for 12,000 bbls. of No. 6 was in market. Gasoline 
prices ranged slightly higher in Oklahoma; otherwise, re- 
finers’ quotations generally were unchanged. - 

Lubricating oil inventories have been reduced only 
slightly as a result of strike shutdowns, according to 
reports. Lightest grades continued easiest, although 
price “concessions” to resellers of 1c on solvent bright 
stock and a little more than Ic on low viscosity solvent 
neutrals and conventional bright stocks were reported. 
Prices for conventional neutral oils and South Texas oils 
were fairly firm, it was said. 

Most grades of distillates were still being offered to re- 
sellers during week at 0.625 to 0.75c “discounts from pub- 
lished prices,” Group 3 basis, reports indicated, and de- 
mand remained relatively light. No, 6 fuel, meanwhile, 
reportedly was freely offered to resellers at prices ranging 
from $1.15 to $1.20, Group 3. 

Gasoline was still the most sought after product at end 
of week, although many buyers were cautious in making 
long-term commitments. 





Crude Oil Prices 
No changes were reported in crude oil prices 
during week ended May 17. For complete crude 


oad schedules see p. 44-45 of April 30, 1952 

















OIL PRICE SECTION 





Prices at Refineries and Terminals and by Tank Wagon 


PRICES IN EFFECT MAY 19 


Prices herewith are reproduced from Platt’s OILGRAM Daily oti 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time exclusively 
to reporting oil industry prices everywhere. 

Prices shown in tables are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and shipments; for the busi- 
ness day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 
barges or cargoes or truck transport lots only, so designated; FOB re- 
fineries or terminals; in cents per gal., except per bbl. where $ sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 
for crude oil and its products lawfully produced and transported; re- 
ported as received by OJLGRAM and National Petroleum News but not 
guaranteed; for subscribers’ private use only and not for resale or 


GASOLINE 


WESTERN PENNA, 
Bradferd-Warren: 

























distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 
posting of firm prices but give OILGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers only, and such prices appear in the price tables. 
Gasoline ratings are by ASTM Research Method and are minimum 
ratings, except where letter M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back of any OILGRAM Price 
Service invoice. 


For complete price service delivered daily from nearest OILGRAM 
publishing office, New York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd 8t., Cleveland 13, Ohio. Annual 
Subscription rate in U. 8.: $150 per year, payable in advance. 


Bright Stocks 


145-155 vis. at 210°, 540-550 fi. No, 8 col. 





















OKLA., Group 3 (Okla. shpt.) 90 Oct. Prem. ..... 13. 75-14 10 p.t. ’ 
93 Oct. Prem _-f SS ae 12.75(2) 15 p.t. 31. 
$8 Oct. Prom. .........-.. 25 p.t. (2)30-83 
88 Oct. Prem + x(6)11.5-4 11.75 Ol City: 
86 Oct. Prem A COE. BOOM. 2.06 suweies nce 13.75-13.9 ; Cylinder Stocks 
Ot Oe EE wads. decncd sce 86 Oct. Reg. <a 12.75-12.9(2) : 
82 Oct. Reg. ** ¢(6)10.5-10.625(2) x 600 «.r. Siterb’! .. 
OO NG WN! ann dace wie Pittsburgh: og een 
60 Oct. M & below ... 9.5-10.125% 90 Oct. Prem. 13.9(2) oe A. 
86 Oct. Reg. 12.9(2) . 
OKLA., Group 3 (Northern shpt.) 
Cr a, ML. o¢nascaucenen 
Se Gy ME, vaccdsachene RAL 
88 Oct. Prem. . .(3)11.375-11.75 ct wonean MIDCONTINENT LUBES 
86 Oct, Prem. ............ (FOB Central Michigan refineries) 
82 Oct. Reg. * ¢(3)10.375_10.5(5) 90 Oct. Prem. ............ 13.25-14.25 FOB Tulsa basis. Bright Stocks, vis. at 210° 
OF Bet, TEs... coeccans 86 Oct, Prem. ............ 13.25-13.75 Neutrals, vis. at 100°, 0-10 p.p. 
60 Oct. M & below ....... 9.5-10x. 84 Oct. Reg. .......+-++.- 12.25-13.125 Neutral Olls—Conventional 
82 Oct. Reg. ais a 12.25(2) Pale Olls Col. 
MIDWESTERN (Group 3 basis) Str. run gasoline, excl. 
Detroit shpt. ............ aids 60-85 vis. 14.5(2) 
os Get. Prem. Satepebedns 86-110 vis. 14.5-15 
» RE, «codsudeaesec 150 vis, 
88 Oct, Prem .«(3)11. 375- ii. 15 180 vis. 
ee Ae Wo vege ne onabes OHIO—Quotations of 8.0. Ohio for delivery to 200 vis. 
~ o— _ ..«(4)10 375-10.5 Ohio points: + dey 
o BOB. cccocvecceccce sees 4 vis. 
60 Oct. M & below .. x9.75(2) oo Oey, ae. axis 300 vis. 
N, TEX. (Texas & New Mex, shpt.) 
93 Oct. Prem, 13,2-13,25(2) pease fuse scope OE Bright Stock—Conventional 
90 Oct. Prem. 12.75(2) Los Angeles dist.: 200 vis. D: 
88 Oct, Prem. 12-12.75 90 Oct, Prem. 13.3-16.5 10-25 . 
86 Oct. Prem. 12 80 Oct. Reg. 13-14(3) maa ss: 
84 Oct. Reg. 10.75-11.7 0-10 p.p. 
82 Oct. Reg. 10.75—11.25 San Fran. dist.: 10-25 p.p. 
80 Oct. Reg. 10.75-11 TP ee, Pes wcecscsces 16.25-17 120 vis. D: 
60 Oct. M & below (2)9.75-10.8 80 Oct. Reg. .........-. 14.25-14.5 0-10 p.p. 
ee eee . 
98 Oct. Prem. 128 San Joaquin Valley dist.: sa Bright Stock—Solvent 
90 Oct. Prem. ... 12.5.12.75 eee jae 150-160 vis. 0-10 p.p., 95 v.i. —-33.5-34(2) 
86 Oct. Prem. 12(2) 
84 Oct. Reg. 10.75~11.25 Neutral Oils—Solvent 
82 Oct. Reg. 10.75-11 
170-180 vis., 98 v.l. ...... (2)21-22 
= mw _. domet Rohe yd 200-210 vis., 90-95 v.i. . (2)22-23.5(2) 
dice edits 5-10.5(3) LUBRICATING OILS 300 vis., 95 v.i. ... : (2)24-24.5 
E. TEX. (Truck Transpt.) ENN 
So: Se. Prem. 12 ee po - a a ff liabl ae ERAS 
90 Oct, Prem. ............ ic e for sales made, or offers reliably . 
88 Oct. Prem ee a reported, to jobbers & compounders only, 600 s.r., olive green 
4 — tong Stbae.be shone no Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
Se tee ee ree yt eg Vis. (180 at 100°) 420-425 fi. 
ee, eRe atte 9 Nip pecaiane eer acebph hasee os 
60 Oct. M ous ous 5 p.t. *° 
& below , 9.875-10.5 15 pt 295 
CENT, W. TEX. 25 p.t. (2)28-31 
sos ahdet* eins (Track Tranept.) 150 Vis. GMa ‘at + 100°) "400-405 fi, 
90 Oct. Prem. ............ P4 oh 20:5 
88 Oct. Prem. 12 15 pat. 28.5 
84 Oct. Reg. .......... ay : 
82 Oct. Fiera TS > tat 10°75 25 p.t. (2)27-30 
OO GN AE, oon oeecshecc, Hoe RICATING OILS 
60 Oct. M & below ....... 10-10.5 LUB f m 
ee 2 Ss or 
ARK. (For shipment to Ark, & La.) 
88 Oct. Prem. ........ 11.75 Tank Car 
Be. RR ae a 
80 Oct. Reg. payee a 10.75 Buyers 
60 Oct. M & below ... 9.625 | 
| UNIFORM 
KANSAS (For Kansas destinations only) HIGH QUALITY 


90 Oct, Prem. .... 


88 Oct, Prem. 11.5-11.8 
86 Oct. Prem 11.3—12.625 
Mee Oe POO Bo weecccdcdes esos 
CS Ee. b vce seundess 10.3-11.625 


60 Oct, M & below ....... 9.3-10.875(2) 

















DEEP ROCK OIL CORPORATION 
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SOUTH TEXAS LUBES 


(Vis. at 100° F, FOB &. Tex., 
domestic and/or export shipment. ) 


PALE OILS: 


(2)42-12.5(4) 
(2)13-13.5(4) 
14(6) No. 
15(6) No, 
16(6) No. 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MAY 19 


refineries for 


OKLA., Group 3 (Okla. shpt.) 


41-43 w.w. 
42-44 ww. 
a ofl 

& above D.I. 
1 fuel . 
2 fuel 
3 fuel 


(2)17-17.5(3) No. 6 fuel 
(2)18-19(4) 


12-12.5(4) 
(2)13-13.544) 


(2)17-17.5(4) No. 
(2)18-19(4) No. 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to blend- 
Shipments 
may originate in any Mid-Continent manufac- 


ers on freight basis shown below. 
turing district.) 


FOB GROUP 3 
Grade 26-70 . 


FOB BRECKENRIDGE 
Grade 26-70 


LPG PRICES 


(Of refiners, 


Com- In- 


District 
N. ¥. Harbor 7-7.5 
Philadelphia . (2)7-7.5 
Baltimore 

Hastings 

Toledo ... 


7-7.5 sree 
(2)7-7.5 . 


INDUSTRIAL 


a a eee 


SPECIALISTS 


WATER TRUCK 


PHOENIX sare CORP RATION 


5( Quotations) 


FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- 
mercial dustrial mercial 
Propane Propane Butane Butane 


Diesel ... 


8.75-9.25 


7. 875-8. 5(2) 
7.8 
(2)$1. 35-1. 45(2) 


OKLA., Group 3 (Northern shpt.) 


41-43 w.w. 
42-44 w.w. 
14(6) Range oi] .. 
15(6) 5S & above D.I. 
16(6) No, 1 fuel 

2 fuel 

3 fuel 

No. 6 fuel 


. Diesel ; 


(4)8.75-9(2) 
(5)8.75-9.5 
8.75-9.25 
(5)8.5-9.25 
(5)8.5-9 
(5) 7.875-8.5 
7.625-7.875 
(3)$1.35-1.45(2) 


MIDWESTERN (Group 3 basis) 


41-43 ww. 
42-44 ww. 
Range oil “ 
58 & above D 1 
No. 1 fuel ... 
No. 2 fuel 

No, 6 fuel 


5.5( Quotations) 


N, TEX. 


41-43 w.w. 
42-44 wiw. . 
58 & above D.I, 
No. 2 fuel ae 
No. 6 fuel 


Diesel ? 


W. TEX. 


41-43 w.w. 
42-44 w.w. 
58 & above D1. 
No. 1 fuel .... 
No. 2 fuel 
No, 6 fuel 


Indus- 


trial ies e 


E. TEX. (Truck trnspt.) 


41-43 ww, 
42-44 w.w. 
58 & above D.1. 
No. 1 fuel .... 
No, 2 fuel 
No. 6 fuel 


Diesel. . 


CENT. W. TEX, 


41-43 w.w. . 
58 & above D.I. 
U.G.I, gas oil 
No. 1 fuel 

No. 2 fuel 

No, 5 fuel 

No. 6 fuel 


’ Diesel 


Diesel... 


(2)8.75-9 
(4)8. 75-9 


(3)8.5-8.75 

(4)8.5-8.75 
(4)7.875-8.125 
(3)$1.35-1.40 


(Texas & New Mex, shpt.) 


(2)8. = 5(2) 
8.25-2. 25 
(2)$1.40-4 85 


(Texas & New Mex. shpt.) 


8.75 
9.25-10.5 
9.5 
8.75—9.25(2) 
8.5-9.25 


x$1.35—1.80 


es 


ry, 
8.25-9. 3 
9.125 


$1.45-1.85 


(Truck trnspt.) 


KANSAS (For Kansas destinations only) 


42-44 ww. ... 
52 & below D.I. 
58 & above D.I. 
1 fuel 
. 2 fuel 
. & fuel 
5 fuel 
6 fuel 


’ Diesel nee ; 
Diesel ... 


(2)9-10.5 
9-9.625 
9-9.875 

8.7-10.25 
8.1-9.875 
$1.85-2.40 
(2)$1.45-2.00(2) 





Marketer 


New York 





of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 





KEROSINE, GAS & FUEL OILS 


ARK. (For shipment to Ark. & La.) 


42-44 w.w. 

Tractor fuel ‘ 
fuel 52 & below 
fuel 58 & above .. 


WESTERN PENNA. 
Bradford-Warren: 


Kerosine vee 
No, 1 fuel oe 
No, 2 fuel (2) 10.6-10.75 
No. 3 fuel onsnbes 10.5-10.56 
36-40 gravity fuel —r ‘ 10 


(3)11-11.3 


Ol City: 

Kerosine 

No. 1 fuel 

No, 2 fuel 

No. 3 fuel 

36-40 gravity fuel 


11(3) 
(2)10.5-10.75 
(2)10.25-10.5 
10.25(2) 
10.25(2) 


Pittsburgh: 

Kerosine gecwtenee 10. 75-11 
eo arr. 10.75 
No, 2 fuel . 10-10.375 
No. 3 fuel 


36-40 gravity fuel 10-10.25 


CENTRAL MICHIGAN 


(FOB rigs onaspeusche refineries.) 
Range oil ... 11,55-12.25 
46-49 w.w. kero. 11.55-12.4 
P.W. distillate ; 11.4~-12(2) 
No. 2 fuel (3)10.75-11.05(2) 
No. 3 fuel . 10.5~—11(2) 
U.G.I. gas oll 

No, 5 fuel 


No. 6 fuel (2)7.25-8.25 


OH10—Quotations of 8.0. Ohio for delivery to 
Ohio points: 


Kerosine 

1 fuel 
No, 2 fuel ... 
Diesel (Light ‘& Med. * 


CALIFORNIA 
San Joaquin Valley: 


40-43 w.w. ... 

Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PS 200) .... 
Stove dist. (PS 100) 


San Francisco: 

40-43 w.w. . oe 
Heavy fuel (PS 400) .... 
Light fuel (PS 300) 
Diesel fuel (PS 200) 
Stove dist. (PS 100) 


Los Angeles: 

40-43 w.w. . see (2)12-12.5 
Heavy fuel (PS 400) ...... $1.75-2.00 
Light fuel (PS 300) ...... $2. 15-—2.20(4) 
Diesel fuel (PS 200) 8.25~-11.4 
Stove dist. (PS 100) 9-12.9 
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CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 


terminals. 


Motor Gasoline 


OD. GR, POG, ccs ccvscccss baie 
SB ee See 12.9~13.4 
OB GBs BB. cccccasceccss apere 
82 Oct. Reg 11.9—12.4(2) 
Light Fuel Oils 
Range oil ..... (2)10.9-11.25(2) 
No, 2 fuel (2)9.9-10.375 
Heavy Fuel Oils 
No, 5, low sulfur ....... 7.45 
No, 5, high sulfur ...... 7.25-7.75 
No, 6, low sulfur ....... bay ee 
No, 6, high sulfur ...... 6.25-6.35(3) 


WESTERN PENNA. (T.C., in Bulk) 
White Orude Scale: 

122-124 A.M.D. ...-.-.-0ee (2)4.25-4.5(2) 
124-126 A.M.P. ... 6. ss eees (2)4.25-4.5(2) 


SEABOARD 
Melting points are 
EMP. 


AMP, 


3° higher than 


Prices are for carload lots. Domestic 


scale in 


bags or 


slabs loose. Export prices 


are Fas; scale in’ bags or bbis,, fully refined 


in bags or cartons. 


Orude Scale N.Y. N.Y. Expert 
124-126 white x5.6(2) x5.6(2) 
7.45 
7.45(3) 7-8.15(3) 
7.45(3) 7-8.15(3) 
7.1-8.25 
7. 56(3) 7.1-8.25(2) 
7.56(3) 7.25-8.4 
7.55(3) 7.6-8.75 
«7.55-8.3 7.8-9(2) 
9.55 11. 





NAPHTHAS & SOLVENTS 


Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT MAY 19 


ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker termina] operators, 


FOB their terminals. 





Ships’ bunkers prices are exclusive of lighterage. 





sol erccccees 11.375(3) 

ers naphtha ...... 11.875(2) 
V.M.&P. naphtha ......... 11.875(4) 
Mineral spirits ........... 10.875(4) 
cn, LEE 11.875(3) 
Lacquer diluent ......... + «(2)12.125-12.625(2) 


Benzol diluent «++ €2)13.125~13.625 


WESTERN PENNA. 


Ou City: 

Moddard solvent ......... 14 
Pittsburgh: 

Stoddard solvent ......... 15(3) 


OHIO—Quotations of 8.0. Ohio for delivery to 


Ohio points: 
V.M.&P. Naphtha ............... 17.0 
Mineral spirits & stoddard solvent 16.0 
Rubber solvent .........seesee0. 14.875 
BE. TEXAS (Truck Truspt 
Stoddard solvent ......... 11.25 
GENT. W. TEX. (Truck Trnspt.) 
Stoddard solvent ......... 10.5 
KANSAS (For Kans. Dest’n. only) 
Stoddard solvent .......... 11.8 
ATLANTIC COAST 
V.M.&P. Mineral 
Napbtha Spirits 
New York 
jeube : Cae 16(5) 
« -(3)16.5-17 eae t 
sucess 19.804) 16.5(5) 
eee siete 16.5(4) 


Philadelphia 
Boston . 
Providence 
62 


92 Oct. 90 Oct. 85 Oct. 83 Oct. Kerosine 
District Prem. Gasoline Prem. Gasoline Reg. Gasoline Res. Gasoline No. 1 Fuad 
N. ¥Y. Harbor 13.85-15 13.85-14.35 ade am 6 Seve (18) 10.1-10.2(2) 
do barges. 13.75-14.9 13.75-14.25 (2)12-13.4 oees 10(19) 
Albany .....  14.2-15.2(3) 14.2-15.2 (3)12.7-13.7(5) 12.7-13.7(2) 10.4(9) 
Baltimore .. 12.9-15(2) 12.9-13.25 11.9-13.5 11.9-13.5 10.3(10) 
do barges. 12.8 12,8-13 11.8-12 coos 10.2(4) 
Baton Rouge. pene e006 oese 11.1 9.7 
do barges . er once sees 11 once 
M .eeee 14.95-15.7 14.95-15.2(2) 13.7(7) 12.7-13.7 10.3(14) 
Charleston . 13.3-14.475 13.3 12.3-12.475 12.3-12.45 10.4(5) 
Corpus Ch: 12.5-13.5 12.5 11.5 5 eeee 
Houston .... 12.25-13.3 12.25-13.3 11.25-11.3 11.25-11.5 9.25-10.26 
do barges. 12.25-13.3 (2)12-12,25 11.25-11.3 11.25-11.5 9-9.25 
Jacksonville . 13.6(4) 13.3-13.6(2) 12.6(7) 12.3-12.6 iLi 
Miami .. oeee 13.6 12.6 eeee 11.1(3) 
Mobile ...... 13.4(3) 13.4 12.4(2) 12.4 10.4(4) 
New Haven. 15(3) 15 13.5(2) 13.5(2) 10.3(9) 
New Orleans a 12 11.6 11.25-11.3 9.7-10.18 
do 2.6 11.6 11.2-11.25 9.7-9.96 
Norfolk .... in-14. 6 12.9-13.2 11.9-12.3 11.9-12.6 10.5(7) 
Pensacola 13.4 4 12.4 eee 10.4(2) 
Philadelphia . 15.15-15.2 15.15 13.7-13.9 13.7 10,2(10) 
do - 1.06 5.05 13.7-13.8 13.6 10.1(10) 
Pt. Everglades 13.6(3) 13.6 12.6(4) eeas 11.1(5) 
Portiand . 15.06-15.3(3) 15.06-15.3 13.8(3) 13.8 10.4(9) 
Providence . 14, 95-15. 2(3) 14.95-15.2 7(4) 13.7 10.3(9) 
Sa - 13.6(3) 13.3(2) 12.3-12.6(4) 12.3-12.6 11.1(7) 
Tampe .. 13.4(3) 13.3-13.4 12.4(4) 12.3-12.4 10.9(7) 
Wilmington, 
N. C. 13.05-14.55(2) 13.05-13.2 12.05-12.55 12.05-12.55 10.5(7) 
Diesel OU Light Diesel 
Gas House Ne.& Fuel No.5 Fuel Shore Plants Ships’ Bunkers 
No. 3 Fuel Gas Oli (@10 p.t.) (15-60 p.t.) (50 cet., 55 4.1.) (46 cet., 45 4.8.) 
N. Y. Harb. (19)9.1-9.2 9.2-9.6 (12)$3.23-3.56 $2.87 (6)9.5-9.6(2) $3.90(5) 
do barges. (17)9-9.25 9.5 (12)3.20-3.46 2.84 seme ove 
Albany we 9.4(12) 9.8 3.75 eve 9.8(4) sone 
Baltimore ... 9.2(10) 9.3 3.23(3) 2.87 9.6(5) 3.90(4) 
do barges 9.1(5) 3.20(3) 284 noes otad 
Baton Rouge 8.4 8.8 owe 2.22 8.8 3.49 
do barges eee0 ecee 2.19 — pees 
Ce 9.3(14) 97° “ae 3.26(6) 9.7(5) 3.94(3) 
Charleston .. 9.4(5) eee see” 2.73(2) 9.5(2) 3.90(2) 
Houston 625-9 i arties wee (2)8.5-9 3.49(6) 
do barges *(2)8-8.5 2.35 whe etea MS: 
Jacksonville . 10.1(8) ° dues eee 10.1(6) 4.242(5) 
Miami ...... 10.1 ° Sins re 10.1(2) 4.242(3) 
Mobile .. 9.5(2) . rr eee 9.6 eeée 
New Haven 9.3(10) 3.365 owe 9.7(5) re 
New Orleans . 5-8.7(3) cede 8.7-9.1(2) 3.49(3) 
do barges . 8.7 cece ee eos cece esee 
Norfolk ... oe 2-9.4 9.6 3.18 2.82(2) 9.6(4) 3.90(3) 
Pensacola . 9.5 eee5 ccoe eee 9.5 TTT. 
Philadelphia . 9.2(10) 9.3 3.10-3.25(3) 3.10(6) 9.6(8) » 90(5) 
do barges . 9.1(9) «068 eee éG0 oe 
Everglades 10.1(4) eeae Sone oon 10.1(5) 424204) 
Portland .... 9.4(9) 9.8 ease soe 9.814 4.03 
Providence . 9.3(9) 9.7 3.24 3.24(2) 9.7(4) 3.94-4.07 
Savannah .. 10.1(7) baw snes 2.76(2) 10.1(5) 4.242(5) 
pa - 10(5) ° ue 106) 4.20(5) 
Wilmington, 
WN. CO, 2-0. 9.4(7) 9.4 9.5(2) 3.90(3) 
No. 6 Fuel No.6 Fuel Bunker © Heavy 
No. 6 Fuel No Salfar Neo. 6 Fuad Max. 1% Fuad Diesel 
No Sulfar Max. 1% Salfur Ships’ Shipe’ 
Guarantee Barges Sulfur Barges Bankers Bunkers 
N.Y.Harb. ee - femal $2.45(13) $2.55-2.63(2)  $2.55-2.60(3) $2.45(11) $3.57(3) 
Baltimore 3488) 2.4514) 2.60 2.60 2.45(4) 3.57 
Baton Rouge. 1.88 1.85 ones oes 1.85(2) 3.24 
Boston ..... 2.51(9) 2.51(5) ° ses 251(5) ene 
Charleston .. -— 2.31(3) ° she 231(3) oe 
1.85 . sine 1.85(3) 15 
17 186-1. 90 1.85(7) . kale 1.85(11) 3.24(5) 
Jacksonville 2.31(6) 2.2816) am dnath 2.28(6) ae 
Miami pen 2.22(2) see wees 2.22(3) dae 
Mobile ...... 1.93 1.90 ove wwew 1,90 owe 
New Haven 2.47(3) 2.47 eee Kee 2.47(2) baa 
New Orleans 1.88(3) 1.85(3) sme shee 1.85(4) 3.24(2) 
Norfolk ..... 2.43(3) 2.40(4) ‘ er 2.40(4) eee 
sau’. “eoes 2.10 ee 2.10 oe 
Philadelphia . 2.48(8) 245(8) 2.63(4) 2.60(4) 2.45(7) 3.57(2) 
Pt.Everglades -2.25(2) 2.22(2) cose woes 2.22(8) ee 
ooes «22,540 2.51 etee obese 251 ee 
2.47(5) 2.47(2) 2.65 2.62 2.47(3) ° 
Savannah ... 2.34(5) 2.31(4) one odes 231(5) ose 
Tampa ..... 2.19(5) 2.16(4) . . 2.16(5) oe 
N.C 


NATIONAL PETROLEUM NEWS 


OIL PRICE SECTION 





Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT MAY 19 


























GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS MEXICAN BUNKER PRICES 
LLA 1 LITERS 

Cargo prices are FOB ship at U. 8. Gulf, minimum of 20,000 bbis., and are by refiners only to --:‘S- DOLLARS PER BBL. OF 159 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each Bunker C 
price indicates’ the number of companies quoting that price. (Ships Bunkers) 

Mexican Guif 
Aviation Gasoline (MIL-F-5572) Tampico .......... $1.95 $3.75 

BRS aes > Se Veracruz ....-+--. 1.98 ee 

Sede taireee eae seoege tS Minatitlan ....... 1.95 8.3% 

Grade 91/96 ....... 00 00 en ee 6066 0h60 baRS C000 cee 15.75 

lector Gasoline Pacific Const 
as Guaymas ......... $2.50 $4.90 

ON Sr a ee 12-12 .25(2) Manzanillo ....... 2.50 4.00 

Deen, Cr D -s occvacscedndupsedee’ ob4Uuee 11.75-12-12.25 Salina Cruz .. 2.50 4.00 

85 Oct. (Regular) ........... cvccccccescocccose 11(8)-211.5 

83 Oct. (Regular) . 10. — 25(2) 

We bensy 66 bond os 04eeen - 10.5-11 

70-72 Oct. M Leaded -++ 10-10.25-10.75 
Kerosine & Light Fuels 

SE Sek GENER. 25 <i necd cu'dedmasemas ves oud 9(4) 

SG EA kb hs he vcs debs ce dsucthndebesen 8(6) 

Diesel & Gas Olls 

ae Bk rs are 8-8 . 125-8 .25 

Ge ED ME 6 os ccicc cs cdhasebieds éheeeee -. 8.125-8.25-8.3765 EARS 
Heavy Fucls—Cargoes OIL PRICE REPORTING 

No. § Fuel Se OEE ne Oo fF et 

n 
Ae DU 0 nn o.oo css ciscneereeennns cotea $1.75(2)-$1.85(3)-$1.90 This, in just o few words, is the story of 
Platt’s OILGRAM Price Service. 
Since 1923, it has been recognized 
throughout the industry as the foremost 
MIDDLE EAST CRUDE PRICES nate SC ge ep cr ele 
constantly been top management’: major 
Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo Lots. source of oii price information, and with 

(Prices are per bbl. of 42 U. 8. gals., exclusive of local port or other governmental charges, | cod reason 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbl. differential per 9 7 
degree of gravity applies for gravities below and above those shown.) . . « » OILGRAM has the largest staff of 
Sees Price API Effective oil price experts employed by any oil 
Crede Per bbl. FOB Point Gravity Date price reporting agency. 

Arabian $1.75 ¥ Ras Tanura, Saudi Arabia 36-36.9 Nov. 1, 1950 ; 

Qatar $1.81 Umm Said, Qatar 39-39.9 Nov. 1, 1951 - » « » ONGRAM is the most complete, 
Arabian $2.41 Sidon, Lebanon 36-36.9 April 1, 1951 most comprehensive price report available 
eB meee os Tripoli, Lebanon 36-36.9 April 1, 19651 to the oil man. 

- Fas, Sas 38-33.9 oo. a . « « « OILGRAM has the complete con- 
fidence of its subscribers. More than 
ninety out of every one hundred oil men 
who once subscribe renew their subscrip- 

AVIATION GASOLINE PRICES tions yeor after yeor. 

(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet specification If you are dependent upon daily oil prices 
MIL-F-5572, unless otherwise noted.) in your marketing operation, you should 
District Grade 100/130 Grade 91/96 Grade 80 be an OILGRAM Price Service subscriber. 

17.6-18.6 16.1-17.2 15.6-16.2 We invite you to accept a week's Trial 
18.2 16.7 15.95 Subscription with our compliments. There 
Sala PENS mi is is no obligation on your part whatsoever. 
17.96 16.46 15.85 A letter of request on your company 
- % ry x Fi letterhead is all that is required. 
15.5 14.75 Write tod 
16 .5-17.25 15-15.75 14.5-15 ee dine 
Platt’s 
Buffalo Clevetand Detreit Teledo 1213 W. 3rd St., Cleveland 13, Ohio 
ke a ee 16(2) oa . eee 
ie Ue SLD \on5520020060000 0s e's 14.5(3) es oe <iee 
Kerosine ..... eecae See 11.8(5) eoee 11 
Diesel Fuels 11.3(3) eéee 10. *35-10.95 10.25 
BO, 2 DUE cccccccccacicscsccsencvss asec 11.35-11.7 10.75-11.1 
in in weaed es nqeeecee sé hsbc see 10.8(4) eoee 10.35-10.95 10-10.1 ji— - 
i: AY UE wae cccene sGececccapescde sees 9. 8.6544) 8 .25(2) | 
BOB, © FU ccccccccrccccscccccecsos 9.53(2) 8.85 8.4(4) 8(3) 
WESTERN PENNA. PACIFIC COAST | 
(Bbis., carloads; tank car, 1 to 1.5¢ less.) (In Ships’ Bunkers, Diesel Fuel Bunker © Fuel > SRATION 
Seow Waite - teeter enews pide ae or Deep Tank Lots) (P.8.200)  (P.S. 400) INI caeoa aoe r A ARKE 
Cream White .........----  (3)6.5-7.25 San Pedro, Calif. $3.44(5) $1.70(5) | neat SUEINT MM 
Light Amber ............- 5.125-5.5 San Francisco .. 3.65(4) $1.75(4) | Maine uth orolina 
MED idee vines ovxes ae Portland, Ore. .. 3.86(4) $2.00(4) pe Th a te 
TORE ere cee dencece Sete 4.75-5(2) . Seattle, Wash. .. 3.86(4) $2.00(4) othe 
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Oil PRICE SECTION 





Tank Wagon Prices 


effect May 19, 1952, as posted by principal marketing companies at 
their headquarters offices, but subject to later correction. 





Prices for gasoline do not include taxes; they do, however, include 

Gasoline taxes, shown in 

and state taxes; also city and 
Kerosine 


inspection fees as shown in next column. 
4 de 2c federal, 
ted in footnot 





county taxes as indi 





’ 
7 Cf 


ATLANTIC 





mt 


also do not include taxes; kerosine taxes where levied are indicated 
tnot , if any, are shown in footnotes. These prices po 


tank wagon a 


Ala. 1/40c on gasoline; Ark, 
2/25c; Kans. 1/100c; La, 1/32c; Minn. 5/200c; Mo. oe Neb. areas 
Nev. 1/20c; N. C. i/4e; , 
1/40c; Tenn, 2/5c; and Wisc. 3/100c 

Kerosine inspection fees only: Ala. ‘1/260; Iowa 1/50c; Mich, 1/5c. 


., included in both gasoline and kerosine prices, 


are as follows: 
1/20c; Fla. 1/8c; Il. 3/100c; Ind. 


N. D. oo Okla. 2/25c; 8. C. 1/8c; 8. 





CHEVRON ESSO Esso 
(Regular) Av. 80/87 Gaso- (Regular Grade) 
REFINING (Regular Gr Grade) Kero. & STANDARD T.T. T.T. line STANDARD Kero- 
on. No.1 No.2 400 Gals. & over Taxes = 5 + 
‘cm Fuel Fuel San Fran. Ww. -W. Taxes T.W. 
T.W. T.W. Taxes T.W. T.W. Los pon eg rewue 14:0 ss ¥ Atlantic City, N. J. 14.6 14.6 5.0 13.2 
Allentown, Pa.. 14.3 14.3 7.0 14.0 12.8 COE ois ki sse'sa' 15.7 19.2 6.5 jr *: -see 14.6 14.6 5.0 13.1 
Altoona ...... ivs* gee. 4 Se ee Phoenix, Ariz. .... 17.2 20.7 7.0 So Md..... 14.5 14.5 7.0 13.1 
apap 15.7 15.7 7.0 14.55 13.15 Reno, Nev. ....... 17.0 20.5 7.5 Seas ba e.5 BT TS Be 
Greensburg ... 15.6 15.6 7.0 14.55 13.15 Portland, Ore. .... 15.0 18.5 8.0 bg -C.. 14.9 14.9 6.0 13. 
Harrisburg ... 14.3 14.3 7.0 14.0 12.8 Seattle, Wash. .... 15.0 18.5 8.5 one = hpi 15.4 15.4 8.0 14.2 
Philadelphia .. 14.0 14.0 7.0 13.4 12.2 Spokane .......... 17.8 21.3 8.5 ——.-° 15.0 15.0 8.0 14.3 
Pittsburgh .... 15.6 15.6 7.0 14.55 13.15 Tacoma .......... 15.0 18.5 8.5 ne ees 14.2 34.2 8.0 18.6 
Reading ......14.3 14.3 7.0 14.0 128 Boise, Idaho ...... 17.7 23.2 8.0 nooner ogg RE 14.5 14.5 8.0 14.0 
Scranton ...... 14.3 143 7.0 143 13.1 Salt Lake, U. .... 15.4 19.4 7.0 y soon i We Wat 16.3 16.3 8.0 15.1 
Wilkes Barre.. ... ... .. 14.3 13.1 Honolulu, 'T.H. ... 15.3 18.8 8.5 Ja, a 16.1 16.1 7.0 15.2 
Williamsport .. 15.0 15.0 7.0 14.3 13.1 Fairbanks, Alaska. 27.1 30.6 4.0 ne OTE «Oe Oe Ee 
Yorke wees 14.3 14.3 7.0 13.7 12.5 PME Ceo uene 16.3 19.8 4.0 = nc da -s s Fe ar 
mington, s+ . . . ° ° 
Del. ” Sthadee 14.0 14.0 7.0 13.4 123 Charlotte, N. C.... 15.4 15.4 9.0 13.9 
Bridgpt., Conn. 14.8 14.8 6.0 a en Kerosine Diesel 8 ge | ps6-eees ohh 15.8 15.8 9.0 14.1 
Hartford .....148 15.1 6.0 ... 128 T.T. Furnace Oil Stove Oil Ef aa 16.0 16.0 9.0 14.4 
New Haven ... 14.8 14.8 6.0 ee 40/199 7.T. 7.T. oom bos coweewes 16.0 16.0 9.0 es 
Boston, Mass. . 14.9 14.9 6.3 128 gals.  (400gals. ormore) pa a 15.3 15.3 9.0 13. 
Fall River .... 14.9 14.9 6.3 eure, toe (ex all taxes) Gotumbia eabeie tt pr 
See x0 9s< $ES See SE. ts ye San Fran., Cal... 18,5 10.9 12.4 Spartanburg ...... 14.9 14.9 9.0 .... 
Prov., R. 1... 149 149 60 ... 125 nn ecqunallehabtet =? 94 =? New Orleans, La. . 13.3 13.3 11.0 12.3 
a ee Me 
Albany NOY. .147 147 60 138 122 Reno, Nev. ...... 21.0 13.8 15.3 Lake Charles 13.8 13.8 11.0 13.1 
oe. S — eS oe eee Portland, Ore. ... 20.5 11.5 Recs Shreveport ....... 15.4 15.4 11.0 13.5 
Seiaie RB 185 60 181 189 Seattle, Wash, ... 20.5 11.5 a New Iberia ....... 13.9 13.9 11.0 13.1 
Eimira |...... 15.8 15.8 6.0 15.0 13.6 eee seereeses ee es 16.3 Kacnville, Tena. .. 15.3 15.3 9.0 13.7 
Roche 20. RR HR SS 2 HS Bole gaia et |S ie Gtttogs se 
Watertown -... 208 206 62 63 M6 06 nent, TO. 1831 .. Little Rock, Ark. . 15:9 15:9 8.8 14.3 
note, . , : os : Fairbanks, Alaska 34.8 ae ; , : ‘ 
Richmond, Va. 14.5 14.55 80 14.0 12.6 Juneau 21.8 Naphthas-T.W. & Steel Bbis. 
Geese. 1.6; Os: 08 . SseUCSt P Min, Spirits V.M.&P. 
Jacksonville, Taxes: - Newark, N. J. 
Fla, ........ 15.2 15.2 9. Botse—te gas tax epetios to motor fuel ens _ & over... ay 4 
only; avgas taxes are 2c federal, 2.5c state. OO) a ae a il aan , - 
pe bs — a Salt Lake—7c gas tax applies to motor Baltimore, Md. 
. - fuel only; avgas taxes are 2c federal, 4c 3,600 gals. & over... 15.7 
Philadelphia, Pa. .... 16.5 38.8 state. F mF a erases 24.5 
Pittsburgh sehen 9 20.0 0 Honolulu—8.5¢c gas tax applies to motor fuel 100-459 gals. - iets. 19.0 
Heavy Fuel Olls—T.W only; avgas taxes are 2c federal, 4c terri- 500-3,599 gals we 18.0 
No 5 No. 6 torial. on me ae oil price is 3,600 gals, & over.. 16.2 
yi y ex ic territori iqui 1 f -, ‘ : 
Philadelphia, Pa. ....... 8.48 6.90 ee oe a Steel bbls. ........-. 25.0 


Notes: 


prices are ex Hawaiian gross income tax of 
1% to resellers, 2.5% to consumers. 


Notes: 


ro. er ary w. 
No.2 No.4 No, 6 


Kerosine—Thru Penna. & Del., add 2c per Atlantic City, N.J. 13:2 12.2 
gal. for t.w. deliveries of less than 25 gals. Gasoline—For other deliveries of Chevron Newark, N. J. ... 13.1 12.1 $3:754 $3006 
at one time. Camden—Add lc for deliveries of (Regular) and Chevron Aviation 80/87, add to Baltimore, Md. .. 13.1 12.2 3.69 2.94 
100-299 gals., 2c for less than 100 gals. 400-gals.-and-over price 1.0c for 40-199 gals.; Washington, D. C. 13.5 12.6 3.85 2.89 
Mineral Spirits prices also apply to Stod- 0.5¢ for 200-399 gals., except for deliveries to Norfolk, Va, .... 13.6 12.2 ..... «+. 

dard Solvent. Marine trade in Alaska (excluding Chevron Danville teseee sees 12.8 

Aviation 80/87) where 0.5¢ differential applies Petersburg ....... 14.3 12.9 

to 40-399 gal. delivery; for less than 40 gals. Richmond ....... 14.0 12.6 

add 4.0c gal., except at Honolulu add 4.5c for Roanoke ........ s+. 13.7 

CONT’L ‘N.. 3. Prices are Continental's less than 40 gals. to Marine trade and less Charlotte, N. C. . 13.9 12.6 

tankwagon prices. Current selling than 100 gals. to Shoreside trade. Prices for Hickory .......-- 14.1 12.9 

OIL prices may vary from those shown Chevron Aviation 80/87 at Salt Lake City ap- Raleigh .......... 14.6 13.5 

Seonmee of local conditions, ) ply to all quantities in excess of 40 gals. Charleston, 8. C.. .--. 12.4 

Prices for Chevron Supreme (Premium) are Columbia ........ seve 13.2 

(3rd Gaso- Kero- 2.0c gal, higher than Chevron (Regular) for Spartanburg ..... 2.4 


( el Grade) line sine 





quantity delivered, except at Salt Lake which 
is 1.5¢ gal. higher. 


Taxes: Louisiana kerosine prices “do not in- 





For less than 40 gals. de- clude le state tax. 
Tank Wagon Taxes T.W. iver -and- Notes: 
Denver, Colo, ... 14.8 13.8 8.0 14.7 meri 5 HE og Bare es — — Kerosine No. 1 — Atlantic City prices are 
Grand June. - 17.2 16.2 8.0 17.1 jess than 40 gals, (Marine) and less than 100 for deliveries of 300 gals. or more; add 1c for 
Pueblo ......... 15.6 14.6 8.0 15.5 gals. (Shoreside). Add to Chevron Aviation 100-299 gals. 2c for less than 100 gals. 
Casper, Wyo 15.7 14.7 8.0 15.0 80/87 quantity delivered prices, 2.0c for 91/98 No. 6—Washington price is for min. delivery 
Cheyenne ix Tn 14.7 8.0 15.6 5.0c for 100/130, and 8.0c for 15/145 “ of 1,050 gals.; for min, delivery of 2,500 gals. 
Billings, Mont... 17.0 .. 8.0 16.5 Kerosine—T.T. prices, except at Salt Lake price is $2.83 per bbl. 
matte nae = 4 8.0 —s City, apply to deliveries of 40-199 gals. For 
«Rigg. Dobe a7 5 74 = 4 other deliveries: less than 40 gals., add 4c; 
~ Soe S aee Tees Xe —— a R-- H is. ry ly IMPERIAL ‘Prices are per imperial gal.; to 
Twin Falls, Ida.. 19.1 18.1 8.0 19.2 Salt Lake City posted tank truck price is for  QJL arrive at price per U. 8. gal., 
Albuquer., N.M.. 16.0 15.0 8.5 14.9 minimum 40 gal. deliveries. subtract 1/6th.) 
+ nm aay Rael ag toe 5 BME Standard Diesel/Furnace Oi] & Standard me Kere 
- e. 16. oe 9.0 15. Stove Oil—T.T. prices are for deliveries of 400 (Regular Grade) 
Muskogee, Okla.. 13.7 12.7 8.5 12.9 gals. or more. For other deliveries: 40-199 Dealer Gasoline sine 
Oklahoma City 13.5 12.5 8.5 13.1 gals. id ic; 200-399 gals add 0.5c: less T.W. T.W. 
RUA os scectes 3.6 12.5 8.5 12.5 than 40 gals., add Se ” : St. John's, Nfld... 24.8° 14.0 24.8 
4 Halifax, N. 8. .... 21.3 15.0 23.3 
Taxes: — oe N. B. 21.3 13.0 =. 
Gasoline tax col includes these city taxes: arlottetown,P.E.1, 23.3 13.0 . 
Albuquerque & Roswell, 0.5c; Santa Fe, 1c; HUMBLE Humble Montreal, P. Q. ... 22.6 13.0 24.6 
Cheyenne, 1c; Casper, 1c. Gasoline Gaso- _Kerosine Toronto, Ont. ..... 22.2 11.0 26.2 
OlL Regular fino Task Re- Hamilton, Ont. .... 22.2 11.0 4.2 
Discounts : T.W. Retail Taxes Wagon tail Winnipeg, Man, ... 22.5 9.0 28.5 
Gait Lake Cty and fwin Walls gasiine Delles, Tex. 14.0 19.0 6.0 13.8 117.0 Prenton. Man... Me 8 6se)| ome 
and kerosine prices apply for deliveries of less Ft. Worth .. 14.0 19.0 6.0 12.8 17.0 Saskatoon Sask. . wee 10.0 26.4 
than 200 gals.; 200-399 gals., deduct 0.5c; Houston .... 14.0 19.0 6.0 12.8 17.0 Calgary, Alta. ea 21.0 10.0 23.0 
400 gals. and over, deduct ic. San Antonio. 14.0 19.0 6.0 12.8 17.0 Edmonton, Alta. .. 19.5 10.0 21.5 
N a . x Notes: Vancouver, B.C. , 21.8 10.0 23.8 
otes T.W. prices are to all classes of dealers and (*) Price is for Esso Extra (Premium). 
T.W. prices are to consumers and dealers. consumers. Taxes: Gasoline taxes are provincial taxes. 
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Tank Wagon Prices (Continued) 








SOCONY VACUUM 
8/V 8/V 
Mobilfuel T Ne.4 Ne. 6 
Kerosine Diesel (Ne, 2 Fuel) Fea Fuad 
T.c. Yard ww. tO. PW. TA. ard T.W. T.W. T.W. 
. ee oe coee ° ene esme 13.6 eene 12.8 sese ee 12.4 10.69 6.57 
0 sees eee ove ° ‘ae 10.8 13.8 ese 12.8 soos 9.6 12.6 10.69 6.57 
0 ese ocee vee . 10.2 10.6 13.6 9.6 12.8 9.2 9.5 12.4 10.600 6.0 
6.0 cose sees case > ° ege5 “en 13.6 esee 12.8 eves ee 12.4 10.00 6.07 
6.0 oeee osee ° eoee eces $ . 10.1 10.4 13.4 es 12.5 9.1 9.4 12.1 10.609 6.57 
Albany, N. Y. ..... 6.0 21.5 23.5 . 13.7 13.7 14.7 14.7 10.4 10.6 aves 9.8 12.6 9.4 9.6 12.2 9.42 7.19 
Binghamton ....... 6.0 cde eces ° 14.7 14.7 15.8 15.8 11.8 12.0 14.9 11.2 14.0 10.7 10.9 13.5 oven o008 
eee 6.0 21.0 22.0 24.2 14.5 14.5 15.5 15.5 11.8 12.0 15.1 11.3 14.4 10.8 11.0 13.9 ours OO. 
Jamestown ......... 6.0 rr sees . 14.7 14.7 15.8 15.8 11.8 12.0 15.3 eeos 14.3 11.2 11.4 13.8 eave eeee 
Mt. Vernon ........ 6.0 eses aces ° eoes eeee 15.0 15.0 sees 10.9 13.9 ese 13.1 sees 9.7 12.7 10.71 . 
Plattsburg ......... 6.0 ésee coos eece eee 16.1 16.1 11.7 11.9 15.7 eee seve 10.8 11.0 13.6 cece oe 
Rochester oss» 6.0 20.9 21.9 23.9 14.4 14.4 15.5 15.5 11.9 12.1 15.2 eee 14.3 10.9 11.1 13.8 eee ° 
ES 6.0 seee sees esee 14.4 14. 15.4 15.4 11.6 11.8 14.9 11.1 14.0 10.6 10.8 13.5 . 
Bridgeport, Conn. 6.0 eteos sese eve ooes ° 14.8 14.8 10.3 10.3 seen oee0 eevee 9.3 9.3 12.8 oe 
| a 6.0 évbie onés dee YT’ ° 15.3 15.3 Pay ene — debs odue eee ee eoes . 
Hartford 6.0 oees eves eves 13.8 . 15.1 14.8 10.7 10.7 one 10.1 13.0 9.7 9.7 12.8 
New Haven 6.0 20.5 ones sees 13.5 13.5 14.8 14.8 10.3 10.3 cue 9.7 12.7 9.3 9.3 12.3 
Bangor, Me 8.0 eoxe ones seas 14. 4.5 16.2 16.2 11.1 véee 15.1 10.5 13.6 10.1 ee 13.2 
Portl 8.0 22.4 23.4 wees 13.8 13.8 15.0 15.0 10.4 coe 14.4 9.8 12.9 9.4 oe 12.5 
Boston, Mass. . 6.3 19.0 20.0 22.0 13. 13. 14.9 14.9 10.3 «+» 14.6 9.7 13.0 9.3 -» 13.6 
Concord, N. H. SS aa cabs baa. “had ‘ si < eres see see veoe 13.6 «ne, +» 13.2 
Lancaster ......... .0.-~ sik pas oan ° We. BA. x0 vee. ¥80 eee 4.8 ... +» 13.4 
Manchester * ote eee sae’ 15.8 15.8 cea cco BBA i400 eee -. 13.3 
Portsmouth ........ 7.0 21.2 22.2 eee 14.4 15.3 15.3 10.8 - ocean 10.2 13.0 9.8 ee 12.6 
Providence, R. I. 6.0 19.8 20.8 22.8 13.7 13.7 14.9 14.9 10.3 10.9 14.2 9.7 12.9 9.3 9.7 12.5 
Burlington, Vt, .... 7.0 e906 14.6 15.6 15.6 11.6 11.6 15.0 11.1 13.7 10.7 10.7 13.3 
a 7.0 neee oes sens este a0 16.3 16.3 sone 12.1 oéee sts 14.2 oes 11.1 13.8 
Tank Wagon Prices Buffalo N. ¥. City Rochester Syracuse Boston Hartford Providence 
DE GED 6 wedesecescossectbe rea eecees 18.5 17.0 20.0 21.0 18.0 19.0 18.5 
7 RO ee ee cerrcces . 18.5 21.5 27.5 19.5 20.5 20.5 
Taxes: N.Y.C. prices do not include 3% city sales tax applicable to price of gasoline (ex tax) 
Discounts: 
Mobil Kerosine—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals or more. 
Mobilfuel Diesel—All points, 0.5c for T.W. deliveries of 800 gals. or more. 
a Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 
Syracuse V.M.&P. price is in steel barrels, Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals 
OHIO STANDARD 
Sohio X-Tane Gasoline 
Aviation Gas.-Cons. T.W. (Regular-Grade) Naphthas & Solvente—Oons. T.W. 
Sohio Sohio Sohio Con- Re- 8.R. DO. V.M.&P Sohio 
Gasoline Avia. Avia. Avia. sumer sell- Sol- Nap aph- Varno- Sol- Kerosine No.1 
Taxes 80 91 100 T.W. ers 8.8 vent vent T.w. Heat Sohio- Heat 
Akron .. . 6.0 22.0 23.0 26.0 18.2 14.7 § 20.0 21.5 21.5 20.5 20.5 13.9 13.9* 12.9° 
Canton ..... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Cincinnati ° . 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Cleveland ......... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Columbus ..... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Dayton . 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
J RE ee 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Mansfield 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
RE cc cedcssees. OD 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Portsmouth ........ 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Toledo ....... re | 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9 13.9 12.9 
Youngstown ....... 6.0 22.0 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21.5 20.5 20.5 13.9° 13.9° 12.9° 
Zanesville ......... 6.0 22 23.0 26.0 19.0 15.5 19.8 20.0 21.5 21 20.5 20.5 12.9° 


P 2 . ° . 5 ‘ , “ 13.9° 13.9° 
Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. State Road Tax by supporting purchase with State Tax Exemption Form 
A-10 to supplier. 


Discounts: Sohio Aviation—on contract to hangar operators and resellers,2c off consumer t.w. 
Kerosine, Nos, 1 & 2—Prices with asterisk (*) are for t.w. or drum deliveries of 100 gas. or more; less than 100 gals., 0.5¢ higher. Prices at 
other points are for t.w. or drum deliveries of 50 gals. or more; less than 50 gals,, 0.5c higher. 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5¢ 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.8. prices are at company-operated stations 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 














Indiana bulk plants where the company’s prices are publicly posted. Kentucky 
Red Orown (Reg. Grade) Standard 
Red Or’n. Red Cr’n. Stanolex Furnace 0i1—— 
Cons.” Dir. Gasoline Kerosine 1-99 190 gals. 100-116 175-099 1,000 gais., . hy er 
Ww. Ww. es Ww. " & over 4 gals. over 
Chicago, Ill. ... 17.0 15.0 6.0 15.8 as a9} jos rene ape Dealer Taxes T.W 
South Bend, Ind. 18.0 16.5 6.0 16.6 15.3 14.3 sae 7 ‘ Covington, Ky, ........ 14.4 9.0 15.4 
Detroit, Mich. 16.3* 14.8* 6.5 15.5 14.6 13.6 nee bios pss Lexington ............ 16.5 9.0 15.1 
Mpls.-St. Paul . 17.5 16.0 7.0 16.4 15.0 eas 14.0 13.3 12.8 Louisville ............. 15.2 9.0 14.4 
Des Moines, Ia.. 16.9 15.4 6.0 15.8 14.2 13.2 Seas shee pany: Paducah .............. 14.7 9.0 14.1 
St. Louis, Mo. 16.7 15.2 5.0 15.5 13.6 12.6 Se ay Jackson, Miss. ........ 15.7 9.0 14.3 
Wichita, Kans 14.4 14.0 7.0 14.0 12.2 11.2 id dene aver Vicksburg ............ 15.2 9.0 13.8 
Omaha, Neb 17.0 15.5 7.0 15.5 13.9 12.9 oie nee nail Birmingham, Ala, .... 15.7 9.0 14.6 
Fargo, N. D 18.3 16.8 7.0 17.3 15.6 14.6 “tus Tees jue Mobile ................ 15.0 10.0 14.3 
Huron, 8. D. .. 18.2 16.7 7.0 17.2 15.5 14.5 Jés< pine — Montgomery .......... 15.8 10.0 14.7 
Milwaukee, Wisc. 17.6 16.1 6.0 16.5 15.0 14.0 Sieh Atlanta, Ga. .......... 15.9 8.0 14.3 
SEE pein cUG Ri we aos 16.4 8.0 15.5 
Fuel Olls—T.W.—Ohicago, Il. aden. 6 Suhyhicstdam 35.8 8.0 14.4 
tandard TEXAS Fire-Chief Savan bpinnecnsee bee 15. 8.0 14.6 
—— OU Furnace Ot) co —", Grade) Kerosine Jacksonville, ees vesvc ie ys bY ; 
1-99 gals. .......... 15.8 14.8 re T.W. Taxes T.W. Pensacola ............. 15.0 10.0 14.0 
100-149 gals, ........ 14.8 tare Dallas, Tex. .... 14.0 6.0 12.80 WN: cacilas 6605080 15.0 9.0 14.6 
150 gals. & over ..... 14.3 neon Fort Worth ..... 14.0 6.0 12.80 
150-399 gals. ....... eee 13.8 Wichita Falls ... 14.0 6.0 12.80 Taxes: 
400 gals. & over..... bees 13.3 a sirpuioatiic 14.0 6.0 12.80 Ce ee 
tanclex Stanolex SP eabidetiny 4 14.0 6.0 12.80 li i includes these city & 
— Fua C El Paso . 15.5 6.0 13.85 county taxes: Mobile, 2c city; Birmingham, ic 
San Angelo ..... 14.0 6.0 12.80 county; Montgomery, lc city & le county; Pen- 
Ue Serer 10.65 9.5 i. Protyeteceenp 14.0 6.0 12.80 sacola, ic city. Other taxes not included in 
750 gals. & over .... 9.9 8.75 ON yok vis acdc 14.0 6.0 12.80 prices: Georgia, kerosine, 1c; Montgomery, 
Taxes: St. Louls, Mo., gasoline tax includes ic Houston ........ 14.0 6.0 12.80 kerosine 1c; Mississippi, kerosine 0.5c. 
city tax. Des Moines, Ia., kerosine and furnace San Antonio .... 14.0 6.0 12.80 
ofl prices do not include 4c state tax. State Port Arthur .... 14.0 6.0 12.80 Notes: 
, occupation, consumer & use taxes to be Notes:—Dealer t.w. prices apply also to all 2 
added where applicable. classes of consumers with minimum delivery of Consumer t.w. prices are same as net dealer 
* **Temporary’’ price. 50 gals. ea 
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DISPLAYED: Advertisements set » special type or with border— 
$13.50 per column inch 
UNDISPLAYED: ‘For aft “Wanted to a “Help Wanted", 
“Business paar eae ll % iscellaneous classifica- 
tions set in type this size without rly cents a word. Minimum 
charge $7.50 per insertion. 


CLASSIFIED 





“Positions Wanted’’—I5 cents a word. Minimum charge §3 per insertion. 
Box number counts 2 words. Copy must reach us by Wednesday 
preceding date of issue. 


All classified advertisements are payable in advance. 
No agency commission or cash discounts on classified advertisements. 





Positions Open Wanted To Buy or Lease For Sale 
LARGE NEW ORLEANS PLANT with several BONAFIDE INDEPENDENT JOBBER SEEKS FOR SALE—Bulk Plant, South-western Michi- 
brands packaged quality lubricating motor oils, expansion. Will purchase or lease petroleum gan, consisting of five tanks, small heated 
now expanding and has some territories open. distributorship in Michigan. Will negotiate for warehhouse, pumps, etc, Price $15,000. Box 
Prompt consideration given your inquiries. immediate or future transactions. BOX 654. 645. 
BOX 653. 
STATION WITH CAFE ATTACHED: Com- 
For Sale plete with new equipment, only one year old, 





TANK CAR SALES MANAGER 
Independent Oil] Company. Good knowl- 
edge of Refined Petroleum and Gas 
products. Acquainted with Tank Car 
markets. Should have established con- tion. 
tacts. Employer pays our fee. Top 
Salary depending on ability and ex- 
perience, 

QUINBY EMPLOYMENT SERVICE 

406 Ban 


Price $800.00. 
SONS, Aurora, I 





INC., Bedford, Pa. 





POSITION OPEN 


Large Eastern Canadian Dis- 
tributor of Petroleum Products 
considering expanding opera- 
tions into producing, refining 
and marine transportation, 
wishes to contact an executive 
experienced in the above oper- 
ations to act as executive as- 
sistant in developing an expan- 
sion program. Replies will be 


GMC TRUCK WITH 800 GALLON streamline 
Progress 5 compartment tank. In good condi- 
JOHN L,. FUGITT & 


FOR SALE: 1950 WC 
kers Mortgage Bidg. hauf, lightweight 4750 
like new. $5985.00. PENN ECONOMY OIL Co., 


22 White 1949 Frue- 
gal. 2 compt. trailer 


1 FAIRBANKS MORSE 
cellent condition, slightly used, 1500 pound 
capacity, floor model. 
COMPANY, 4856 8S. Halsted St., Chicago, Ill. 


DIAL SCALE, ex- 


FOR SALE: 1947 Chevrolet cab over, two ton, 
two speed axle, skirted compartments, 884 
galion, four compartment Heil tank, good 825 x 
20 tires, $1,000. Perfect 2525 gallon Heil semi 
trailer, 3 compartment tank, vacuum brakes, 
like new 900 x 20 tires, streamlined, oil carry- 
ing compartments sides, 
clean, $1350.00. Write or call GEORGE W. 
PARTIN, Winter Haven, Fia., P. 0, Box 1271, 
Phone 23-482. 


rear. No blemishes, 


located near McCook, Nebraska on Highways 
6 and 34. Excellent condition. C, G, COREY, 
MeCook, Nebraska. 


3000 TO 4500 GALLON SINGLE AXLES, 
4500 to 7300 gallon tandem axle units. We 
finance, cash or trade. Guaranteed units 
BRUCE E. HACKETT CO., 621 W. 58th St., 
Kansas City, Mo., Hiland 1385. 





STEEL DRUMS 


We can furnish you with bung 
type and full open head steel 
drums and pails suitable for 
lubricating oils, greases, fuel 
oils, etc. At any point. Let us 
have your inquiries. 


SOVEREIGN OIL 


BUCKEYE COOPERAGE COMPANY 





held in the strictest confidence. 
BOX 656 











Wanted To Buy or Lease 





WANTED 


To lease or buy, deepwater oi] terminal 
in the Gulf area. Reply 
BOX 655 











STEEL STORAGE TANES 


Railroad Tank Car Tanks 
6,500 to 12,000-Gal. Cap. 
Coiled and Non-Coil 
Cleaned—Painted—Tested 
Heavier—Safer—Cheaper 
Other Tanks Too 
Also—Complete Tank Cars 
8,000 and 10,000-Gal. Cap. 
Your Inquiries Solicited 


MARSHALL RAILWAY 
EQUIPMENT CORP. 


50 Church St., Suite 1976 
New York 7, N. Y. 
Phone: COrtland 7-8090 


3800 Orange Ave. Cleveland 15, Ohio 
UTah 1-8833 








An advertisement in NPN’s Clas- 

sified Section will bring you quick, 

effective results at low cost. 
WRITE TODAY 


NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 

















Gasoline Price Index Rises 1% 


WASHINGTON—Bureau of Labor Statistics reported 
an increase of 1.0% in price index for gasoline which 
raised over-all oil price index 0.5% to 109.9 for week 
ended May 13. Complete index, based on Platt’s Oilgram 
quotations, is shown below for week ended on dates indi- 
cated (1947-49 equals 100): 





% 
May 6 to 
May6é, May 15, May 13, 
1952 1961 1952 
— and products 109.4 110.2 +0.5 
Cehehbsebubes specter 109.0 109.0 
Reaned petroleum ‘ \ 109.6 110.6 +0.5 
BORG 5 vn cese eivedtcdvass . 113.4 115.0 +1.0 
SUD nhacectUseseaecbes . 111.6 109.7 piel 
Distillate fuels ............. f 111.9 110.0 
Residual fuels ............. 94. 94.9 97.7 
Lubricating oils 101.8 102.4 
Natural gasoline 79.5 79.5 


Bureau’s wholesale price index for other iemnenaitions 
was up 0.1% to 111.6 for week ended May 13. Bureau 
corrected last week’s figure to read 111.5. 
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LP-Gas Shipments Not Disrupted 


TULSA—Shipments of liquefied petroleum gases as 
yet have suffered no curtailment as result of oil strikes, 
according to reports May 14. Orders for propane have 
increased somewhat, but demand for butane and isobu- 
tane for refinery use still is off sharply, trade sources 
said. 

“Strike couldn’t have come at a better time,” was com- 
ment of one major, who added that reduced crude oil 
and wet gas production in Southwest has served to dry 
up some of the recent “distress” offerings. 

Prices of principal producers for LP-gas were reported 
unchanged—4c for propane, 4.5c for butane-propane mix, 
and 5c for butane, FOB Group 3. 

Spot propane also was reported available at 3.5c, Group 
3 (reflecting 0.5c summer discount), and 3.125c in buyer’s 
transportation. Truck transport lots of propane were 


available at 2.875c in West Texas, and 3.25c, Houston 
area. 


NATIONAL PETROLEUM NEWS 











DRIVER PREPARES TO DUMP load of gasoline at South Long Beach station, direct from terminal. Station operator J. L. McMan- 


ners checks stick as Paul A. Griffith, driver, hefts 21/2” hose in place. 


A SPECIAL NPN REPORT 


Direct Delivery—What About Its Future Growth? 





For-hire petroleum carriers 
have lost business because of 
direct delivery of gasoline to 
service stations. Reasons are 
given in this fourth and con- 
cluding article in the series on 
clippers. Future growth of di- 
rect delivery also is discussed. 
Other articles appeared in NPN 
issues of April 30, p. 46; May 
7, p. 42; and May 14, p. 53. 





By FRANK BREESE 
Pacific Coast Editor 


How are the for-hire carriers af- 
fected by the clipper service? Why 
don’t they do this job for the oil com- 
panies? 

For-hire tank truck firms have lost 
an undetermined amount of business. 
Their truck and trailer rigs were em- 
ployed extensively by a number of 
companies to supply bulk plants. Now 
those plants may receive less volume 
or even be shut down. 

So far, the oil companies have de- 
veloped their own clipper service. And 
economics are against for-hire car- 
riers. 

Proprietary operators in California 
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are exempt from the state board of 
equalization (3%) and public utili- 
ties (0.25 of 1%) taxes levied against 
for-hire companies on their cartage 
rates. That 3.25% places the for-hire 
concerns at a disadvantage. Similar 
problems confront truckers in other 
states. 


Need Competitive Rates—A com- 
pany transport official declared that 
a for-hire carrier could perform the 
clipper service well. Their rates must 
be competitive, though, he asserted. 


“For-hire carriers are pricing them- 
selves out of business with their 
rates,” commented a motor transport 
executive. “That 34% is a trifling 
amount that doesn’t have any real 
bearing on the matter. I know what 
it costs to operate tank trucks, so I 
know that some of those for-hire 
rates can be cut and still return a 
tidy profit.” 

Strongest argument advanced by 
for-hire carriers is that they save a 
company from investing working 
capital in rolling stock. 

Tank truck operators in California 
are faced with another handicap, Oil 
companies ordinarily restrict the de- 
livery hours, thus limiting the use 
factor. 


Dumps average 3,800 gals., may require an hour to complete 


One major which does its own 
clippering has a for-hire concern take 
care of its line-haul work. Its own 
trancports are used for special as- 
signments. The company spends $5 
million annually on bulk for-hire car- 
riers and $1,800,000 for other than 
bulk hauling. 


Outlook 


Direct delivery has gone about as 
far as it can go—to date. 

For example, Standard has “clip- 
perized” its marketing territory so 
thoroughly, it has to look hard to 
find a place for a clipper when one 
is acquired now. 

Most majors have their clipper set- 
ups pretty firmly established. How- 
ever, as they build new stations, they 
plan to extend the direct delivery net- 
work. 

A motor transport executive who 
has been guiding direct delivery ac- 
tivities for 20 years told NPN he 
doesn’t foresee any radical changes 
or drastic improvements. 

Steady improvements will come 
through refinements in inventory 
control, dispatching, increasing stor- 
age and reducing the frequency of 
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BIG-VOLUME METERS at racks permit tank-filling at rates ranging between 400 and 600 gal. per minute. A 6,600-gal. clipper 


in@y "*«8 





can be loaded in 11 minutes instead of the 30 to 35 minutes it used to take. Time is a big factor in clipper delivery 


deliveries. Refinements, such as these, 
enabled Standard to increase the 
size of its dumps 30% last year. 

Direct delivery can’t be static be- 
cause the system and improvements 
are ever-changing, even though mi- 
nor, said another official. It’s get- 
ting so a company seldom wears out 
a rig before it becomes obsolete, he 
said. As soon as a problem is solved, 
another may out-mode the previous 
improvement. 

The trend will be to clippers in re- 
placement programs. If a company 
has 60 trucks, of which 20 are clip- 
pers, the object would be to build to 
40 clippers in a 60-truck fleet, a 
transport executive commented. 

Replacements must be based on 
need, this executive declared. “You 
can’t throw out $10,000 worth of 
equipment, then go out and buy 
$20,000 worth to replace it. The pay- 
out is the important thing,” he 
stated. 

On the other hand, if it’s possible 
to take out two trucks and put in 
one, the change becomes a serious 
consideration. 

Size Limitations—Clippers are not 
likely to go beyond 6,600 gals. for 





Distributor Defined 


A distributor on the West 
Coast differs somewhat from 
the commonly accepted term of 
the Independent jobber in other 
sections of the nation. 

In the West, the terms “com- 
mission agent” and “wholesale 
distributor’ are widely used to 
designate distributors. Usually 
they have a smaller capital in- 
vestment in the operations than 
Independent jobbers elsewhere 
or may have none at all. They 
retain the supplier's product 
name and identification. 

Some Independent jobbers 
comparable to. those elsewhere 
do operate in the West, but they 
are relatively few in number. 











ACCURATE MEASUREMENT of cargo 
is checked by the loader who takes tem- 
perature 


some time, this executive believes. In 
some states, such as California, that 
is the maximum capacity permitted 
by law. 

Even so, the 6,600-gal. semi-trailer 
may be too large. It may develop 
that the 5,500-gal. rig was a more 
satisfactory size, the transport spe- 
cialist speculated, explaining that the 
combination of direct delivery fac- 
tors are more important than sheer 
tanker volume. 


Small Tank Truck Not Dead— 
There will always be a place for 
smaller tank trucks, according to mo- 
tor transport and marketing men. 
Tank trucks of 1,200 to 1,500 gals. 
will always be handy for small com- 
mercial accounts and farm accounts. 
In some restricted metropolitan zones, 
“mosquito fleet” trucks serve a pur- 
pose. : 

Truck and trailer combinations 
achieve larger loads than the clippers. 
In the Pacific Northwest, gasoline 


loads as high as 8,500 gals. of low 
octane and 9,000 gals. of high octane 
have been reported on aluminum-al- 
loy rigs. Weight gained through use 
of aluminum alloy has been converted 
into additional pay-load. 

Use of aluminum has saved 2,500 
Ibs. on a truck. Since weight limits 
include truck and load, anything 
saved on the vehicle can be put into 
pay-load. 

Use of aluminum tanks for trans- 
porting flammable liquids has become 
a controversial point in private dis- 
cussions among transport men. The 
pro-and-con centers around the fus- 
ible point of aluminum—900 deg. F. 
Some believe it may be too low for 
absolute safety; some believe it is 
all right. The argument is expected 
to continue, with no early decision 
in sight. 

Companies are reluctant to push 
capacities too much. Direct delivery 
has yielded handsome benefits and is 
a valuable practice. One official re- 
marked: “If somebody gets greedy 
and tries something risky to get more 
capacity, it might backfire. That 
could be very costly.” 

The determinant is this: Do you 
still get dependability by saving on 
weight? 





Reprints Available 


Reprints of this series of four 
articles on direct delivery “clip- 
per” trucks are being’ prepared 
now. Order your copies today, 
at the following prices: 


1-10 copies 40c each 

11-100 35c each 

101-1,000 30c each 

Prices for larger quantities on 
request. 

(Ohio purchasers 
sales tax.) 

Address orders to: 

Reader Service Dept. 

National Petroleum News 

1213 W. 3rd St. 

Cleveland 13, Ohio 


add 3% 
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FUEL OIL 





Days of the Month 
4151}617;819 


Size 
Tank 


Type 


Days 
Fuel 


Name Address Period 213 


WO; 11) 12 


Abbott, J. C. Park Lane S 100 21 


Brown, Thos. Main Street 300 31 


Green, G. B. Main Street 400 31 


Hughes, R. J. Boston Ave. 300 20 (if paid) 


Jones, C. D. 


S—stove 
F—furnace 


Park Lane 21 


ROUTE SHEET provides a simple method of keeping track of customers’ fuel oil needs for a Standard Oil of California distributor 


in Prospect, Ore. 


‘Short Cut’ Fuel Oil Delivery System 
Saves Distributor Time, Paper Work 


A simplified method of keeping 
customers’ fuel oil tanks filled with- 
out employing the degree day sys- 
tem is used by L. E. Clevenberg, 
Standard Oil of California distributor 
in Prospect, Oregon. 

Due to the lack of time and diffi- 
culty in getting a degree day report 
in smaller communities, Mr. Cleven- 
berg uses route sheets (see chart) 
which show at a glance when a cus- 
tomer’s fuel oil tank needs refilling. 

Here is how Mr. Clevenberg sets 
up his route sheets. 

Using a ruled ledger sheet for each 
route, 

1. List in the first two columns, in 
alphabetical order, customers’ names 
and addres-es. 

2. List in the next two columns the 
grade of fuel oil used and storage 
capacity. 

3. List in the fifth column the num- 
ber of days the customer can nor- 
mally go between deliveries. 

4. Number the next columns from 
1 to 31 across the top of the sheet 
(the columns can be divided for this). 


How System Works—Using heating 
oil invoices for reference, find out 
date of customer’s last fill. If, for 
instance, Mr. Jones, who has 100 gal. 
storage, had his fuel oil tank filled 
on Nov. 13, and experience with his 
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account shows a fill will last 21 days, 
the next delivery to Mr. Jones would 
be Dec. 3. Under the column headed 
3, write in “December.” Then on Dec. 
3, the route sheet will show required 
delivery. When the Dec. 3 invoice is 
processed, “December” will be erased 
from the 3 column and “December” 
entered under the 24 column, indicat- 
ing the next delivery should be made 
Dec. 24. 

Each morning the route sheets can 
be examined, and orders made up for 
the deliveries shown. 

Credit and COD notations can he 
made on the sheets. If an invoice has 
a notation on it—one half full or 
two-thirds full, the time between de- 
livery should be shortened. 

If a customers’ tank is not filled 
to capacity when making a delivery, 
he should be so informed when his 
signature is secured or a note should 
be made on the invoice if the cus- 
tomer is not at home. Mr. Cleven- 
berg says this saves misunderstand- 
ing when the tank is refilled in a 
shorter period or if a larger quantity 
is delivered on the next schedule. 


The route sheets should not be 
taken on the trucks since they be- 
come dirty and unusable quickly. 
However, if a truck salesman is de- 
pendable, Mr. Clevenberg lets him 


keep up his own route sheets. 

Mr. Clevenberg believes large me- 
ter counters that the customer can 
see from his window help customer 
relations. “The printing meter is cf 
great help in holding customers,” he 
says “competition will soon force uni- 
versal use of the printing meter.” 


Oil Is Still Out Front 
In Home Heating Race 


Oil was on top last year in home 
sales of automatic heating equipment 
with 52.1% of all sales. Its chief com- 
petitor, gas, followed with 46.4%. 


These figures were released recent- 
ly by C. S. Stackpole, vice president 
of Williams Division of Eureka Wil- 
liams Corp., Bloomington, Ill., in a 
statement forecasting another good 
sales year in 1952. 


Last year was the third best on rec- 
ord for installation of new home oil 
heat units, with a total of 692,202. 
(Still tops is 1947 with 888,083 in- 
stallations.) The 1951 figure for auto- 
matic home gas units was 610,000. 


Mr. Stackpole pointed out that 11,- 
492,289 U. S. homes had automatic 
heat at the end of 1951, with oil hav- 
ing 49.8% and gas 40.6%. He stated 
both industries expect to top 1951 
sales figures, although a hard-hitting 
sales effort will be needed. Mr. Stack- 
pole added the materials outlook is 
good, barring a serious turn of events 
in world affairs. 
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Quick-Couplers for Tight Fills 
(Tank Trucks, Stations) 


A new line of quick-couplers is 
designed for easier, faster tight fills 
on any gasoline and fuel oil delivery 
installation. The fittings were de- 
veloped, company says, to meet new 
laws in some major cities which are 
requiring tight fills (see NPN April 
23, p. 55). The quick-coupler con- 
nections twist on and lock—no tools 
are required. A removable “O” ring 
replaces the ordinary thread and 
gasket method of sealing. Manufac- 
turer says low-level vapors cannot 
leak out, air cannot get in, and fuel 
cannot spill. The couplers are said 
to reduce unloading time 20% to 
30%. The connections include a 
quick-coupler for tank truck hoses, 
fitting any tank truck faucet. It is 
said to form a perfect seal and to be 
easily disconnected. The illustrated 
model is a standard 3” fill cap used 
with a 7%” manhole. The quick- 
coupling at the end of the hose is 
used with a 90 deg. swivel tail piece 
elbow. For installations with fill 
pipes smaller or larger than 3”, the 
3” fill caps with threaded pipe ends 
in 2”, 2%”, 3” 3%” and 4” sizes are 
used. For application of the com- 
pany’s method of tight fills without 
disturbing present installation, adapt- 
ers are supplied which fit any thread- 
ed fill caps, 2” through 4” sizes, male 
or female. Complete sets are avail- 
able to be carried in trucks for in- 
stallation at delivery point. Buckeye 
Iron and Brass Works, 326 East 
Third St., Dayton 2, Ohio. 


Circle No. 1 on Reply Coupon 


Differential Temperature Gage 
(Trucks) 
A differential temperature gage is 


designed to warn drivers of trucks 
when differentials overheat due to 








More Information— 


The names and addresses of 
manufacturers, whose products 
and literature are described in 
the Equipment Section, are 
given at the end of each article 
for the convenience of readers 
who wish to write direct. 

A coupon also appears on p. 
71 for use by anyone who de- 
sires more data and wants NPN 
to get it for them. Circle the 
number corresponding to that 
appearing at the end of the 
particular item on which more 
information is desired and mail 
it to NPN. Requests will re- 
ceive prompt attentian. 











low tire pressure, wheel drag, broken 
springs or improper loading. The 
gage permits the driver to keep a con- 
stant check on the temperature of 
the oil in the differential, enabling him 
to stop and inspect his truck before 
the temperature rises above the manu- 
facturer’s recommended maximum. 
The sending device of the assembly is 
mounted in a hole drilled and tapped 
in the differential housing below the 
filler plug. The temperature gage is 
mounted on the dash and connected 
to the sender and electrical system 
by wire leads. Stewart-Warner Corp., 
1826 Diversey Parkway, Chicago 14, 
Til. 
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Fluorescent Station Lights 


(Service Stations) 


Design improvements are said to 
increase flexibility and adaptability 
of manufacturer’s fluorescent fixture 
for service stations. The fixture is 
designed for overhead island illumina- 
tion. The new unit features a slid- 
ing pole fitter which is adjustable to 
any desired spacing of poles along 
the one-piece channel. Channel is 
provided in one-piece lengths up to 
20’. It is only necessary to select 
the length needed, place supporting 
poles wherever convenient, and hold 
the fixtures in position by tightening 



































set screws. Fixture is built for out- 
side use. Leader Elctric Co., 3500 N. 
Kedzie Ave., Chicago 18, IIl. 
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High Capacity Meter 
(Bulk Plants, Terminals) 


A new 4” meter is said to provide 
automatic cut-off of deliveries at the 
desired gallonage at bulk plant and 


terminal loading racks. The new 
meter is compact, light weight and 
fits almost any piping layout, manu- 
facturer says. Unit is designed for 
low loss of head and is cushioned 
with a double trip to cut off high 
rates of flow smoothly and accurate- 
ly, company says. Capacity of the 
meter is 650 g.p.m. without auto- 
matic stop, 500 g.p.m. with it. Ticket 
printing registers also are available. 
There is only one moving part in 
the oscillating piston type measuring 
chamber. Double case design is said 
to eliminate inaccuracies and wear 
due to pressure distortion. There are 
no intricate valves, leathers or piston 
rings. Meter is available with four 
types of weatherproof registers. Nep- 
tune Meter Co., 50 West 50th St., 
New York 20, N. Y. 
Cirele No. 4 on Reply Coupon 


Repairs Cracked Motor Blocks 
(Trucks) 

A method of repairing cracked en- 
gine blocks consists of inserting a seal 
into the block. This is said to pene- 
trate every crack and to become an 
integral part of the metal. It will 
last the life of the engine, manufac- 
turer says. In cases of extensive 
cracking, special taper plugs are in- 
stalled at predetermined depths along 
the crack. The seal is said to com- 
plete the job. Salsbury Corp., 1161 
E. Florence, Los Angeles 1, Calif. 
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Vapor Proof Meter Lamp 
(Tank Trucks) 


An original equipment and replace- 
ment lamp is designed for the fuel 
compartment meter of tank trucks. 
Its body and lens retaining ring are 
made of die cast metal, threaded 
with five full threads. This is said to 
make the lamp vapor-proof, and the 
lens also is gasketed on each side of 
the flange to assure a complete seal. 
The glass lens is available in clear 
or in one-half shaded and silvered to 
direct the light only on the meter and 
away from the eyes of the viewer. 
Griffin Lamp Co., Hamilton, Ohio. 


Motor Flush and Degreaser 


(Service Stations) 


A motor flush solvent converts old 
oil in the car engine crankcase into 
a flushing oil, company says. The 
solvent becomes a vapor when heat 
of engine hits it and this vapor pene- 
trates and degreases piston rings, 
valves, hydraulic lifters and all the 
engine’s working parts, company 
says. It also desludges transmissions 
and differentials. To flush motor, 
one pint of solvent is poured into the 
crankcase before old oil is drained 
out; start motor and run for 20 min- 
utes at idling speed; drain crankcase 
immediately and refill with fresh mo- 
tor oil Donn Chemical Co., 1417 
East 61st St., Chicago 37, Ill. 
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Wet or Dry Vacuum Cleaner 
(General) 


A new 55-gal. tank model wet or 
dry vacuum cleaner handles 40-gals. 
of recovered liquid or five bushels of 
dry dirt. For easy handling, the en- 
tire unit is mounted on a steel dolly 
fitted with a hinged handle and three 
ball-bearing casters. A 2” gate valve 
permits liquid contents of tank to be 
easily drained. The machine is de- 
signed to take up dirty scrubbing so- 
lutions, dry flooded areas, clean dry 
dirt from floors, shelves, beams, walls, 
ceilings, etc. No change-over is nec- 
essary from picking up wet or dry 
materials. Hild Floor Machine Co., 
740 W. Washington Blvd., Chicago 6, 
Ill. 


Circle No. 9 on Reply Coupon 


FOR FURTHER INFORMATION 


On Any Equipment or Literature Described in This Issue 


HERE’S WHAT YOU DO: 


Circle the number on the coupon below which corre- 
sponds to the one that appears at the end of the item 
in which you are interested. 
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Fill in your name, address, etc. 

Clip the coupon. 

Mail it to the Readers’ Information Service, NA- 
TIONAL PETROLEUM NEWS, 1213 West Third Street, 
Cleveland 13, Ohio. This department will forword your 
inquiry to the manufacturer. 

If you prefer to write manufacturers direct, their 
names and mailing addresses appear at the end of each 
item. 
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Readers’ Information Service 
NATIONAL PETROLEUM NEWS 
1213 West Third Street 
Cleveland 13, Ohio 


Cooling System Flusher 
(Service Stations) 

A new cooling system reverse 
flusher is designed to cleanse radia- 
tors and motor blocks equally well. 
The new unit is said to do its job by 
reverse flushing of the radiator and 
motor block. No acid is used, and 
the equipment performs its operation 
in less than 30 minutes, manufacturer 
says. Unit is 36” high, 30” wide, and 
19” deep. A flushing compound and 
a heavy duty cleanser are available 
for use with the unit. Grieve-Hendry 
Co., Inc., 1101 N. Paulina St., Chicago 
22, Ill. 
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Hewitt-Robins Steam Hose 


You can be sure of longer, safer hose performance for your 
steam service with Hewitt-Robins Steam Hose. Because, 
Hewitt-Robins Steam Hose is designed to give you the 
longest possible service even under continuous tempera- 
tures up to 388°F and pressures up to 200 psi. 


Hewitt-Robins Steam Hose comes in three types: Mon- 
arch® Fiberglas-Cord for extra-severe service where light 
weight and extreme flexibility are required . . . Maltese 
Cross® for those who prefer braided wire reinforcement. . . 
Ajax® for general, intermittent service at pressures up to 
100 psi. 

Get the complete story about Hewitt- Robins 
better Steam Hose: Call your Hewitt-Robins 
Distributor (see “‘Rubber Products” in 
classified phone book), or write for details. 


eee | 





FIRST 
FOR 
FIGHTING 
FIRES 





Hewitt-Robins Fire Hose — 
Unexcelled For Over 80 Years 


For the finest fire hose money can buy, always specify 
Hewitt-Robins Maltese Cross®, Monarch® (Underwriters 
specification) . . . or Ajax® Mill (General Service). They 
are unequalled for service, quality and safety. 


Whatever your requirements for fire hose, you will find that 
Hewitt-Robins has the right hose to meet your needs. . . 
cotton-jacketed—rubber-covered chemical booster . . . each 
one is first in its class. 


For complete fire hose facts: Call your Hewitt- 
Robins Distributor (see “‘Rubber Products” in 
classified phone book), or write for Bulletin H-2, 


STAMFORD 


Hewitt Rubber Division 
Hewitt Restfoam® Division 


INCORPORATED 
CONNECTICUT 


Robins Conveyors Division 
Robins Engineers Division 
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Pull Ahead Sign for Islands 
(Service Stations) 

A porcelain enameled steel service 
station traffic control sign says 
“Please Keep Right, Pull Ahead to 
Last Open Pump.” Wording is in 
white letters on a fire engine red 
background 12” by 16”. Two holes at 
top and bottom, complete with brass 
eyelets, permit mounting. Porcelain 
Enamel Finishers, 3221 West 30th St., 
Chicago, IIl. 
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Truck Crane 


(Maintenance) 


A new model crane with hydraulic- 
ally-powered boom can be mounted 
on the frame of any truck, 1.5 tons 
or larger. The unit requires 40” be- 
hind the cab of a truck and has a 
loadline capacity of 6,400 Ibs. and a 
swinging boom which telescopes from 
12 to 17 to 22 ft. Pitman Manufac- 
turing Co., 300 West 79th Terrace, 
Kansas City 5, Mo. 

Circle No. 11 on Reply Coupon 


Combination Gas-Oil Burner 
(Fuel Oil Distributors) 

A new combination oil-gas burner 
is available for industrial type forced 
warm air direct-fired heaters. The 
burner permits fast change-over from 
gas to oil by automatic or manual 
pushbutton control. Prat-Daniel Corp., 
2 Meadow St., South Norwalk, Conn. 
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Bulk Plant Meter 


(Bulk Plants, Terminals) 


A new bulk plant meter is a 6”, 
positive displacement unit which is 
for use on loading racks and lube oil 
plants. Aluminum casings are avail- 
able on the new meter to meet the 
demand for large meters of non- 
ferrous material. The aluminum is 
non-corrosive when metering avgas. 
The meter weighs 207 Ibs. in alum- 
inum as against 417 Ibs. for cast 
steel and 400 Ibs. for cast iron. The 
meter is designed for continuous 
operation at working pressures up to 
125 p.s.i. and flow rates up to 650 
g-p.m. At the maximum rated capa- 
city of 650 g.p.m. the pressure drop 
across the meter on avgas is less than 
2.2 p.s.i. and measurement is 99.95% 
accurate, manufacturer says. The 
new model can be mounted in a 
straight pipe line by using two 45 
deg. ells. The meter is available with 
non-reset, small reset, large reset and 
ticket printing registers. The non- 
reset register measures in gallons or 
barrels, the small reset register in 
gallons only, and the large reset and 
printing registers in gallons, Imperial 
gallons, barrels, liters, Ibs., etc. Rock- 
well Manufacturing Co. 400 N. 
Lexington Ave., Pittsburgh 8, Pa. 

Circle No. 13 on Reply Coupon 


Continuous ‘T’ Lights 


(Service Stations) 

A new line of weatherproof con- 
tinuous, “horizontal, fluorescent ‘T’’ 
lights are designed for service sta- 
tion islands. The line consists of two 
basic 30” wide fixtures, one 4’ long, 
the other 8’. They are designed to be 
installed separately or with a coup- 
ling device, using various combina- 
tions to form continuous rows in 
lengths of 12’, 16’, 20’ 24’, etc. to 
meet requirements of any size island. 
Units can be fitted to existing poles, 
or come equipped with specially de- 
signed 9’ or 12’ tapered octagon 
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standards. They are furnished with 
fluorescent lamps and are complete- 
ly wired and listed by Underwriters’ 
Laboratories, Inc., for outdoor use. 
Extruded aluminum glass frames 
have airplane type cowl latches. Glass 
is penticor, ribbed for proper light 
diffusion. Knockouts are provided in 
bottom plate to permit a variety of 
mounting centers, and in cover plate 
for installation of spot or flood 
lampholders. Aluminum color baked 
enamel finish is available or choice 
of standard colors. Guardian Light 
Co., 301 Lake St., Oak Park, Ill. 


« 
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Industrial Hand Soap 


(General) 

A solvent type hand cleaner is 
said to be mild to the skin and does 
not contain any gasoline, ammonia, 
ether or harsh abrasives. It lique- 
fies, disperses, penetrates and lifts 
embedded dirt and grime off the 
skin, company says. The dissolved 
matter can be rinsed off with water; 
or if water is not available with a 
rag or paper towel. Khemo-Klean 
Co., 3265 So. 9th East St., Salt Lake 
City, Utah. 
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Air Chuck Extension 


(Service Stations, Truck Maintenance ) 
A new extension chuck for air lines 
is engineered to make easier connec- 
tions with hard-to-reach valves on 
dual truck and bus tires. Acme Air 
Appliance Co., Inc., Brooklyn 7, N. Y. 
Circle No. 16 on Reply Coupon 


Water Testing Kit for Tanks 


(Service Stations, Fuel Oil) 

A new testing kit for checking the 
water level in service station and 
other storage tanks consists of a 
new water-finder paste and a meas- 
uring instrument used with the paste 
The paste turns from green to red 
at water level and is said to with- 
stand cold temperatures without con- 
gealing. The indicator is tubular in 
shape and made of oil resistant plas- 
tic. It is marked in graduations up to 
6%” and is weighted to maintain a 
perpendicular position on the base 
of the storage tank without tipping 
The paste is smeared on the indicator 
which is then lowered into the tank 
on an 8 oil resistant plastic line 
which is attached to a plastic reel 
The Tankit Co., 17 Shepard Ave., 
Newark, N. J. 
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Hand Pump for LP-Gas 


(LP-Gas Distributors) 


A hand pump has been designed for 
transferring LP-gas from storage 
tanks to vehicle tanks. It is recom- 
mended for use on farms. A few 
strokes of the hand pump, after the 
hose is connected to the tractor tank, 
supplies the vehicle with fuel. Pump 
is tested at 700 Ibs. hydrostatic pres- 
sure. A chrome-plated piston rod is 
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said to insure packing longevity. 
Transcentral Equipment Co., 600 
South Michigan Ave., Chicago 5, Ill. 
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Masonry Coating 


(Maintenance ) 

A new one-coat masonry paint has 
an oil base designed for decoration 
and protection against moisture in- 
filtration. 


It is applicable to interior 



















YOU can SEE the 
™ SUPERIORITY of 


LVEY-FERGUSON 
Conveyor ENGINEERING 


or exterior surfaces of concrete block, 
cement, brick, stucco, asbestos ce- 
ment siding and other similar mas- 
onry surfaces. It may be applied by 
brush or spray over new masonry or 
over surfaces previously painted. 
Coating is said to withstand severe 
weather and temperature changes. 
It is heavy in consistency but is said 
to brush out easily. Available in 
white and several tints. United Labo- 
ratories, Inc., 16801 Euclid Ave., 
Cleveland 12, Ohio. 
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THE “HEART” OF CINCINNATI 
is famous Fountain Square. The 
pulsating “life blood” of the city 
however, flows from its famous 
industries, which generation 
ofter generation have produced 
fine quality machine tools, 
pianos, ink, soap, radios, 
television sets and conveying 
systems—A-F Engineered 
Completely Co-ordinated Con- 
veying Systems! 


ee ALVEY-FERGUSON COMPANY 
611 Disney Street, CINCINNATI 9, OHIO + OFFICES OR REPRESENTATIVES IN PRINCIPAL CITIES 
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Work Gloves 


(General) 

Reversible work gloves which fit 
either hand have a protective coating 
of Vinylite resins to make them last 
longer. Manufacturer says the gloves 
will not crack, scuff or peel, and are 
resistant to moisture, oils, greases, 
acids and most chemicals. A free 
swinging thumb permits reversing by 
wearing them successively on op- 
posite hands. This feature is said to 
lengthen the life and allow more 
finger freedom. Gloves wash clean 
and have a non-slip finish, company 
says. The gloves have a soft, fleecy 
lining. They are available in short or 
long gauntlet style or with a knit 
wrist. Washington Glove Corp., 106 
N. Water St., Milwaukee 2, Wis. 
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Compact Pump Designed 


(Bulk Plants, Terminals) 

A new design improvement has 
been made by manufacturer in his 
line of small, single-stage, double- 
suction pumps. These pumps have 
double mechanical shaft seals with 
sealed, pre-lubricated ball bearings. 
This design is said to make the pump 
compact and totally enclosed. It is 
made in 3, 4, 5 and 6” sizes. The use 
of a double shaft seal is said to af- 
ford the advantages of more efficient 
sealing and to prevent air leakage into 
the pump when it is operating under 
suction lift. Ingersoll-Rand Co., 11 
Broadway, New York 4, N. Y. 
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Pump Packing 
(Bulk Plants, Terminals) 

A new packing for all types of cen- 
trifugal, rotary and reciprocal pumps 
is said to resist disintegrating effects 
of aliphatic and aromatic hydrocar- 
bons such as gasoline, benzene and 
other solvents. The new packing is 
available in spiral form or in ring 
shape. It is made of a specially for- 
mulated binder to resist solvents, in- 
cludes shredded metal, asbestos and 
lubricating graphite wrapped in cot- 
ton casing. Sea-Ro Packing Co., Inc., 
Wood-Ridge, N. J. 

Circle No. 22 on Reply Coupon 
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Spray Gun Supply Pump 
(Maintenance) 

A new portable paint spray gun 
supply pump works directly from 
five or ten-gal. original containers. It 
has an air-operated, double-action, 
reciprocating pump designed for 
easier handling of paints and ma- 
terials. The unit can be handled by 
one man, company says, with the 
use of the special hand truck which 
disengages when stationary opera- 
tion is desired. An agitator keeps 
the materials in the paint mixed. No 
air pressure is exerted on the mate- 
rial, so aeration is slight. Gray Co., 
Inc., 1012 Sibley St., Minneapolis 13, 
Minn. 

Circle No. 23 on Reply Coupon 
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Anchor Bolts for Masonry 
(Maintenance) 


A new screw anchor has been de- 
veloped for those who have trouble 
installing equipment and other ar- 
ticles in brick or masonry walls or 
bases. The anchor can be used 
wherever machine screws, stove bolts 
or wood screws would normally be 
applicable. The bolt unit is said to 
provide solid anchorage, to prevent 
loosening and pulling out even un- 
der severe conditions of vibration or 
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strain. Principal features are a 
threaded insert, lead sleeve and a 
cup-shaped fluted steel anchor. 
When driven into place, the lead 
mushrooms out and then the steel 
anchor collapses, forcing sharp edges 
into the masonry and the threaded 
component. The steel reinforces the 
lead to make the anchor more secure. 
A tamping tool is used to mushroom 
the lead sleeve and flatten the steel 
anchor. Super-Grip Anchor Bolt Co., 
Inc., 3333 N. 22nd St., Philadelphia 
40, Pa. 
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For GASOLINE and 
OIL TRANSPORT 
SERVICE 


Floor Maintainer 
(Maintenance ) 


A lightweight floor machine scrubs, 
waxes, polishes and steel wools floors 
as desired. It is recommended for 
use by small companies in offices and 
other areas. Machine works on lino- 
leum, rubber or asphalt tile, terrazzo, 
concrete or wood flooring. A variety 
of attachments are available. Clarke 
Sanding Machine Co., Muskegon, 
Mich. 
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MODEL GL-02 
Gear Drive (as shown) 
Also for Engine Drive 
f Moter or Belt Drive, 


This Pump Has:- Straight-in-line Suction and Discharge, elimi- 
nates friction loss . .. No Check Valve, reduces maintenance cost... 
Positive Self-Priming, Gorman-Rupp design . . . Sturdy Helical Cut 
Gears, designed to take fifteen H.P. continuously and operates 
thrust free . . . Self-lubricating Seal, dependable and trouble-free . . . 
Compact, requires the minimum of installation space . . . Most Ef- 
ficient pump of its kind . . . Compare these points with any other 
pump on the market. There’s No Pump Like It. 


Easy mounting on trucks. 
Unit dimensions most suit- 
able for installation between 
truck frame and members. 
Photo at right -- GL-02% 
ump mounted on a canopy 

y truck. Used for aircraft 
refueling in connection with 
a hydrant system. 

Lower photo -- close up 
view of same installation 
showing pump attached to 
truck frame. Note excellent 
ground clearance, 


Ask for Bulletin 
O-PP-11 and Per- 
formance Curves. 


M 


THE GORMAN-RUPP COMPANY 
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LITERATURE 


Centrifugal Pump Care 


(Bulk Plants, Terminals) 


Three booklets have been prepared 
to describe film strips on the “How 
and Why of Centrifugal Pumps,” 
“Pump Maintenance,” and “Covering 
All Angles.” The first one covers the 
operation of centrifugals, how they 
work and how performance curves 
are made. The second gives pointers 
on preventing pump breakdown and 
general maintenance. Third booklet 






reasons 


solve your 
tank pump 


No location problems with Stow 
Tank-Pump Drives! Just put the pump 
where it's most convenient. Stow 
tank-pump drives compensate for 
relative movement ..give trouble-free 
service that keeps your tankers on 
the job. 





drive problems 


Write today for buy. 
” dotaits. 


gives details on how to select the 
right size and type of pump to do the 
desired job. The booklets are avail- 
able, as are the film strips, for pri- 
vate showing. Allis-Chalmers Mfg. 
Co., General Machinery Division, Mil- 
waukee 1, Wis. 
Circle No. 26 on Reply Coupon 


Petroleum Dictionary 
(General) 

A new dictionary contains more 
than 6,000 definitions of words used in 
the oil industry. Written by Lalia 
Phipps Boone, a member of the fac- 


Simpler and easier to install. 
No fussy alignments, fewer parts. 


Choice of pump location, 
for greatest convenience. 


Simplified piping, less costly to 
install, minimum flow friction. 


Pump can be placed where it is easily 
accessible for any required servicing. 


why & 


FLEXIBLE SHAFTS 





Top: Stow Flexible Shaft Drive for 
side delivery pump system. 


Bottom: Stow Flexible Shaft Drive 
for rear-delivery pump system. 


MANUFACTURING CO. 


21 Shear St 
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Binghamton, N.Y 


ulty of the University of Florida, the 
dictionary contains technical and non 
technical names used in the explora- 
tion, production, pipelining and refin- 
ing branches of the industry, plus 
names and nicknames of towns, fields, 
wells, oil men, companies, as wel] as 
slang expressions. 

Many of the definitions used are 
said to have been formulated with 
the assistance of the foremost special- 
ists in the oil industry. Of the 6,000 
entries in the dictionary, more than 
one-third are said to be recorded for 
the first time as words or expressions 
native to the industry. University of 
Oklahoma Press, Dept. D10, Nor- 
man, Okla. 
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Visible Records 
(Offices) 

An accurate signaling system of 
maintaining visible records is de- 
scribed in a folder. The signal sys- 
tem on the office records is said to 
maintain perfect alignment even with 
rough handling. Known as Kardlok, 
the signaling device is for use on 
Kardex visible record systems. The 
folder illustrates and tells how Kard- 
lok works. Remington Rand Inc., 315 
Fourth Ave., New York 10, N. Y. 
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Truck Tank 
(Truck Tanks) 

A six-page folder shows one of 
manufacturer’s truck tank models 
which vary in capacity from 1,000 to 
2,000 gals. and four compartments 
with corresponding different capaci- 
ties. Various features such as funnel 
drain for each compartment and 
safety tread walkways are fully de- 
scribed. Sharpsville Steel Fabricators, 
Inc., Sharpsville, Penna. 
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Catalog of Fans, Blowers 
(General) 

A selection of fans and blowers 
suitable for a wide range of purposes 
—from office to plant—are shown in 
a new catalog. Complete descriptions 
and prices as well as illustrations are 
given in the booklet. Chelsea Fan & 
Blower Co., 639 South Ave., Plain- 
field, N. J. 


Circle No. 30-on Reply Coupon 


Filter Catalog 
(Stations, Bulk Plants, Oil Burners) 
Manufacturer’s line of filters for 
liquids and gases, including oil prod- 
ucts, is described in a condensed 
catalog. Brief descriptions, illustra- 
tions, and specifications are given. 
Commercial Filters Corp., 18 West 
Third St., Boston 27 Mass. 
Circle No. 31 on Reply Coupon 
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Private Telephone Systems 
(Offices) 


A new folder tells how private, 
“inside” business telephone systems 
operate and lists savings, installation, 
equipment, planning and other phases. 
The systems are available for small 
or large companies. Automatic Elec- 
tric Co., 1033 West Van Buren St., 
Chicago 7, Ill 
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Paint Bulletin 
(Maintenance) 


A new four-page bulletin describes 
a dozen different special coatings for 
plant maintenance use. Included is a 
description on the use of various in- 
dustrial products for solving such 
problems as skid-proofing, rust pre- 
vention, painting over damp areas, 
weatherproofing and decoration of ex- 
terior masonry and ather special 
maintenance work. United Labora- 
tories, Ine., 16801 Euclid Ave., Cleve- 
land 12, Ohio. 
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Mechanized Accounting 
(Offices) 


The mechanization of accounting 
systems with the use of punched card 
equipment is described in a new 
folder. By summarizing, reproducing 
and collating with proper master 
cards, the tabulating equipment is 
said to be able to do payroll registers; 
checks; statistical records of all kinds; 
sales analysis; social security; per- 
sonnel records; and seniority rosters. 
Accounts payable and accounts re- 
ceivable also are done with punched 
card equipment. Remington Rand Inc., 
315 Fourth Ave., New York 10, N. Y. 
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Equivalent Valve Manual 
(Bulk Plants, Terminals) 

A manual titled “Equivalent 
Valves,” revised and enlarged edition, 
compares valves of 18 leading manu- 
facturers by material, type, pressure 
rating and structural variations. It 
is said to be particularly useful to 
engineers and purchasing agents. Pub- 
lisher says manual cuts valve specifi- 
cation checking to one-tenth the time 
usually required. Equivalent Valves 
Co. P.O. Box 816, Station H, Los 
Angeles 44, Calif. 
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Dictionary, Products Manual 
(General) 
A “Petroleum Dictionary and Prod- 
ucts Manual” is prepared to aid buy- 


ers, sellers, consumers and salesmen 
of oil products. The 502-page book 
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contains 6,164 entries and 2,113 illus. 
trations. It is more than a dictionary 
since it also gives information on the 
fundamentals and application of oil 
products. The book defines many 
technical and semi-technical terms. 
Included are definitions of lubricating 
and other oils, gasolines, data on ad- 
ditives, and greases. Book sells for 
$8 per copy. Petroleum Educational 
Institute, 9020 Melrose Ave., Los An- 
geles 46, Calif. 
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AND CONTRACTOR 
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Plastic Pipe Fittings 
(General) 


A new booklet shows the fittings 
available for use with plastic pipe, 
It shows how various types of joints, 
“L” fittings, “T” fittings, flanged 
joints, and compression fittings are 
constructed and installed. An adapt- 
er for connecting plastic pipe to met- 
al pipe also is shown. Tennessee 
Eastman Co., Kingsport, Tenn. 
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Factory Representative 


Champion Compressors 
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Chicago 4, Ill. 
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COFFIELD SUPPLY CO. 


1626 So. Main St. South Bend 24, Ind. 











MAINE 





ef. RR ek ee 
gould equipment co. 
Box 1611—Portland, Maine 
20 years 1 — service to the oil 











man — bull lant — service station — 
truck tonk. 
ralph gould ‘bud’ barrett 
el gerry don kelley 
MICHIGAN 





R. V. SEAMAN CO. 


Michigan’s largest wholesaler of 
truck tank, service station and 
bulk plant equipment. 
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Hand and Power Reels 
(Tank Trucks) 

Manufacturer’s line of hand or 
power operated hose reels for tank 
trucks and other uses is described 
in a 12-page folder. Illustrations, 
prices, and complete specifications 
are given. Hand reels have anti- 
friction needle bearings and_ re- 
movable hosé adapters. Electric mo- 
dels have explosion-proof motors 
and switches. Ardmore Products 
Division of Amco Corp., 2040 Carroll 
Ave., Chicago 12, Il. 
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LP-Gas Pumps 
(LP-Gas Distributors) 

A number of pumps specially 
designed for handling LP-gas are de- 
scribed in a new 16-page booklet. 
Photographs and descriptions show 
what job each pump is designed to 
do—bottle filling, fuel dispensing, 
tractor fueling, bulk plant transfer 
and high volume transfer. Pump 
accessories also are described. Com- 
pany invites use of its field service 
experience. Corken’s Inc., 208 E. 
Grand, Oklahoma City, Okla. 

Circle No. 39 on Reply Coupon 


Weights and Measures Laws 
(General) 

A compilation of federal weights 
and measures laws (through 1949 en- 
actments) has been made by Kathryn 
M. Schwarz under direction of Ralph 
W. Smith, National Bureau of Stan- 
dards The 1,182 page book is titled 
“Federal and State Weights and 
Measures Laws ” and is available at 
$5.75 per copy from the Government 
Printing Office, Washington 25, D. C. 

Circle No. 40 on Reply Coupon 


Pumps Oil for Automatics 
(Service Stations) 


An automatic transmission oil 
pump with filtered delivery is de- 
scribed in a new folder. Also de- 
scribed are company’s merchan- 
dising and training aids which are 
available to oil marketers. Features of 
the pump in addition to filtered de- 
livery are positive shut-off; air elimin- 
ator; volume delivery; long reach; 
attractive cover; sturdy dolly for 
easy movement. Alemite Division, 
Stewart-Warner Corp., 1826 Diversey 
Parkway, Chicago 14, Ill. 

Circle No. 41 on Reply Coupon 


Electric Motor 
(Bulk Plants, Terminals) 

A new four-page folder describes 
manufacturer’s line of electric mo- 
tors. It gives characteristics, ratings, 
applications and other details of each 
type of motor. Wagner Electric Corp., 
6400 Plymouth Ave., St. Louis 14, Mo. 

Circle No. 42 on Reply Coupon 


NEW JERSEY 


COMPUTING Refinished like new 
cormiock 


Exchanged or sold 


WHEELS 
SERVICE SPECIALTIES INC. 


Prices reasonable 


205-15th ST 





JERSEY CITY 2,N4 








PRICE SIGNS 
On Gas Pumps Show 
State and Federal 
Taxes Separately. 
Remind Motorists that 
Taxes are high. 

Send for Circular. 
TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 








NEW YORK 








RENICK & MAHONEY, INC. 


114 Liberty Street 
New York, N. Y. 
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W. E. “BILL” LAYMAN 


164 E, Exchange St. Akron 4, Ohio 
Phone—Jefferson 8215 
Factory Representative for 
Westinghouse, O.P.W., Lincoln, 
Neptune, Huffman, Goodrich. 
Air, Oil, Hydraulic and Gas 

Hose and Coupling Service. 
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RUTLEDGE EQUIPMENT CO. 


334 Bivd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buck Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 
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NEWS. OF MANUFACTURERS 


Quaker Sets Up New Warehouse 


Quaker Rubber Corp., division of H. 
K. Porter Co., Inc., Pittsburgh, has 
set up a new stock carrying branch 
warehouse and sales office at 260 
Schuyler Ave., Kearney, N. J., to ser- 
vice the New York metropolitan area. 
This is another move in company’s 
policy of expanding its distribution 
facilities to cover all important indus- 
trial areas. Company makes industrial 
rubber products, including rubber con- 
veyor and transmission belting, hose, 
packing and other molded rubber 
products. The Kearney office is under 
the supervision of A. H. Smith, dis- 
trict manager for the New York area. 


* * . 


Oil Burner Business Sold 


The Petro oil burner business of 
Petroleum Heat and Power Co., Stam- 
ford, Conn., has been purchased by 
Iron Fireman Manufacturing Co., 
Cleveland, Ohio. Petro’s entire line of 
oil burners and heating equipment will 
be manufactured in Iron Fireman’s 
Cleveland plant. J. R. Crews, active in 
the Petro organization for many 


PENNSYLVANIA 





E. 0. HABHEGGER CO. 


Fairmount Ave., at 24th St. 
PHILADELPHIA, 30 


HABHEGGER 





For The Petroleum Industry 
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West. Penn. Oil Equipment Co. 
512 Sandusky St. Cedar 8822 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Yale & Towne Pumps 








PENNINGTON EQUIP. SALES CO. INC. 


442 Tiniman Ave. Williamsport 39, Pa. 
Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 
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years has been named sales man- 
ager of the Iron Fireman Petro 
Division, and its sales setup will 
be entirely seperate from Iron Fire- 
man. Kenneth G. MacCart, Presi- 
dent of Petroleum Heat and Power 
Co., said his company has been 
placing more emphasis on refining 
and crude oil production. Funds 
from sale of the oil burner business 
will be used to expand the company’s 
producing and refining. 


Brake Demonstration Unit 


A “desk-top” demonstration unit 
for electric brakes and clutches has 
been introduced by the Warner Elec- 
tric Brake & Clutch Co., Beloit, Wis. 
The demonstrator is about the same 
size as a car battery and reproduces 
in miniature the exact action of 
electric brakes and clutches for indus- 
trial machinery of all types. 

Warner also has named Wheel 
Service Co., 2735 University Ave., 
St. Paul, Minn., as a Midwestern dis- 
tributor for its products. The com- 
pany will distribute and service War- 
ner products for tractors and trailers 
in Minnesota, North and South 
Dakota and the northern portion of 
Towa. 


* * > 


Rheem Adds New Division 


Rheem Manufacturing Co., New 
York, N. Y., has established a new 
manufacturing and engineering divi- 
sion to be known as the equipment 
container division at Baltimore, Md. 
It will manufacture containers for 
shipping military equipment such as 
aircraft and automotive engines, and 
other machinery. Frederick J. Blume 
is national manager of the division, 
Andrew W. Hughes is assistant man- 
ager, and Ray W. Thrasher is chief 
project engineer. 


* * * 


Packing Machinery Makers to Meet 


The annual meeting of the Pack- 
aging Machinery Manufacturers 
Institute will be held at the Home- 
stead, Hot Springs, Va., Sept 11-14. 


Hewitt-Robins Opens New Office 


Hewitt-Robins Inc., manufacturers 
of conveying machines and rubber 
hose and belting, have opened another 
office. It is located in the Porter Bldg., 
406 W. 34th St., Kansas City, Mo. 
Robert E. Crane, field engineer, will 
be in charge of the new office. He 
formerly was in charge of company’s 
Tulsa, Okla., office. Mr. Crane will 
represent three of four corporate 
divisions: Hewitt-Rubber, Robins 
Conveyors and Robins Engineers. 


Students to Receive Awards 


Student awards will be added to this 
year’s Methods Improvement Com- 
petition sponsored by the Industrial 
Management Society. Chairman is 
Damon Wheeler, supervisor of meth- 
ods and planning, A. O. Smith Corp., 
Kankakee, Ill. Student groups in 
colleges and universities studying in- 
dustrial engineering as well as indus- 
trial plants and companies are invited 
to submit entries. Special achievement 
awards will be presented at the 
society's 16th annual clinic scheduled 
for Nov. 5-7 at the Sheraton Hotel, 
Chicago. Rules and regulations for the 
competition may be had by writing 
the Industrial Management Society, 
35 E. Wacker Drive, Chicago 1, Ill. 


* * 


Black, Sivalls & Bryson Expands 


A new branch has been established 
at Vernal, Utah, by Black, Sivalls & 
Bryson, Inc. This brings the number 
of company’s branches and sales 
offices to 51. Gerry Clayton is man- 
ager of the new branch which is 
located on East Highway 40. 


> . > 


Mack Sales Head Dies 


J. V. Doll, 60, vice president in 
charge of sales for Mack Motor Truck 
Corp., died in New York City April 
15. A pioneer in the automotive field, 
Mr. Doll had been associated with 
the White Motor Co. and The Texas 
Co., where he was manager of Texa- 
co’s national sales division for 20 
years. He had been a director of Na- 
tional Assn. of Motor Bus Operators 
for many years. 


TEXAS 





TOPS TO TEXAS TRADE 


Sales & Service; 
Tokheim Pumps 
Smith Meters 
Buckeye Valves 
Granco Pumps 
Oilco Loading Arms 

Complete Service; 

Bulk Plants 
Service Stations 


UNITED PUMP SERVICE & SUPPLY CO. 
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SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Vo. 


Westinghouse Air Compressors 


Service Station or Bulk Plant Equip. 














79 











EQUIPMENT 





PERSONALS 


Two Midwestern representatives 
have been appointed by Butler Mfg. 
Co. 


J. A. (Jack) Kenworthy will cover 
the Indiana territory handling the 
company’s entire oil equipment line 
including LP-gas systems, truck 
tanks and transports. 


R. N. (Bob) Cummings will repre- 
sent the company in parts of Chi- 
cago and northern Illinois. 


You | 
can't 


the 





Henry T. Sulcer has become a vice 
president of Graver Tank & Mfg. 
Co., East Chicago, Ind. He is general 
manager of the Graver Water Condi- 
tioning Co., New York City, a job 
he has held since the division was 
established in that city. He previous- 
ly had served as general auditor for 
all divisions of Graver. 


* * * 


Recent engineering appointments 


go to the following at Timken-De- 
troit Axle Co. 
Walter S. Scheel is chief engineer, 








Two cocktails—like two rotary pumps 
—may look alike. It’s the stuff inside 
that makes the difference and 
you'll never know until you try them! 


For every bulk station need, there’s 
an INVADER Pump that will perform 
better .. . longer. They will fit your 
equipment with no expensive changes 
in piping or mounting, and definitely 
cut your pumping costs. 





ASK YOUR SUPPLY 
HOUSE, OR WRITE 
FOR FULL INFOR- 
MATION AND 
PRICES 








Here’s the inside reason why INVADER 
Pumps perform better . . . longer. The new 
and improved tooth design provides a posi- 
tive seal and rolling contact .. . assures you 
less “down” time, fewer replacements, and 
reduced power costs. 








1719 EAST 39th STREET 

















CLEVELAND 14, OHIO 





Lawrence G. Boughner is assistant 
chief engineer in development, Ken- 
neth M. Koch is assistant chief engi- 
neer in application, and William L. 
Pringle is assistant chief engineer in 
military affairs. 

E. R. McClain has been named di- 
rector of traffic of the company. 


7 * * 


Transportation 
sales are the field 
for Robert F. 
Moody who was 
recently appoint- 
ed eastern divi- 
sion _ industrial 
truck sales man- 
ager for the Hy- 
ster Co. Mr. 
Moody was grad- 
uated from the 
University 
of Buffalo and 
did graduate 
work in physics at George Washing- 
ton University, later was affiliated 
with Carrier Corp. as engineer and 
with the Wolverine division of Calu- 
met and Hecla Consolidated Copper 
Co. as assistant sales manager. He 
joined Hyster in 1947, was assistant 
sales manager of the eastern division. 
His present headquarters will be in 
the Peoria factory. 


Mr. Moody 


* * * 


Byron Jackson Co. has named E. 
L. “Ed” Lindsey branch manager in 
Los Angeles for its pump division. 
After graduating from the University 
of Oklahoma Mr. Lindsey studied aer- 
onautics for 2 years and then joined 
Byron Jackson as sales engineer. He 
was transferred to Los Angeles early 
this year. 


* * » 


Paul B. Dug- 
gan, who has 
served the Chica- 
go area for sev- 
eral years as 
sales engineer, 
has been appoint- 
ed Chicago dis- 
trict manager for 
Blackmer Pump 
Co. Mr. Duggan’s 
special engineer- 
ing field is in ro- 
tary pumps for 
industry and pe- 
troleum marketing. 

The company has appointed John 
A. Savage sales representative to the 
petroleum industry in northern New 
Jersey. Mr. Savage’s background in 
the engineering of pump applications 
was acquired in the Army Corps of 
Engineers and in the marketing en- 
gineering departments of several oil 
companies. He is a graduate of New- 
ark Tech. 





Mr. Duggan 
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A major ap- 
pointment at the 
Rheem Mfg. Co. 
is that of William 
S. Goodfellow to 
general sales 
manager. A 
background of 17 
years’ experience 
in container and 
appliance sa les 
precedes Mr. 
Goodfellow’s 
present appoint- 
ment. He has 
served Rheem in Chicago as regional 
sales manager and on the Pacific 
Coast as assistant sales manager. 


Mr. Goodfellow 


A new addition to the company’s 
general engineering division is Dr. 
William R. Hainsworth who will be 
located in the company’s engineer- 
ing laboratories in Whittier, Calif. 
Dr. Hainsworth was graduated from 
the University of Washington, has 
his master’s from California Institute 
of Technology and his doctor’s from 
Massachusetts Institute of Technol- 
ogy. He was the recipient of the Mon- 
roe award of the American Gas Assn. 
in 1923 and was associated with Ser- 
vel, Inc., as vice president in charge 
of engineering bfore joining Rheem. 


* * * 


The former manufacturing division 
of Natkin & Co. is now known as 
the Shure Manufacturing Co. and 
products formerly produced under the 
trade-name “Natkin-Built” are being 
manufactured under the name “Shure- 
Built” and distributed by Shure’s job- 
bers. These products include station- 
ary and portable benches, merchan- 
disers, cabinets, and background 
panels. Three new agents who will 
contact jobbers in the West have 
been added to the company’s staff 
and are as follows: H. M. Dingley 
in Seattle for Oregon and Washing- 
ton; Walter V. Hall in Arcadia for 
California and Arizona; The Darger 
Co. in Salt Lake City for Utah and 
Idaho. 


The recent appointment of William 
H. Steinkamp as general sales man- 
ager of the industrial division of Min- 
neapolis-Honeywell Regulator Co. ini- 
tiated the following changes in the 
staff: 

O. B. Wilson succeeded Mr. Stein- 
kamp as field sales manager. He was 
formerly industrial manager of the 
eastern region and had served as Chi- 
cago and New York manager since 
first joining the firm in 1923. 


Mr. Wilson was in turn succeeded 
by John A. Robinson as sales man- 
ager of the eastern and mid-Atlantic 
regions. Mr. Robinson was succeeded 
by Joseph J. Matulis as industrial 
manager of the midwestern region. 
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The executive director of Industrial 
Mineral Wool Institute is Harry E. 
Lewis, a former member of the Insti- 
tute’s technical committee from 1941- 
1949. Mr. Lewis was most recently lo- 
cated with the Great Lakes Carbon 
Corp. as general manager of the in- 
dustrial sales department of its Perl- 
ite division. As a director his head- 
quarters are in the Institute’s New 
York City offices. 


* * * 


A personnel appointment at the 
Lunkenheimer Co. names Leo F. 
Thompson director of industrial rela- 
tions. Mr. Thompson formerly was 
associate director of industrial rela- 
tions at Parke, Davis & Co., and em- 
ploye relations manager at the Lock- 
land, Ohio, Wright Aeronautical 
plant. 

* * > 

A Canadian appointment has been 
made by General Controls in naming 
George Crothers manager of its new 
Toronto branch office. A background 
in the industrial equipment field ac- 
quired through various executive posi- 
tions held with Mall Tool Ltd. of Tor- 
onto, Canadian Propellers Ltd. and 
the Windsor Ford Motor Co. branch 
led to Mr. Crothers’ present position 
in which he will handle sales, engi- 
neering and service of the company’s 
automatic controls. 


Frank W. Row, 
of A. O. Smith 
Corp., has been 
appointed nation- 
al LP-gas sales 
co-ordinator for 
the company. He 
had been a mem- 
ber of the staff of 
the Houston 
works which pro- 
duces A. QO. 
Smith’s line of 
LP-gas systems, 
and was previ- 
ously with the LP-gas sales group 
in the Southwest for the company 

A new sales representative in the 
New Orleans office is Will Cain, who 
moves from a sales engineering posi- 
tion in the Houston office. He will 
handle process equipment, line pipe 
casing, industrial grating and vertical 
turbine pumps in the southern Louisi- 
ana territory for the company. 


Mr. Row 


* . * 


P. A. Bell has been named district 
manager of industrial sales in the 
New England area for the Baldwin- 
Hill Co. with offices in New York 
City. Mr. Bell will be responsible for 
sale of the company’s industrial in- 
sulations. 
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$G-11 All Purpose 
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For draining and filling wet clutches, transmissions 
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oe eof tank-truck and trailer-tank manufacturers, 
of leading oil companies and transporters: 


WARREN MANIFOLD VALVES provide INCREASED 
FLOW (faster unloading), ADDED SAFETY (100% 
drainage with no leaking), LOWEST MAINTENANCE 
— all at NO GREATER COST! 


You'll never really know what a trouble-free manifold 
means until you actually have WARREN Manifold Valves 
on your equipment. But you'll quickly understand why 
others prefer them when you consider these facts: 


1. With years of on-the-job performance to confirm 
their own continuing testing programs, most trans- 
port equipment manufacturers know the high quality 
and extra value of WARREN Valves—and use them 
as STANDARD EQUIPMENT to insure the best for 
their customers. 


2. Most of these customers appreciate this extra value 
and will accept no substitutes—therefore they wisely 
continue to specify WARREN Manifold Valves. 


Write for Literature and Full information 


Mas llelog 


ee a oe PENNS YLVAWN I 









EQUIPMENT 








Mr. Guy 


Mr. Adams 


Erie Meter Systems, Inc., has ap- 
pointed Daryl L. Guy to the post of 
West Coast division manager. He had 
been Los Angeles division manager 
for several years and has traveled 
through the entire West Coast area 
in selling equipment. 

Mr. Guy was associated for the 
past 15 years with Shields Harper 
& Co. He also had worked for Union 
Oil Co. of California. 

Erie Meter says that warehouses 
and service facilities for its equip- 
ment and parts will be located in Los 
Angeles, San Francisco Bay area, 
Seattle and other points as require- 
ments dictate. 

In another personnel change, Erie 
Meter appointed R. J. “Russ” Adams 
as home office division manager. His 
territory includes parts of Kentucky, 
Ohio, West Virginia, Pensylvania and 
New York. His headquarters will be 
in Erie, Pa. Previously Mr. Adams 
headed national sales of company’s 
hand pumps. 


* * * 


Two recently appointed vice presi- 
dents at Amco Corp. are George Mc- 
Reynolds and John L. Cummings. Mr. 
McReynolds is an Amco veteran of 
17 years and is vice president and 
assistant general manager. Mr. Cum- 
mings is vice president in charge of 
manufacturing and government ac- 
tivities and has been with the com- 
pany since 1946. 


* * * 


The France Packing Co. has put 
Raymond R. McCracken in charge of 
its new sales district covering New 
Mexico, Colorado, Utah, Wyoming, 
Idaho, and Montana. Mr. McCracken, 
who will take up headquarters in 
Denver, has spent much of his career 
in industrial sales engineering with 
his present company and also with 
the Raybestos-Manhattan Co. where 
he was Chicago district manager. 


* . * 
Sales manager for the Watts Regu- 
lator Co., Lawrence, Mass., is Bernard 
“Red” Alexander’s new position. He 


was formerly sales manager with Mil- 
waukee Valve Co. 
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Three Westinghouse veterans have 
been elected to vice presidencies. 

W. W. Sproul has been with the 
company 25 years and was sales 
manager of industrial products previ- 
ous to his appointment as vice presi- 
dent in charge of general industrial 
products divisions. He is located in 
Pittsburgh. 

East Pittsburgh is the location of 
L. B. McCully, vice president in 
charge of all East Pittsburgh divi- 
sions including transportation, gener- 
ator and switchgear divisions of 
which he was formerly manager. Mr. 
McCully has been with Westinghouse 
36 years. 

H. E. Seim who joined the firm 43 
years ago as office boy and rose to 
general manager of Bryant Electric 
Co., a subsidiary, is now vice presi- 
dent of the Bryant and Sturtevant 
operations. 


Mr. Douglas Mr. LaMotte 


International Business Machines 
Corp. has reassigned two vice presi- 
dents. Edward M. Douglas has been 
named vice president in charge of 
special administrative matters. He 
previously was vice president in 
charge of sales. He joined IBM in 
1925 and has served in Newark, New 
York, and Boston, was elected a vice 
president in 1946 and a director in 
1947. 

Louis H. LaMotte becomes vice 
president in charge of sales and moves 
to the company’s New York head- 
quarters from Washington where he 
served as vice president since 1943. 
He first joined the company in 1922, 
was moved to Washington in 1937. 


Associate Membership Committee: 
Chairman J. M. Morrow of Dayton 
Steel Foundry Co., Frank A. Born- 
mann of Binkley Mfg. Co., Robert M. 
Hays of Timken-Detroit Axle Co., 
Edward D. Hendrickson of Hendrick- 
son Motor Truck Co., Henry Ness of 
the Ness Co., and J. P. Payette of 
U. S. Rubber Co. 


Houston, Texas, will be Raymond 
C. West’s headquarters as district 
manager of the Gulf Coast for Man- 
ning, Maxwell & Moore, Inc. The com- 
pany has also appointed George F. 
Bright district manager for the Mid- 
Continent territory with offices in 
Tulsa. 


MAY 21, 1952 








EVER-TITE 


The World’s Quickest and Fastest Couplings 


For instant hose connections . . . safe, secure, tight as a 
drum . . . get dependable patented EVER-TITE couplings, 
proved the best by every test. Just a flick of the wrist and you 
have a permanent, securely sealed connection to hose and out- 
lets that stays tight — yet it opens just as easily and quickly. 
What's more, EVER-TITES never jam or fail. The connection 
holds fast under highest pressures. 


Best of all, EVER-TITES pay for themselves many times 
over by assured prevention of leaks and spills. They not only 
save money by conservation, but cut costs further through big 
savings in loading and delivery time. Rugged construction and 
finest materials mean long service life in toughest usage. 

YOU’RE EVER RIGHT WITH EVER-TITE 


Made in types for every hose coupling requirement. 
Stocked by leading distributors everywhere. 


*The Ever-TiTe trade mark is the hallmark of 
utmost quality and dependability, proved in 
15 years’ performance in the petroleum industry 


EVER-TITE COUPLING CO. 


254 WEST 54th STREET © NEW YORK 19, N. Y. 
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Gasoline Pump Vapor Lock—Cause and Cure 


Manufacturer Calls Remote Control Pumping an Answer 
To Full, Uninterrupted Product Flow at Big Stations 


The advent of the multi-pump serv- 
ice station, with its larger under- 
ground storage tanks and the greater 
horizontal distances from these tanks 
to gasoline dispensing equipment, has 
given rise to a need for a study of 
station pumping systems. 

Contributing to the over-all pump- 
ing problem is the gradually increas- 
ing vapor pressure of motor fuel 
which can greatly reduce the pumping 
rates during hot weather. Some of 
today’s motor fuel is barely within 
the limits of the hydraulic formula 
used for the average pre-war serv- 
ice station with its average diameter 
underground storage tank and aver- 
age horizontal distance between the 
tanks and the pump islands. 


To the service station operations 
man these trends in oil marketing 
mean that present pumping systems 
may not deliver the capacity for 
which they are rated or, in extreme 
cases in hot weather, may develop 
a vapor lock condition in which no 
motor fuel will flow. This extreme 
condition, while not prevalent right 
now in conventional stations, could 
develop in some of the new multi- 
pump installations, and even in con- 
ventional stations should gasoline 
vapor pressure go much higher. 


Vapor lock occurs when a volatile 
liquid flowing through a system 
changes from a liquid to a gaseous 
state either wholly or partially, but 
in sufficient quantity to render the 
system inoperative. In the case of 
gasoline, each molecule of liquid mo- 
tor fuel increases in size about 14 
times as it is converted into a gaseous 
state. The pump, therefore, is in- 
capable of handling 14 times.its ca- 
pacity and for practical purposes it 
ceases to function. It is “vapor 
locked.” 

When the vapor lock situation de- 


velops during hot weather either 
enough to prevent any flow of liquid, 
or to diminish the amount the pump 
can handle, the only way to over- 
come the situation is to place the 
system under pressure, cool down 
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SELF-CONTAINED DISPENSER — Fig- 
ure 1 shows makeup of a conventional 
gasoline dispenser as follows: Hose hook 
A controls electric motor B, which drives 
a pumping unit C. Suction side of pump- 
ing unit is connected by piping to under- 
ground supply of liquid with foot valve 
D. Hose hook switch control is usually 
interlocked with computing mechanism 
M so it cannot be turned to “On” posi- 
tion until gallonage and money wheels 
have been cycled to zero. Nozzle N has 
to be opened before liquid comes out. 
Relief valve F is by-pass for liquid when 
pump is operating and nozzle is closed. 
Meter is designated as J, sump or settling 
chamber is G, and vent H. K is regulat- 
ing valve and L is sight glass 





the liquid or keep storage tanks full. 


All gasoline pumps are alike in 
principle. The differences are dif- 
ferences of design or engineer’s choice 
in selection of component parts which 
achieve the same ultimate result— 
that is the delivery of 231 cu. in. of 
liquid per gallon out of the end of 
the hose into the customer’s tank un- 
der any condition of operation which 
may reasonably be expected to arise. 
This is the criterion of acceptance 
defined by the National Conference of 
Weights and Measures under which 
all pump manufacturers must design 
and fabricate their products, It is the 
norm by which all gasoline pumps 
are tested in the field by the sealers 
of weights and measures. 

Paradoxically, the closer the pump 
manufacturer adheres to these stand- 
ards in his design of a self-contained 
gasoline pump, the sooner will his 
pump vapor lock when attempts are 
made to use it under sub-normal con- 
ditions. 

The self-contained gasoline dis- 
penser used at most stations today 
is illustrated in Figure 1. 


Normal Pump Installation — This 
self-contained type of gasoline pump 
is designed for average installation 
conditions, that is conditions approxi- 
mately as follows: 

1. An underground tank of 72” 
or less diameter buried 30” be- 
neath the surface. 

2. A horizontal distance not 
over 75’ of 1%” pipe, with four 
90 deg. ells and a single poppet 
check valve (not spring loaded). 


3. All piping pitched from 
pump back to tank at 1” per 10’, 
minimum depth 18”. 

4. Fuel to be handled shall be 
U. S. Motor or equivalent in spe- 
cifications. 

Variations in this “average” in- 
stallation will result in aberrations 
from standard performance. The 
characteristics of the fuel to be 
handled will determine the variations 
from standard which can be tolerated 
without sacrifice in performance at 
the end of the hose. 

A pump, for instance, which is 
rated at 15 g.p.m. can be expected 
to deliver 15 gals. when installed un- 
der normal operating conditions, 
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pumping gasoline of U. S. Motor spe- 
cifications. But, if gasoline of higher 
vapor pressure is placed in the tank, 
it is doubtful whether the pump would 
deliver as much as 5 g.p.m. on a hot 
day, and in an extreme case complete 
vapor lock could result in those fuels 
having a high propane content. The 
laws of physics still govern the han- 
dling of volatile liquids. 


Hot Weather Complaints — What 
causes slow delivery from a pump 
on a hot day? Why does temperature 
affect the operation of a gasoline 
pump? These commonly asked ques- 
tions can be broadly answered as fol- 
lows: 

“Gasoline is being subjected to a 
vacuum and/or temperature condi- 
tion which will not permit it to re- 
main in a state of liquid stability.” 

The degree of liquid stability of the 
gasoline depends entirely on the char- 
acteristics of the liquid itself and 
should be known by the refiner. Un- 
der a given set of conditions, one 
type of gasoline may remain 99% 
liquid and 1% gaseous, while another 
gasoline may vaporize as much as 
50%. A distillation curve of a given 
motor fuel will clearly determine the 
vacuum and/or temperature limits 
beyond which its liquid stability will 
not be affected. 


The explanation for “slow pump- 
ing” on a hot day is found in the 
behavior of gases which obey the 
physical laws of matter commonly re- 
ferred to as Boyle’s Law of Gases. The 
application of this principle to the 
pumping of gasoline is readily seen. 

A pumping unit in a self-contained 
gasoline pump is a positive displace- 
ment pump which has a volumetric 
capacity of 12 to 15 g.p.m. This 
means that a pumping unit having 
a rated capacity of 12 g.p.m. will 
pass that amount of wholly stable 
liquid from its inlet port to its dis- 
charge port in one minute. 


PREVENT LEAKS.. 


...Permanenily! 


When installing gaso- 
line, diesel fuel, gas. 
and 








i it 
is economical, easy-to- 
use. Thin in the can, 
Rectorseal #2 
in the joint to a - nagge 
elasticity that retains 
perfect seal tor the the life 
of the connection. Avail- 
able in pint, Y% pint 
and Y% pint brush-top 
— Ask your dis- 
es write 
RECTORSEAL Dept. J 
2215 C Texas 
Another oes -nelhy for Rectorseal #2: 
Service Equipment Sales Co. 
618 May Street Elgin, mM. 
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In the case of volatile liquids, how- | 
ever, a new factor enters our calcula- | 
tions, and the operation of the law | 


of gases will 


explain underlying | 


causes of slow pumping under condi- | 


tions of heat. For example, consider 


the case of a 12 g.p.m. dispenser oper- | 
ating under conditions which require | 


a 6” 


vacuum to be developed by | 


the pump to raise the gasoline from | 
the underground tank. It also is as- | 


sumed that the gasoline being pumped 
has an initial boiling point of 90 deg. 
With these two known factors it is 


recognized that the liquid, even at | 


atmospheric pressure, 
convert a small amount of its volume 
into a gas, and when this happens 


is about to | 


each molecule of liquid which changes | 


into a gas will expand about 14 times 
in size. Under the 6” of vacuum pre- 
dicated in the example under con- 
sideration, as much as 25% of the 
gasoline may be in gaseous form at 
a temperature of 90 deg. 


Boyle’s Law of Gases says these | 


gases will revert to their original 
liquid state if they are subjected to 
sufficient pressure. The pressure re- 
quired on the discharge side of the 
pump unit to force gasoline through 
the meter and hose of a gasoline 
pump is in this case ample to restore 


the gases to their original liquid form | 


so nothing is lost in the way of liquid, 
but the rate of flow has decreased. 


If 25% of this gasoline is converted 
into vapor as it is subjected to 6” 
of vacuum at the 90 deg. temperature, 
the pumping unit theoretically passes 
only 75% of its volumetric capacity 
in unvaporized liquid, or nine gallons 
per minute. The other 25% is passed 
through in the form of a vapor, which 
having expanded to 14 times its vol- 


ume when changing from liquid to | 
vapor, now reverts to a liquid state | 


on the pressure side of the pump 
but reduced in volume to one- 
fourteenth of thrée gals. or little 
over two-tenths of a gallon. 
this to the nine gals. of stable liquid 
and total output of the 12 g.p.m 
dispenser is reduced to 9.2 g.p.m. 


Add | 


Predicting Vapor Lock-—The ability | 


to predict vapor lock in any partic- 
ular installation can be reduced to 
a fairly exact science if the diagnos- 
tician has at his disposal two basic 
information charts: 

1. A vacuum chart of the pump 
installed in its location showing the 
range of vacuum gage readings at 
the pump suction union, 

a) when underground tank is 
full, - 

b) when underground tank is 
nearly empty. 





| 


2. A distillation curve of the motor 


fuel being pumped. 
With these known factors it is pos- 


sible to outline a probable perform- | 




















SEALTITE Snap-on 


Neoprene Dust Caps 
SEALTITES 


Will protect your air eliminator 
and meter from moisture ond dirt 


SEALTITES 


Prevent valve 
tamination 


SEALTITES 


Made of tough Neoprene in 1/2 
and 2” sizes 


SEALTITES 


Economical and practical 


SEALTITES 


Light in weight ond easily re 
moved. 


damage & con 


for more information see your oi! equip 
ment supplier or write to 


Service Station Sales Co. 


572 W. Maryland Ave. St. Pav! 3, Minn 











The Pump of 101 Uses 
ROTABOY 


FLOATING-ROTO® 


PUMP 


13 TYPES FOR 
EVERY DISPENSING NEED 


PUMPS 12 GALLONS PER MINUTE AT 84 
R.P.M.* @ FLOATING ROTOR... WIL 
NOT STICK OR JAM OR FREEZE! © FULL 
SELF-PRIMING @ EXTRA LARGE INLET 
AND OUTLET...FULL 1” PIPE SIZE 
LOCK-ARM ON ALL MODELS @ FAMOUS 
WILSON “ADAPT-A-SOCKET” © RUGGED 
CONSTRUCTION THROUGHOUT. 

"Very Easy Turning Speed 

Designed for a wide variety of uses, the 
ROTABOY pumps a smooth flow of gasoline, 
kerosene, — ws oil and other fluids ot easy 
turning speed. For factories, farms, construction 
jobs, wherever a is @ need for a pump, 
you con be sure of dependable low-cost dis- 
pensing. Ruggedly built. 

Made by the makers of GASBOY .. . YOUR GUARANTEE OF QUALITY 

Write For Full information 


WM. M. WILSON’S SONS, INC 
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REMOTE CONTROL SYSTEM—Figure 2 shows components of one type of remote con- 
trolled station dispensing equipment. Pumping unit C driven by motor B is located close 
to storage tank and draws gasoline through foot valve D. By-pass valve F allows circula- 
tion of excess liquid within pumping system if full volumetric capacity of pump is not 
being discharged at the hose nozzle. Gasoline is pumped under pressure to pedestal on 
island where it passes through air separator E into meter J and out nozzle N. Hose 
hook and switch A control start or stop of motor B. Air and vapor eliminator E is 
placed adjacent to meter to insure air-free liquid being delivered into the meter 
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FIG. 3 
MULTIPLE PEDESTAL REMOTE CONTROL SYSTEM 


MULTI-PEDESTAL REMOTE PUMPING SYSTEM—Figure 3 shows use of two pumps 

on each tank to supply several pedestals. Only one pump operates until more than 

two pedestals are in use, then the other pump starts up. Low voltage electricity is used 
on island pedestals 











ance chart of output at the end of 
the hose for various temperature con- 
ditions and at various liquid levels in 
the underground tank. 


Remedies—There is only one sure 
way to prevent a vapor lock condi- 
tion in a service station, and that is 
to handle the gasoline under a pres- 
sure condition, or, to use a term of the 
industry, by remote control. The 
most uncontrollable gasoline becomes 
a stable and predictable liquid under 
even a slight pressure, and in this 
type of handling there are no vari- 
ables of excess lift or its equivalent in 
long horizontal pipe runs to consider. 
Distances between underground tanks 
and pump islands are not factors to 
cope with in laying out a service sta- 
tion for remote control operation. 


A remote control system is basic- 
ally the separation of two functions 
of the self-contained gasoline pump 
shown in the schematic diagram. The 
meter, air eliminator, and discharge 
hose assembly are located on the 
pump island as before, but in the re- 
mote control system the pumping 
unit and motor are placed as near 
to the gasoline supply as possible. 


Being close to the underground tank 
the vacuum required to lift the gaso- 
line to the pumping unit is never high 
enough to result in a vapor creating 
condition or to cause a corresponding 
pressure loss on the discharge side 
of the pumping units. This résults in 
a full flow of gasoline in a stable 
liquid state to the meter and hose 
on the pump island under a pressure 
condition which does not allow the 
formation of vapor during the pump- 
ing operation (see Figure 2). 


The schematic diagram of a remote 
control system is shown in the di- 
agram. The pumping unit C driven 
by the motor B is located close to 
the underground storage tank and 
draws gasoline through a foot valve 
D (or angle check valve at top of 
tank) requiring a negligible vacuum 
because of its proximity to liquid sup- 
ply. 

A conventional by-pass valve F al- 
lows the circulation of excess liquid 
within the pumping system if the full 
volumetric capacity of the pump is 
not being discharged at the hose 
nozzle. The gasoline is then pumped 
under pressure to the pedestal on 
the pump island, where it passes 
through an air separator E into the 
meter J and out the hose and nozzle 
N. The hose hook and switch A 
control the start and stop of motor 
B. 

The air and vapor eliminator E 
is placed adjacent to the meter to 
insure air-free liquid being delivered 
into the meter. Since gasoline meters 
are full displacement meters, they 
will measure air or vapor by volume 
just the same as liquid and must be 
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protected against the introduction of either air or vapor. 


The possibility of the creation of vapor in & remote 
control system is practically zero if the operating pres- 
sure is sufficient to convert gasoline vapors to liquid 


form. However, the possibility of air entering the supply | 
lines during periods of non-use, through poor installation | 
practices, or cracked fittings cannot be overlooked. Like- | 
wise a supply line draining back to the underground tank | 
through a leaking check valve could result in a void in| 
the supply line which might affect the meter measure- | 


ment, unless an air eliminator intervened to protect it. 
For this reason an air eliminator adjacent to the meter in 
the pedestal is essential to continued meter accuracy. 


The stream of gasoline which accumulates in the air 
eliminator could be handled by means of a sump chamber 
in remote systems as in conventional dispensing systems. 
In the remote control system, however, it is more prac- 


tical to return the liquid to the underground tank itself, | 
since the return piping must be run in either case from | 


the pedestal back to the vicinity of the tank. 


The Underwriters Laboratories require a quick acting 
shut-off valve in each remote controlled pedestal, syn- 
chronized with the hose hook switch control, When the 
dispenser is not in use the motor switch is in the “off” 
position, and the valve in the supply line to the meter is 
closed. 


It is obvious that this shut-off valve in the pedestal 
and an ordinary foot valve or angle check valve at the 
other end of the supply line would trap a quantity of 
gasoline between the valves with no provision for relief 
of pressure which might be built up due to a tempera- 
ture rise during idle periods. Where air separators are 
installed at the pumping unit with return lines to the 
tank, excessive pressure is automatically taken care of. 
In those installations, however, where air separators are 
adjacent to the meter, it is advisable to use a type of 
check valve or foot valve whi¢h has a pressure relief 
feature incorporated in the design to allow excess pres- 
sure to bleed off in the underground tank. 


Multi-Pump Installations—One of the desirable features 
of the remote control system is the opportunity to lay 


out a multi-pump installation with a minimum of piping 
and installation cost. 


A single pump unit and motor can serve several outlets 
either selectively or simultaneously. A typical multi- 
pump layout is shown in Figure 3. 


Five pedestals are shown connected to a supply line 
handling one brand of gasoline. Two remote control 
pumping units are connected to the supply line in such 
a manner that only one becomes operative if any one of 
the five pedestals is put into use. If a second pedestal is 
then put into use, the same pumping unit will supply both. 


If a third pedestal is worked along with the other two, 
the demands on the one pumping unit become excessive 
and a sequence control switch automatically starts the 
second pumping unit which adds its capacity to the sup- 
ply line. Two pumping units with % h.p. motors are 
able to supply the five pedestals. 


Before converting present conventional pumping units 
to remote control systems, plans should be carefully 
checked to make sure they meet with the Underwriters 
Laboratories and the weights and measures body in the 
particular locality in which the conversion is to be made. 


Overcoming Vapor Lock — A most frequently used 
remedy to vapor lock is cooling down the ground surface 
over the suction lines with a water hose. A few degrees 


drop in the temperature of the gasoline in the supply line 
can improve conditions. 


A second expedient, particularly in the case of larger 
diameter storage tanks, is to operate only from full 
tanks, with frequent replenishing dumps. 
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Here’s How 
You Can Modernize 
Your Pump Islands 


Mounts on 
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DIAGRAM OF REMOTE SYSTEM for multi-pump service station shows the use of 
turbine pumps, dehydrators and pedestals. In this case there are two lines to the pump 
islands—one from each storage tank to each group of dispensers 


Manufacturer Lists Numerous Advantages 
Of Remote Pumping Units for Stations 


Advantages of remote pumping sys- 
tems for multi-pump service stations 
are given by Erie Meter Systems, 
Inc., Erie, Pa., in a brochure being 
distributed. 

The company says the method it 
has developed for dispensing gaso- 
line eliminates the need for individ- 
ual pumping units, motors, and air 
eliminators in island dispensers. 

Erie says its system was developed 
as an outgrowth of wartime experi- 
ence in airport fueling. During War IT 
the company was granted a patent for 
its hydrant fueling system that per- 
mitted quick-connect cut-in to main 
line airport fueling. It adapted its 
ideas to service station systems. 

Basically the system consists of in- 
stalling pumps of relatively large ca- 
pacity at the station storage tanks, 
one for each tank or one for each 
product. These pumps supply any 
number of dispensing outlets from 
one to ten, company says. 

The pumps used at the storage tank 
are of the submerged turbine type. 

Erie also recommends the use of 
a dehydrator-filter unit near the 
pump. This unit is said to remove 
water and dirt from the gasoline. 
The filter pack in the dehydrator- 
filter unit is renewable and is equiva- 
lent to a 350 mesh screen. 





REMOTE pumping system of this type 
has a submerged type motor-driven tur- 
bine pump which delivers gasoline to a 


dehydrator-filter and then forces it 
through the pedestals. This is said to 
eliminate any chance for vapor lock 


One dehydrator serves each grade 
of fuel. All gasoline flows through 
this unit and its filter. As the filter 
becomes saturated with gasoline it 
repels water and small drops form 


and trickle downward coalescing with 
other water drops which dribble into 
the sump chamber. This is drained 
periodically. A sight gage glass indi- 
cates the level of water in the sump 
chamber. 


Among the advantages listed for 
the company’s remote pumping sys- 
tem are: 

1. It is possible to place storage 
tanks as far away from the serving 
area as desired and space permits, 
thus gasoline can be delivered by 
transports without interfering with 
trade at the islands. Gasoline is 
pushed through the system, not pulled, 
a fact which permits longer distribut- 
ing lines with no fear of vapor lock. 


2. All pumping is done at the re- 
motely located storage tank by means 
of a motor driven turbine type sub- 
merged pump. One unit serves one 
grade of fuel to as many as eight 
of company’s dispensers. 

3. One main fuel line for each 
brand with short connecting lines to 
each dispenser means less piping and 
ditch digging. 

4. No noise at the dispenser except 
click of computer. 

5. It reduces original equipment 
costs, installation, operating and 
maintenance costs in proportion to 
the number of dispensers used. 


Regarding its dehydrator-filter 
units, Erie says the cost is only about 
2 to 4% of over-all dispensing equip- 
ment cost, and it results in boosting 
business if the station owner publi- 
cizes the advantages of clean, water- 
free gasoline. Company says the idea 
has resulted in gallonages far beyond 
those of adjacent and competing sta- 
tions when properly exploited. 


The company says it has thorough- 
ly field-tested its installations dur- 
ing the past five years and does not 
consider the setup experimental] in 
any way. 


Decal Maker Moves 


The W. N. Fraser Co., decal manu- 
facturer has moved to 1627 Locust 
St., St. Louis. The move doubles the 
company’s floor space. Founded in 
1945 by W. N. Fraser, its president, 
the company has expanded its factory 
space twice in the past five years. 


Graco Opens New Atlanta Office 


Gray Co. Inc., of Minneapolis Minn., 
has opened a new regional office and 
warehouse at 1223 Spring St., N. W., 
Atlanta, Ga. The new outlet will 
handle the company’s line of lubri- 
cating equipment. The showroom has 
equipment functionally installed and 
operating. Factory-trained service 
men also are available at the Atlanta 
office. C. Tom Bruce is district man- 
ager at the new office. 
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DIRECTORS of the National Assn. of Oil Equipment Jobbers met in Columbus, Ohio, May 7-8. Shown here around table from left 





ee 


to right are: Randall J. Owen, Pittsburgh; F. R. Geen, Rochester, N. Y.; Carl L. Zeller, Wichita, Kans.; John Quilter, Richmond, 

Va.; J. M. Newberry, president, Memphis, Tenn.; Fred Coffield, Jr., South Bend, Ind.; Howard Upton, executive secretary, Tulsa; 

H. R. Tuller, secretary, Columbus, Ohio; E. de Penaloza, treasurer, St. Louis; W. E. Crowder, Dallas, Tex.; D. W. Monroe, Miami, 
Fla.; Harry E. Rutledge, Pittsburgh; and W. E. Layman, Akron, Ohio 


Equipment Jobbers Plan to Launch Promotion Campaign 


The National Assn. of Oil Equip- 
ment Jobbers has decided to launch 
an educational program on the ad- 
vantages of doing business with the 
local oil equipment jobber. This will 
be directed mainly to major oil com- 
pany men. 

The action came during a meeting 
of the association’s board of directors 
in Columbus, Ohio, May 7-8. 

As part of the program, a manual 
will be prepared and distributed to 
major oil company purchasing and 
operations men. This will list where 
the jobber is located and what equip- 
ment lines he handles. Only associa- 
tion member jobbers will be listed. 

One point in the promotion cam- 
paign will be to show that major com- 
panies can save transportation costs 
and get prompt service through the 
local oil equipment jobber. 

Another part of the general pro- 
motional program will be the printing 
of association emblem seals for letter- 
heads and other printed matter which 
is mailed to customers. 

Catalog — The directors also ap- 
proved the co-operative preparation 
of oil equipment catalogs. The plan 
calls for the association to print the 
catalog in separate sections for each 
oil equipment manufacturer’s line. 
Every oil equipment jobber who be- 
longs to the association will be able to 
buy those sections covering the lines 
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he handles. These will then be bound 
together and placed inside an indi- 
vidual cover for each oil equipment 
jobber. 

This method is expected to save 
each equipment jobber several hun- 
dred dollars in printing costs. 

No Change—The directors decided 
to make no change in the associa- 
tion’s constitution at this time. 

A temporary manufacturers Liaison 
Committee report recommending a 
broadening of the scope of the as- 
sociation was studied but was not 
adopted. This would have made the 
group an oil equipment association, 
and it provided for equal voting rights 
of both jobbers and manufacturers. 


Trade Show—4A trade show will be 
held at the association’s next meet- 
ing in Columbus, Ohio, Oct. 6-8 with 
details to be sent out later. Exhibits 
will be restricted to active or asso- 
ciate members of the association. 


New Turbo Jet Engine Oil 


PITTSBURGH—Gulf Oil has devel- 
oped a new turbo-jet engine oil “to 
meet an urgent need” for a govern- 
ment-approved oil for use in all tur- 
bo-jets now being made in U. S., 
plus several British makes. Product 
has been designated Gulflite Turbo- 
Jet Oil 1010. 


The new oil will pour at tempera- 
tures of 65 deg. below zero and will 
maintain all lubricating properties at 
high bearing temperatures, the com- 
pany said. It added that it has good 
anti-corrosion properties and high re- 
sistance to oxidation, and meets all 
requirements set forth in Military 
Specification MIL-0-6081, Grade 1010 
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MANUFACTURERS 
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The Buckeye PRESTITE Family 


for tight fills, fast fills, safe fills the easy way 


Recently, Buckeye introduced the PRESTITE Fill Cap, illustrated at 


right, a new and foolproof sealing principle for greatest possible speed 
NE W and protection from leaks. Big success! 


Now equipment, making use of this principle, has been developed 
making PRESTITE quick-couplings possible on any gasoline or fuel 
oil delivery operation. 


° PRESTITE connections simply twist on and lock. Perfect pro- 

tective seal between hose and fill pipe for full flow. Low-level 

° vapors can’t leak out, air can’t get in, fuel can’t spill. Thread- 

less construction means safe service years longer. And the 

§ use of PRESTITE Quick-couplers and PRESTITE Fill 

Caps to make a tight connection actually permits unloading 

in 20% to 30% less time. All present installations can be 

adapted to this new and tested method of liquid fuel 
delivery—illustrations show how. 


(®) : 1. PRESTITE Quick-coup- 
ler for tank trucks. Fits 


cal 
e any Tank Truck Faucet. NEW. 


Forms perfect seal and 
is easily disconnected. 


2. Standard 3” PRESTITE Fill 
Cap installation showing quick- 
coupling with 90° swivel tail 
piece elbow. Used with a 714” 
F: Manhole. Ideal and most effi- 





cient PRESTITE installation. 

















MAIL COUPON FOR COMPLETE DETAILS 


BUCKEYE IRON & BRASS WORKS, Dept. N, P. ©. Box 883, Dayton 1, Ohio 


Please send complete details on the new Buckeye PRESTITE family. 
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How PRESTITE works: 


The simplest demonstration of the PRESTITE 

principle is the Fill Cap shown at the left. A removable 
long-wearing “‘O”’ ring in the cap replaces the ordinary 
“thread and gasket”’ method of sealing. This “‘O”’ ring is 
present in all forms of PRESTITE connectors shown. 

It seals easily against the outside surface of the body. 

No tools are required. A twist puts it on—a twist takes 
it off. And threadless construction guarantees safe service 
year after year. 


il 


\\ 


——_ 
= 
= 


i 


' 


} 







ky = 


é. 


BUCKEYE IRON & BRASS WORKS, P. 0. Box 883, Dayton 1, Obie 










4. For present fill box installa- 
tions, PRESTITE adapters 
fitting any threaded fill caps, 2” 
to 4” sizes, male or female. Set 
to be carried in trucks for easy 
installation at delivery point. —— a 


La 


3. For installations with fill 
pipes smaller or larger than 
3”—the 3” PRESTITE 
Fill Caps with threaded 
ends in 2”, 214”, 3”, 314”, 
and 4” sizes are used. 
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MARYLAND ROAD TEST was run over these highway sections. Despite claims that trucks “ruined” roads, they are open to traf- 
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fic and in good condition, after some repairs 





Oil Should Guard Against Distortion 
Of Findings in New Road-Wear Tests 


By Holger Ridder, Transportation Editor 


The Maryland Road Test (see NPN 
Feb. 13, p. 49), while producing many 
inaccurate published reports, may 
well have opened the door to future, 
more carefully planned and executed 
road tests. In August, for example, a 
flexible road test will be started in 
southeastern Idaho, near Malad City. 
That’s about half way between Poca- 
tello and Salt Lake City. 

The test will not be conducted over 
an existing highway. Instead, a new 
highway will be built specifically for 
test purposes, The road will be laid 
out in two loops, each providing for 
continuous round trips. This differs 
from the Maryland Road test, where 
test vehicles ran back and forth over 
the same stretch of test lanes. 

However, even more comprehensive 
than the Idaho test is one which 
soon will be proposed to various state 
highway departments and which prob- 
ably will be conducted somewhere in 
the Midwest. A prospectus for the 
new road test has been developed by 
a working subcommittee composed of 
officials from 10 state highway de- 
partments and industry (American 
Trucking Assns., National Highway 
Users Conference, Portland Cement, 
Automobile Manufacturers Assn., As- 
phalt Institute and others). State high- 
way departments will be asked to co- 
operate with industry in the project. 

Test would cover both rigid and 


flexible pavements, and would have 
a Wider range of axle loads than 
any tests heretofore. Proponents of 
the test say the proposed project 
could prove or disprove certain high- 
way construction data now available; 
provide more information on road 
bases and subgrades and scientific 
data on pavement behavior subjected 
to several axle loadings; show the ef- 
fect of axle loads on bridge spans, 
and provide accurate cost data on 
highway construction and mainten- 
ance. 

There has been opposition to the 
proposed test on the grounds that it 
would be too costly. However, there 
is sound thinking expressed which 
contends that by cancelling various 
regional tests limited to specific ob- 
jectives, the monies thus saved could 
be poured into one comprehensive 
project which would be all-inclusive 
in its findings. 

As was pointed out by NPN Feb. 
13, however, the industry should make 
sure that in both the Idaho and other 
tests that “test results are made 
public only when finalized in order 
that the complete story be told and 
not fragments of it for the benefit 
of any group or groups.” Let’s not 
have a repetition of the “Maryland 
Muddle.” 


- * + 
Repercussions are stil] heard from 


the Maryland test. Recently Wade 
Jones, Newspaper Enterprise Assn. 
staff writer, wrote a syndicated story 
which the Canton (Ohio) Repository 
headlined in this manner: 

“Big Trucks Do Big Damage, Road 
Test Shows.” 


Mr. Jones begins his story like this: 

“Those giant trucks which either 
roar past you at 65 miles an hour or 
slow you to a crawl on the hills, are 
even harder on your pocketbook than 
on your disposition. 


“That conclusion can be drawn 
from the most thorough and scientific 
highway-use test of its kind ever 
conducted in this country... 


“A principal question was: Do big 
trucks cause big damage? 

“The answer was yes—an appalling 
amount...” 


We suggest that Mr. Jones take a 
look at the two accompanying photo- 
graphs of two sections of road over 
which the Maryland Road Tests were 
conducted. As in other “sensational” 
reports of the test, the implication 
has been that the trucks “ruined” 
the road. 


Photo at left shows a portion of 
the road on which 44,800-ton tan- 
dem axles were run. After only min- 
or repairs the road was put into good 
condition and again carries normal 
traffic as is indicated in the picture. 
This is the section which showed the 
most damage. However, this part of 
the road is built on an inferior clay 
base. 


Photo at right shows the stretch 
of road on which the 18,000 and 22,- 
400-ton single axle truck tests were 
run. It’s apparent that very little 
repair work was necessary before 
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placing the road back 
highway surface. 

The section in Photo No. 2, it should 
be noted, what is termed as a “su- 
perior granular sub-base.” 

From these pictures, two conclu- 
sions can be drawn: 
1—The “test” 
ruined by trucks; 
2—The section built on a good 
base withstood the tests very 

well. 


in normal 


road was not 


” * * 


ICC’s latest analysis of fire acci- 
dents, covering 1950, reports a 12% 
increase in such mishaps. Of these 
accidents, ICC attributes 25% of 
them as being directly or indirectly 
due to mechanical failure. 

Going a step further, ICC states: 

“Fire accidents, as well as all ac- 
cidents, are generally attributable to 
either driver failure or vehicle fail- 
ure. Of these two, driver failure is 
the most important and is usually in- 
volved to some extent in every acci- 
dent. 

“Driver failure may have been poor 
judgment, such as: (1) driving too 
fast, (2) following too closely, (3) in- 
attention to driving, or (4) not allow- 
ing for bad road and weather condi- 
tions. 

“In addition, insofar as drivers may 
be responsible for failure to detect 
and have corrected vehicle defects, 
they are responsible for many of the 
fires due to such defects. A large 
number of the mechanical defect fire 
accidents would in all probability 
have been avoided had proper inspec- 
tion and maintenance been performed 
by the motdr carrier’ (see NPN 
March 26, p. 47, for study of several 
case histories of tank truck fires). 


ICC, in its report, points out that 
to be reportable and to be included, 
an accident must result in death, in- 
jury, or property damage to the ex- 
tent of $100 or more. 

In a breakdown of fire accidents 
by type of cargo, ICC reports 19 
truck fires involving gasoline cargo. 
Total property damage was $245,123, 
or an average of $12,901 per acci- 
dent. Under the heading of accidents 
involving “other petroleum product” 
cargo, ICC reports 12 fire accidents 
with a total property damage of $107,- 
153, or an average of $8,929 per ac- 
cident. 

In a breakdown on the location 
of the start of fires in 565 property- 
carrying accidents, ICC says 6 (or 
1.1% of all fire accidents) originated 
in or about the cargo tank. In all 
six cases, the cargo tank was brok- 
en by either collision, overturning or 
being ditched. 

Regarding use of fire extinguishers 
on trucks, ICC has this to say: 

“The value of fire extinguishers in 
the reduction of damage in fire ac- 
cidents is common knowledge. How- 
ever, our records still contain numer- 
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ous accident reports and vehicle in- 
spections which state that the fire 
extinguisher was missing, empty, or 
non-functioning. The records also 
show that a fire extinguisher of the 
size presently required by the Motor 
Carrier Safety Regulations, Revised, 
is of a real value, but that in many 
eases an extinguisher of larger ca- 
pacity was needed... 

“In addition, there is considerable 
need for better driver training in the 
use of extinguishers, as well as as- 
suring that extinguishers are located 
so that they are readily available in 
case of emergency. It should not be 
overlooked, however, that a fire ex- 
tinguisher of the proper type, suitably 
located and within the easy reach of 
trained personnel is useless if not 


Este 


THAN a i COUPLINGS! 





given timely inspection and adequate 


maintenance.” 
* . > 


Legislative—In Missouri it is pro- 
posed that truck registration fees be 
boosted, lifting the range from $10 
to $200, to $20 to $600 according to 
gross weight . . . Trailer and semi- 
trailer fees would be raised from $3 
to $7 each. 

The Arizona legislature has ad- 
journed without acting on two bills 
to boost vehicle registration fees .. . 
In California a proposal calls for a 
mileage tax on non-resident trucks 
not covered by reciprocal agreements 

. Illinois Supreme Court has upheld 
a 1951 law which increased truck 
taxes. Next step may be an appeal to 
U. S. Supreme Court. 


New Fliexiflange Flexible Couplings — 
Specially Designed for Tank-Truck Use 


Because the emphasis over the past few years 
has been on faster unloading, truck and trailer 
truck operators have been moving to large size 
piping. There has been one important drawback, 
however, to this trend. Leakproof, flexible cou- 
plings to fit the larger pipe have always been 
available—but they are designed primarily for 
use in bulk plants and refineries. This means they 
are much heavier than need be. 

Now Philadelphia Valve Co. has solved the 
problem with its new line of Flexiflange Flexible 
Couplings. Made of malleable iron, they are 
engineered specifically for use in truck and 
trailer tanks. They're designed for 100 psi with 
a liberal safety factor—far stronger than neces- 
sary for tank-truck service—yet in most cases 
they offer a weight saving of up to 58% percent! 

Flexiflange Couplings fit into the same grooves 
as any standard couplings. The seals, too, are 
interehangeable with other standard makes 
They are available in all sizes from 1” to 6”. Pipe 
sleeve adapters can also be furnished. 

To get peak efficiency with up to 58% percent 
saving in weight, be sure to specify Flexiflange 
Couplings by Philadelphia Valve. Write for 
complete information and prices. 


PHILADELPHIA VALVE COMPANY 
3415 Aramingo Avenue, Philadelphia 34, Pa. 


Pacific Coast Distributors: 
Oil Marketing Equipment Co., 325 Fremont Street, 
San Francisco 5, Calif. « Howard Supply Co. 
5125 Santa Fe Avenue, Los Angeles 11, Calif 





BE BRIGHT—BE RIGHT—. 


No. 402 Entrance and Building Light No. 500 Prefocused Driveway 


A good distant floodlight for floodlighting Entrance Floodlight. Don’t 


your service station building with two ad- Gamble—Insure your summer 


The Model No. 400 Floodlight is justable sidelights for entrance I:ghting. profits with Rutledge Lights. 
general purpose floodlight. An ex- 

cellent light for Driveway and Park- 

ing Lot Lighting. 


No. 407 Bifocal Distant Floodlight No. 602 Sealedbeam 
Gives approx'mately the same foot Floodlight 
Model No. 603 candles at 100 feet as it does at 


An asset on any island—More and 50 feet. 


more companies use this island 
light every year. 


No. 903 Extreme Distant Light 


No. 803 Distant Light INDIVIDUAL No. 705 Fill-in-Light 
SPOT LIGHTS 
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ITH RUTLEDGE LIGHTS 


ALL RUTLEDGE HORIZONTAL ISLAND LIGHTS CAN BE FURNISHED IN 
EITHER THE “GLOW-TOP” MODELS—TOP LIGHT MODELS OR FLAT-TOP MODEL 


HORIZONTAL 


te 5 ISLAND LIGHTS 


a 
nt i 


No. 108 “GLOW-TOP” All models of Rutledge Slim Line 
Horizontal Island Light Units can be furnished for mount- 


ing in 4—8—12 and 16 Foot lengths. 
Something New — An_ illuminated No. 100-3 Island Light 


“GLOW TOP” for attractiveness on 


Rutledge Slim-Line Horizontal Island All Rutledge units are completely 
your island light. 


Lights are instant start—no starters enclosed from the weather—and 


—no flicker. accessible for maintenance. 


RUTLEDGE DROP-POLE UNIT 


1 No. 2 DROP-POLE UNIT 





} 2”'x2¥2"x10%" - 60” for Concrete Mount- 

| ing. Equipped with Spring for both Island 
=| and Single Flood Mounting. Install 22” 
3 from concrete. 


, No. 3 DROP-POLE UNIT 





‘.] 2”x2%"x10%”" with Base and 22” of 2%” 
) Pipe. Equipped with Spring for lowering 
Island and Single Floodlight Mounting. 


| No. 4 DROP-POLE UNIT 





2¥4x3"'x13¥%4" Equipped with 60” of 3” 
|: | Pipe for Concrete Mounting and Spring for 
f=) lowering, to carry Two Floodlights at o 2’"x2"x10" For Island Light Installation 

3 DROP- J height of 18’. Install 25” from concrete. only. Install 22” from Island Level. 

POLE UNIT 


No. 1 DROP-POLE UNIT 





Manufactured by 
RUTLEDGE EQUIPMENT COMPANY 


334 BOULEVARD OF ALLIES e PITTSBURGH 22, PA. 
COurt 1-1415 
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PUBLIC SERVAWY 


by 
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BETTER PUBLIC OPINION of importance of trucks in daily lives of Americans is goal of this newspaper ad series run by Indiana 


Motor Truck Assn. 


Indiana Truckers Tell Own Story with Newspaper, Radio Ads 


Indiana Motor Truck Assn. has 
just completed a three-shot campaign 
designed to tell Hoosiers the impor- 
tant role played in their daily lives 
by trucks. Involving the use of news- 
paper and farm publication advertis- 
ing space, and 15-minute radio broad- 
casts, the project represents the type 
of thing which trucking public rela- 
tions men have been urging for some 
time. 

A few state trucking groups (see 
NPN Dec. 20, 1950) have taken up 
the banner and come up with some 
rather effective campaigns. But the 
feeling among many truck industry 
men is that the surface has hardly 
been scratched. 

The Indiana group’s campaign was 
launched in February with an ad (at 
left in reproduction on this page) 
appearing in 95 daily and weekly 
newspapers throughout the state’s 
rural area. In March a second ad 
(center) appeared in 35 dailies in 25 
of the state’s urban areas. The final 
ad (at right) appeared late in April 
in rural newspapers and three month- 
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ly farm papers. Reproductions of 
these two ads are also shown. 

Supplementing the advertisements 
were radio news broadcasts taped in 
Indianapolis and then broadcast on 
Sundays over six radio stations in 
the state. The radio programs were 
not of the up-to-the-minute news- 
casts, but rather dealt with the light- 
er, brighter side of the news in the 
state. Commercials carried the gen- 
eral theme of the advertisements and 
injected stories of instances in which 
Indiana truck drivers played heroic 
roles. 


Story Ads Tell—The first ad, en- 
titled “Country Living. . .City Style,” 
tells how trucks have made it possible 
for farm and small town residents to 
enjoy the comforts and conveniences 
formerly available only to “city 
dwellers.” 

Ad No, 2, “Public Servant by Popu- 
lar Demand,” gives a capsule story 
of why trucks are on the road, giv- 
ing emphasis particularly on the im- 
portance of trucks to retailers, man- 
ufacturers and farmers. 


Third in the series, “The Farmer 
Takes a Truck,” points to the truck 
as the farmer’s workhorse. 


Each of the ads is concluded with 
this thought: 

“. . .the next time you see a truck 
on the road. . .remember that every- 
thing you use. . .everything you eat 

. and everything you wear. . .comes 
all or part of the way to you by 
truck.” 


Drennan W. Hart & Co., Indian- 
apolis, handled the campaign for the 
Indiana Motor Truck Assn. 


Contest Spurs Safe Driving 


Ruan Transport Corp., Des Moines, 
Iowa, has begun a 36-week contest 
for safe driving and operating effi- 
ciency at its 12 terminals. The ter- 
minals have been divided into four 
teams, which will compete for in- 
dividual prizes on a team basis. The 
contest is divided into three rounds, 
with winning team each round re- 
ceiving a trophy. 
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How Fuel Oil Distributors Can Cut Costs — 
By Setting Up 24-Hour Truck Deliveries 





Round-the-clock deliveries of pe- 
troleum products to bulk plants have 
been increasing at a steady, though 
not startling, pace in the past five 
years. Now Oil Heat Institute, in 
a report of the Technical Committee 
of its Distribution Division, states 
fuel oil jobbers and dealers will reap 
“great dividends” by adopting the 
24-hour delivery system in their op- 
erations. 

In a report mailed to OHI mem- 
bers, the Technical Committee says, 
“. .. @ job of ’round-the-clock deliv- 
eries ig being handled by thousands 
of dealers, and the tendency is to 
do more and more of it. .. The OHI 
Distribution Division can well pre- 
sent some constructive ideas on 
“round-the-clock operating practices 
that will mean great savings and 
smoother operation for the oil deal- 
er.” 
OHI points out that oil distribution 
is essentially a 24-hour business and 
only by utilizing around-the-clock 
services of the tank truck carriers 
can the peak winter demands be met. 
OHI adds, “The facilities of tank 
truck carriers around the country, in 
numerous instances, are not used to 
their fullest during the peak demands. 
Surveys show carriers are capable of 


hauling 25 to 35% greater gallon- 


age if unloading hours are not lim- 
ited from seven to five, and in 
some instances even less.” 


OHI Advice—Continuing its recom- 
mendations, OHI’'s Distribution Divi- 
sion Technical Committee says (fol- 
lowing is partial text): 

“Tank truck carriers have wel- 
comed opportunities to demonstrate 
their ability to make ‘round-the- 
clock deliveries, with safeguards 
against contamination, fears of short- 
age or spillage. 

“These programs, naturally, will 
vary with the type of oil dealer. If 
the dealer’s activities are confined 
simply to fuel oil, and he does not 
sell gasoline or other products, his 
problem is simple. Such dealers’ 
fears of contamination are greatly 
reduced, and they should have no 
anxiety. A sample bottle of the prod- 
uct unloaded after hours will be left 
for inspection. 

“The bill of lading for the load can 
be left in a self-addressed, stamped 
envelope, and mailed to the carrier; 
or if there is a continuous movement, 
the driver can pick up the signed re- 
ceipt when delivering the next load. 

“Quite a large percentage of car- 


Oil Transporter Sets Up ‘Key-Stop’ Plan 
To Deliver Products to Unattended Plants 


Ruan Transport Corp. of Des Moines Now Serves 850 Piants 
Of 15 Oil Companies Under Key-Stop Delivery in Five State 
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KEY-STOP PLAN 
REPORT — OHI 
members _ this 
month received a 
report of the OHI 
Distribution Divi- 
sion Technical 
Committee recom- 
mending greater 
use of key-stop de- 
liveries. Accom- 
panying the text of 
the committee re- 
port was a reprint 
of NPN’s article 
on the Ruan Trans- 
port Co.’s key-stop 
operations 
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ASK 


Why do so many Independent Pe- 
troleum Distributors decide on Rich- 
field? Just ask the man who is one. 


Says one Distributor* 
York: 


The Richfield line is tops with my 
dealers and customers. 


in New 


A Massachusetts Distributor* 


adds: 
Richfield is a fine organization to do 
business with . . . always ready to 
supply information and help, and al- 
ways operating as a real Independent 
Distributors’ organization. 


From North Carolina a Distribu- 
tor* writes: 


In 4 years with Richfield our busi- 
ness has increased consistently and 
the number of our service station out- 
lets has grown from 8 to 40. 


The Richfield Franchise offers the 
Independent many other advantages. 
Get full particulars today. 


* Names and addresses on request. 


RICHFIELD 


OIL CORPORATION 
OF NEW YORK 


SERVING THE EASTERN SEABOARD 
FROM MAINE THROUGH THE CAROLINAS 
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blar solvents 
need the fast, 
on of foam—the 
laces, in the right 


ngineered Foam Fire 





nll, National Foam engi- 
of training and experience 
, determine the type of foam 
Snical or chemical—and recom- 
t available choices, exactly the 
pbnal Foam devices to give you 

National Foam Distributor will be glad 
write us direct about your fire protection 


FOAM SYSTEM, INC. 


WEST CHESTER, PENNA 








ENGINEERED Foam Fire Protection — 
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riers around the country are making 
deliveries on this basis, and even to 
fuel oil dealers who carry a full line 
of petroleum products. They assign 
to a given plant permanently one or 
two men who understand the valves 
and layout of the plant as well as 
the dealer’s employes themselves. 
This is probably the most prevalent 
method, and well illustrates the co- 
operation between transporter and 
oil dealer. 


“Some tank truck operators in the 
Middle West, who travel a much 
greater distance between loading 
point and destination, which, by the 
very nature of the trip, means arrival 
after daylight hours, have worked 
out more detailed methods for ‘round- 
the-clock’ deliveries, that are now also 
used on shorter-distance deliveries 
as well. They have designated this 
procedure as a ‘Key-Stop’ plan. 


“The plan is, briefly . . . that the 
carrier and the oil dealer together 
check the plant to determine the 
safety factors of the plant itself. 
They mark and identify the lines, 
and provide a means of locking valves 
and the pumphouse. The dealer and 
the tank truck carrier both have keys 
to the locks, so that after-hour serv- 
ices can be performed satisfac- 
torily. . .” 


Key-Stop Delive-y—“The NATION- 
AL PETROLEUM NEWS, in their issue 
of Feb. 8, 1950, in a five-page ar- 
ticle (see illustration on p. 97), cov- 
ered the ‘Key-Stop’ plan operated 
by the Ruan Transport Corp. of Des 
Moines, Iowa. The Ruan Transport 
Corp. at that time was serving 850 
plants of 15 oil companies under their 
‘Key-Stop’ plan in five states. At 
present this has been increased to 
over 1,200 plants of 17 oil companies. 
“The article in NATIONAL PETROLEUM 
NEws, describing the Ruan opera- 
tions, shows the safety of the Ruan 
‘Key-Stop’ plan: 


“*As an example of the good rec- 
ord piled up as a result of careful 
planning and thorough training of 
drivers, Ruan says that for a 20- 
month period the company handled 
key-stop deliveries to 400 plants of 
one company without one instance of 
product mixture, overflow or short- 
age.’ 

“We cite this to show that prac- 
tical plans can be established to em- 
brace every conceivable type of oil 
company or fuel oil dealer’s plant. . . 


“Every dealer’s operation will vary, 
and while the Ruan Transport pro- 
gram, as well as ‘key-stop’ plans of 
other carriers around the country, are 
broad enough to cover practically 
every operation in great detail, there 
will be variations with each physical 
condition and layout of the various 
bulk plants. A detailed study of each 
individual plant by the oil dealer and 
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the transporter will provide the best 
plan for their mutual satisfaction. 

“Future oil dealers’ bulk plans can 
be designed for 24-hour operation, and 
present plants can be easily modified 
to eliminate many of the fears con- 
nected with unattended bulk plant un- 
loading. . .” 


‘Automatic’ Unloading — “Coastal 
Tank Lines of York, Pa., is working 
with one of their large fuel oil deal- 
ers ... on completely automatic de- 
liveries 24 hours a day, with a mini- 
mum of his expenditure for labor for 
unloading, as at no time is it neces- 
sary for the dealer’s employe to leave 
his office to handle the unloading... 

“Briefly, the plan is this: 


“The transport arrives at the ware- 
house office, the driver presents his 
bill of lading, and he is given a sam- 
ple bottle to take a sample of the 
load on his unit. He returns with 
the sample, which is examined by the 
dealer’s employe, who then time- 
stamps a meter ticket, showing in- 
structions as to which of the two 
plants the delivery is to be made, as 
well as detailed instructions covering 
the handling of the unloading. The 
dealer’s employe also returns to the 
driver the bill of lading, which has 
been time-stamped too. At the same 
time the dealer’s employe turns on a 
time switch near his desk, to start 
the flow of current to the pumphouse 
for the time required to unload the 
transport. 

“The transport driver proceeds to 
the bulk plant pumphouse and hooks 
up his hose. There is a small door 
on the side of the pumphouse which 
exposes the meter and operating 
switch. Detailed instructions for op- 
erating the meter are on the inside of 
the door The transport driver sets 
the meter to Zero, inserts the meter 
ticket. and then pulls the switch to 
start the pump. 

“At the conclusiun of the unloading, 
the pump is shut off, the meter tick- 
et is removed from the meter, and 
the transport driver returns to the 
dealer’s employe at the warehouse 
office. The meter ticket is signed 
by both the transport driver and the 
dealer’s employe, and the trans- 
porter receives a copy of the meter 
ticket. The bill of lading is also 
signed by the dealer’s employe. 


“At the present time deliveries are 
permitted between the hours of 7 
a.m. and 2 a.m., as there is always 
a dealer's employe available in the 
warehouse or garage during those 
hours, who, however, does not have 
to leave his station. A plan is be- 
ing worked out to utilize the balance 
of the 24 hours... 


“The plan is most practical for any 
oil dealer who sells only fuel oil. 
Elaboration upon the plan would have 
to be made for dealers handling a 
varied line of products.” 
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Other Products Too—‘“If separate 
unloading points were maintained for 
a dealer to handle mixed products, 
naturally the same plan could be ef- 
fected for the unloading of any prod- 
ucts, as it is impossible to operate 
any other pump but the one for 
which the dealer’s employe, from his 
office, furnishes power through the 
time switch. While this installation 
is quite recent, and there is some 
thought there may be variations be- 
tween the loading meter at the re- 
finery and the unloading meter check- 
ing out, due to temperature varia- 
tions, so far observations have shown 
no cause for alarm, if the meters are 
watched and checked closely for ac- 
curacy. 

“Around-the-clock unloading is en- 
tirely a matter of intelligent people 
working out a problem to their mu- 
tual benefit, just like any other busi- 
ness transaction. 


“No tank truck operator wants to 
cause contamination, and he is very 
happy to see safeguards built around 
his deliveries. Every effort to make 
such deliveries successful and fool- 
proof will be most happily accepted 
by the motor carrier.” 


The Technical Committee’s repurt 
was submitted to OHI by: George H. 
Wolf, Jr., chairman; Thomas A. Car- 
son, Joseph A. Collins, and William 
M. Pritchard, consultant. 


Seargeant Transportation Co. 
Sells Oil Hauling Business 


LOS ANGELES—Operating fran- 
chises and: heavy duty truck equip- 
ment of the 20-year-old Seargeant 
Transportation Co. have been pur- 
chased by System Tank Lines, Inc. 
Sale was recently approved by Cali- 
fornia Public Utilities Commission. 


System paid $5,000 for Searge- 
ant’s petroleum hauling franchise 
permits in California and authorized 
transfer of oil trucks and other ve- 
hicles for appraised value of $295,- 
000. Transfer of truck equipment is 
to System Truck Service, Inc., an af- 
filiate of System Tank Lines. Both 
System companies are affiliates of 
West Coast Fast Freight. 


Purchase of Seargeant makes the 
fifth petroleum hauling consolidation 
West Coast Freight has completed in 
the last three years. 


Commerce Names Pipe Liner 


WASHINGTON—J. L. Burke, pres- 
ident of Service Pipe Line Co., has 
been elected to the Executive Com- 
mittee of the Commerce Depart- 
ment’s Transportation Council. New 
head of the council is Philip A, Hollar, 
vice president of American Car & 
Foundry Co., Chicago. 








CLARK’S got a 
“PIPELINE” 

for Packaged 
Petroleum 


Moving petroleum via tank cars, 
barges, tank trucks and pipelines is 
comparatively simple. But .. . think 
of it in terms of packaged units. For 
example . . . the average tank car holds 
the equivalent of 150 drums of 55 
gallon capacity . . . 550 cans of 15 
gallons each . . . 33,000 quarts packed 
in 1,375 cartons. You can see at a 
glance that when you've got packaged 
petroleum, you're up against a major 
handling problem. 


But Packaged Petroleum and Petro- 
leum Products are no problem at all for 
CLARK fork-lift trucks, powered hand 
trucks and industrial towing tractors. 
They provide a smoothly-flowing “‘pipe- 
line’ for all packaged goods. Loading, 
unloading . . . lifting and moving .. . 
from receiving to warehouse to ship- 
ping. Damage losses are cut... 
accidents are reduced . . . tiering clear 
up to the rafters increases storage space. 


Here's a genuine opportunity to make 
worthwhile savings . . . to increase 
the efficiency of your operation .. . 
improve your service. For action, talk 
it over with a CLARK Dealer. He'll 
give you practical suggestions and 
honest answers. He's listed in the 
Yellow Pages of your telephone book 
under ‘“Trucks, Industrial.’’ Meanwhile, 
check and mail the coupon for helpful 
literature. 


CLARK 


ELECTRIC ano GAS POWERED 


FORK TRUCKS 


ANO POWERED HAND TRUCKS- 
INDUSTRIAL TOWING TRACTORS 


INDUSTRIAL TRUCK DIVISION 
CLA 


BATTLE CREEK 89, MICHIGAN 
Please send: 


Name 

Firm Name 
Street __ pices EE 
City —————one_ Mate ___ 
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Open the Door to More Station Sales by 


By NPN Staff Writer 


BOSTON—A gasoline sale accounts 
for but 55% (in numbers, not dol- 
lars) of the cash transactions at the 
average service station on an aver- 
age day, according to survey results 
presented at the meeting of the Am- 
erican Petroleum Institute’s Division 
of Marketing in Boston on May 20. 

In reporting on the survey, Charles 
W. Adams, sales promotion manager, 
and Richard H. Hicks, in charge of 
service station development, both of 
the Coca Cola Co., Atlanta, Ga., said 
that 15,597 people visited 248 service 


stations during the survey period, and 
made 9,336 purchases, 

A total of 7,654 cars entered the 
stations at an average rate of nine 
cars per hour, carrying an average of 
1.8 people per car, drivers and passen- 
gers included. Transactions averaged 
150 per day per station. Pedestrians, 
who accounted for 9.3% of the total 
station traffic, made 5.6% of the 
total purchases. Of the average sta- 
tions daily transactions, 25% serve 
the physical needs of people, as dis- 
tinguished from automotive needs. 

Other facts turned up in the survey 
show that more cars stop for gaso- 





Type of Customer 


Women 
Drivers 


Passengers 


Pedestrians 


than two-thirds of all the purchases. 


People Arriving in Cars 





44.7% 
Got Out of 
Their Cars 





Who Does the Buying? 


As a group, the drivers were the most active buyers. Although they comprised only 52% of 
the total visitors, they accounted for 90.8% of all transactions involving a purchase of service 
or merchandise, or other use of station facilities. 


The adult male driver accounted for more than three-fourths of all the transactions recorded. 





Customers Who Got Out Bought More 


Less than one half the station visitors got out of their cars . 





Percent of Purchases 


Men 
Drivers 


Women drivers 





Passengers 
Pedestrians 








. » yet this group made more 





Purchases They Made 


66.8% 
of All 
Purchases 








line in the evening hours, with morn- 
ing hours second, and afternoon hours 
third; downtown stations lead in gas- 
oline customers; residential locations 
draw the most lubrication, car wash 
and accessory business; while highway 
service stations lead in motor oil cus- 
tomers. 

A breakdown of the 45% of cus- 
tomers who came into the average 
station for purposes other than to buy 
gasoline showed that 13% bought 
Coca Cola; 10% bought motor oil; 
6.4% bought TBA items. In addition 
chart separately tabulates such pur- 
chases as cigarettes, food, tires, lub- 
rication, car wash, batteries, use of 
telephone, etc. 

Some idea of the proportion of the 
average service station’s business 
which is done with women drivers 
was revealed by a section of the re- 
port which showed that, out of the 
total number of sales, 76% were made 
to men drivers, and 15% to women 
drivers. Passengers and pedestrians 
were the other customers. 


The woman driver however, con- 
centrates her purchases on gasoline. 
Percentagewise she is only about 
half as active as the man driver in 
buying tires, batteries and car wash- 
ing. “Men drivers appear to make 
themselves more at home in service 
stations than do women,” said Mr. 
Hicks in his comments on this phase 
of the survey, pointing out that men 
use station restrooms at twice the 
rate women use them; ask for in- 
formation more frequently; and drink 
Coca Cola at three times the rate of 
women. 


The act of getting out of the car 
while at the station, and its effect 
on station sales was given special 
attention in the analysis of survey 
results. Less than half (44.7%) of all 
customers got out of their cars, but 
they made 66.8% of all purchases. In 
the case of accessories, for example, 
93.2% of sales were made to people 
who got out of their cars. 


“Of course we know that many 
drivers got out expressly to buy such 
items as a new tire, a lubrication job, 
and so on,” commented Mr. Hicks, 
“put the sale of many TBA items now 
being carried in service stations do 
not represent planned purchases. 
They are impulse sales and depend 
on the exposure of the customer to 
such merchandising elements as dis- 
play and personal salesmanship. In 
the majority of these cases, these 
merchandising elements cannot go to 
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etting That Customer Out of His Car 


work on customers until they have 
first been drawn out of the car.” 

Restroom condition is one of the 
factors which has a bearing on get- 
ting people out of the car, the sur- 
vey indicates. By classifying rest- 
rooms into three groups, it was found 
that 11.5% of the drivers used rest- 
rooms in the very clean class; only 
6.6% used those that were passably 
clean; while 4.3% patronized those 
designated as “otherwise.” 

“The findings seem to indicate that 
the customer is very much aware of 
the condition of the restroom,” said 
Mr. Hicks. “When it is clean and at- 
tractive, its pulling power is meas- 
urably increased.” He also pointed out 
that a station operator can get more 
people out of the car and create more 
business, by merchandising the rest- 
room, For example where “Clean 
Restroom” signs were clearly dis- 
played, 11.5% of the drivers used 
them. Where no signs were displayed, 
only 8.6% of the drivers used them. 

“In other words,” said Mr. Hicks, 
“good merchandising of restrooms by 
attractive, well displayed signs, con- 
tributes to a 34% more frequent us- 
age. Good merchandising can be an 
important factor in increasing wash 
room pulling power.” 


stores. Over 15,000 transactions were 
observed in 248 stations, located in 
nine states. Of the three petroleum 
marketers involved, one is located on 
the West Coast, one in the upper 
Midwest and the third in the South- 
east. 


The stations chosen ranged in gal- 
lonage from 1,500 per month to 150,- 
000 plus. The average was about 21,- 
000 gals. Total cash transactions per 
day averaged 150, broken down as fol- 
lows: 


83 were necessity purchases of 
gasoline; 


- 


38 were self-selling impulse items, 
such as telephone, soft drinks and 
so on; 


29 were high profit automotive 
needs other than the above. 

The number of cars per hour av- 
eraged about 9. 


“As a convenient place for the pub- 
lic to fill a variety of needs,—auto- 
motive and personal,—the service sta- 
tion is to be found everywhere,” Mr. 
Hicks concluded, “and is available 
more hours per day, more days per 
week, than any other type of retail 
establishment.” 





All people entering the 
stotions were, for the pur- 
pose of this study, classified 
into three groups: Drivers, 
Passengers, and Pedestrians. 


The majority of the driv- 
ers were men. The pas- 
sengers were predominantly 
women. Pedestrians in most 
cases were men. 


¢ 


Who Are the People Entering Service Stations? 
Drivers 





Pedestrians 






In the same way a well displayed Drivers _| Passengers | Pedestrians 

soft drink cooler resulted in sales Men 83.1% 23.9% 67.7% 

to 114% of all customers. Where 6 16.9% "52.7% ' 153% Mig 

the cooler was poorly displayed, only Women.... : — 

8.5% bought. Children vik ih 23.4% 17.0% 
Speaking of his own product, Mr. 

Hicks reported that, of the people 








buying Coca Cola, 82% got out of the 
ear, while only 18% did not. 


TBA displays also serve to get 
people out of their cars, and to in- 
crease the number of purchases, the 
survey showed. Of the three oi] mar- 
keting companies whose stations par- 
ticipated in the survey, a comparison 
showed these results: 

Company A, with 435 items on dis- 
play, got 67.8% of the drivers out of 
their cars, and made 69 sales per 100 
customers; 

Company B, with 130 items on dis- 
play, got 64% out of their cars, and 
averaged 57 sales per 100; 

Company C with 85 items on dis- 
play, got 59.6% from their cars, and 
averaged 49 sales per 100 customers. 

It was explained that the survey 
was made because the 180,000 service 
stations that sell] Coca Cola, have 
become its second largest group of 
customers, selling more of the com- 
pany’s product than is sold in drug 


Type of Purchases—Men vs. Women Drivers 





As drivers make 90% 
of all purchases, or other 
use of station services, 
this table compares men 
and women drivers. 


Re 
Wash = 
=? 


tenes &. Men 
pecs _ 8. Women ( 


Seven out of eight 
drivers were men. The 
average male driver was 
more active in automo- 
tive purchases than the 
average woman driver. 
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Clarence E. Bauer is back in the 
oil business as owner and president 
of Oil Terminals Corp., Louisville, 
Ky., formerly headed by the late 
Julius Malkemus. 


Mr. Bauer sold his company, the 
National Oil Corp., to Continental Oil 
in March last year. National Oil 
Corp. was organized in 1925 by Mr. 
Bauer and operated for many years 
under the name of Continental Oil 
Co. of Kentucky. 


A charter member of the Kentucky 
Petroleum Marketers Assn., Mr. 
Bauer served the association as presi- 
dent from 1930 to 1934 and again in 
1941 and has been on the board 
of directors since 1930. He was 
elected a lifetime director last year. 

Mr. Bauer’s new business address 
is 421 Martin Brown Bldg., Louisville. 


* * * 


Jacob Blaustein, American Trad- 
ing and Production Co., Baltimore, 
Md., has been appointed a public 
member of the Advisory Board on 
Mobilization Policy, by President 
Truman. 


Mr. Blaustein has served as an ad- 
viser on various international prob- 
lems and was a consultant to the 
American delegation to the San Fran- 
cisco conference which drafted the 
United Nations Organization in 1945. 





STUDYING PROGRAM at recent spring convention of Indiana Independent Petro- 





leum Assn. at Ft. Wayne, are (left to right) Ed Hunter of Public Oil Corp., Ossian; 
Harcourt Sheets, Sheets Oil Co., Angola; G. E. Hoppe, Hoppe Oil Co., Huntington, 
and Glen Shanks, Horton Oil Co., Indianapolis 


Mrs, C. B. Myers, who has been 
operating the Myers Oil Co., States- 
ville, N. C., since the death of her 
husband two years ago, has just 
finished building a combination serv- 
ice station and grocery store. Mrs. 
Myers also has had all the company’s 
tank trucks painted and has pur- 
chased a new truck. 








Honored by Industry 








The highest honor in the 
natural gasoline industry, The 
Hanlon Award, has been con- 
ferred on Theodore W. Legatski, 
assistant director of research 
for Phillips Petroleum at Bar- 
tlesville. 

The award, presented each 
year by the Natural Gasoline 
Assn. of America, is donated 
by E. I. Hanlon, a pioneer in 
the natural gasoline industry. 

Mr. Legatski, the sixteenth 
recipient of the award, was 
recognized for his “25 years 
of productive research and 
guidance in the field of light 
hydrocarbons : his many 
valuable contributions to the 
better understanding of the re- 
lationships between fuel com- 
position and engine behavior 
. .. and his discoveries in the 
field of aviation gasoline man- 
ufacture. . .” 

Mr. Legatski was born in 
Alpena Mich. He received his 
degree in chemical engineering 
from the University of Mich- 
igan in 1925 and that same 
year joined Phillips Petroleum 
at Bartlesville. 














Mr. Colley Mr. Supplee 


Robert H. Colley has moved up to 
chairman of the board of Atlantic 
Refining, leaving the presidency to 
Henderson Supplee, Jr., who will be 
the company’s chief executive officer. 

Mr. Colley started with Atlantic in 
1919 in the sales department. He 
was elected treasurer and a director 
in 1929, became vice president in 1936 
and president in 1937. 

Mr. Supplee joined Atlantic in 1947 
as vice president and general mana- 
ger of domestic sales. He was elected 
to the board in 1948 and in May, 
1949 became executive vice president. 

A native of Philadelphia, he re- 
ceived his education at Princeton 
University of which he is now a 
charter trustee, and the University 
of Pennsylvania. 

* * + 


New district chairman for the 
Southeastern district OIIC, is George 
A. Beattie, chairman of the board of 
Wofford Oil Co., Atlanta, Ga. 

Mr. Beattie will supervise OIIC 
operations in Florida, Georgia, North 
Carolina and South Carolina. He 
succeeds Thad E. Horton, The Texas 
Co., who resigned because of ill 
health. 
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POST-LUNCHEON discussion is held at recent spring convention of Indiana Inde- 
pendent Petroleum Assn. at Ft. Wayne, by (left to right) George C. Young, Young 
Oil & Supply Co., She!byville; Charles Gerber, Gerber Oil Co., Cannelton; Albert 


Russell, Indiana Farm Bureau, Indianapolis, and Russell Williams Jr., 


Gaseteria, Inc., 


Indianapolis 


Raritan 
is building a 


Frank Epstein, president, 
Oil Co., Nixon, N. J., 
new bulk plant. 
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Horace B. Cooke has been made 
patent counsel for Gulf Oil and its 
subsidiaries. 


* > * 


John D. Gwaltney has formed a pe- 
troleum brokerage company at 50 
West 50th St., New York, N. Y. 
He formerly was associated with the 
California Oil Co. for 11 years. 


J. A. MeQuil- 
kin, manager of 
Standard - Vac- 
uum’s Southeast 
Asia marketing 
organization, has 
been elected a 
director. 

Mr. McQuilkin 
has been a petro- 
leum marketer in 
Southeast Asia 
for 25 years serv- 
ing in Ipoh, Pen- 
ang, Kuala, Lum- 
pur and Singapore. 

He entered the oil businers in 1926 
and the next year was sent to Malaya 
as a salesman. In 1936 he was ap- 
pointed territory manager for Thai- 
land and in 1940 made his headquar- 
ters in Singapore as manager of the 
company’s Malaya-Thailand division. 

At the beginning of World War II, 
Mr. McQuilkin was caught in Manila 
enroute from a U. S. furlough and 
was interned at Santo Tomas prison 
in the Philippines for more than 
three years. After his release he 
went back to Singapore as general 
manager of the Malaya-Thailand divi- 
sion. He was sent to New York in 
1950. 


A native of East Liverpool, Ohio, he 
attended high school in Long Beach, 
Calif., and graduated from Princeton 
University in 1924. 

He will continue to make his home 
in New York City, East 69th Street. 


Mr. McQuilkin 













COMING MEETINGS 


MAY 
North Carolina Ol} Jobbers Asen., spring con- 
vention, Carolina Hotel, Pinehurst, N. C., 
May 25-27 
Tennessee Of] Men’s Asan., 
Nashville, Tenn., May 25-27 
Ameri Petrot Institute, "Division of Mar- 
keting, Lubrication Committee, Mayo Hotel, 
Tulsa, May 27-28 


Hermitage Hotel, 





JUNE 

Seciety of Automotive summer 
meeting, The Ambassador and Ritz-Carlton, 
Atlantic City, June 1-6. 

Ol] Men’s Assn. of New England, 
28th annual convention, Hote! Statler, Bos- 
ton, June 4. 

Grade Crude O11 Assn., annual 
meeting, Hotel William Penn, Pittsburgh, 
June 5-6. 

Western Petroleum Refiners Assn., regional 
meeting, Wichita, Kansas, June 5-6. 

National Fire Protection Asen., annual meet- 
ing, Hotel Statler, New York, June 9-13. 
arican Petrojeum Institute, Division of Pro- 
duction, midyear standardization conference, 
Brown Palace Hotel, Denver, Colo., June 
9-14. 

Northwest Petroleum Arvsn., annual summer 
business conference, Duluth Hotel, Duluth, 
Minn,., June 16-17. 

American Society for Testing Materials, an- 
nual meeting. New York, June 22-27. 
isconsin Petroleum Assn., annua! golf tourna- 
ment and stag party. Dell View Hotel, Lake 
Delton, Wis., June 24. 

JULY 

South Carolina Ol! Jobbers Assn., Ocean Forest 
Hotel, Myrtle Beach 8. C., July 22-23 

Georgia Independent Olimen’s Assn., mid-year 
convention and annual golf tournament, The 
General Oglethorpe Hotel, Savannah, Ga., 
July 25-26. 

National Oi) Jobbers Council, Park Place Hotel, 
Traverse City, Mich., July 31-Aug. 2. 


Avotsr 

Society of Aut rs, national West 
Coast meeting, Palast Hotel, San Fran- 
cisco, Aug. 11-13. 

The Petroleum Marketers Asan, of Texas, an- 
nua] convention, Baker Hotel, Mineral Wells, 
Texas, Aug. 17-19. 

National Congress of Petroleum Retailers, sixth 
annual ression, Carter Hotel, Cleveland, 0O., 
Aug. 19-22. 

Kentucky Petroleum Marketers Asen., fa!) out- 
ing and annual golf tournament, Kenlake 
Hotel, Kentucky Lake, Ky., Aug. 20-21. 


SEPTEMBER 

Michigan Petroleum Assn., Grand Hotel, Mack- 
inac Island, Mich., Sept. 8-9. 

American Society of Lubricati Engineers, 
Symposium on Fundamentals of Friction and 
Lubrication in Engineering, Hotel Sherman, 
Chicago, Sept. 8-11. 

Olli Industry Information Committee, The Tray- 
more, Atlantic City, Sept. 9-11. 

Seciety of Automotive Engineers, tractor meet- 
ing, Schroeder Hotel, Milwaukee, Wis., Sept. 
9-11. 

American Petroleum Institute, Division of 
Marketing, Lubrication Committee, The Tray- 
more, Atlantic City, Sept. 10. 

National Petroleum Axsan,, 50th annua! meeting, 
Traymore Hotel, Atlantic City, Sept. 10-12 

Desk and Derrick Club, national convention, 
Shamrock Hotel, Houston, Sept. 12-13 

Western Petroleum UEefiners Assn., regional 
meeting, Rocky Mountain Area, Henning Ho- 
tel, Casper, Wyo., Sept. 25-26. 








5th annual 
Edgewater Beach Hotel, Chicago, 
25-27. 


meeting 
Ill., Sept. 


OCTOBER 

National Assn. of O11 Equipment Jobbers, sec- 
ond annual meeting, The Neil House, Colum- 
bus, Ohio, Oct. 6-8. 

California Natural Gasoline Assn., Ambassador 
Hotel, Los Angeles. Oct. 9-10. 

O'l Progress Week, Oct. 12-18. 

Western Petroleum Refiners Asen., regional 
meeting, Tulsa, Okla., Oct. 16-17. 

Assn. of ‘America, an- 

nual meeting, Mayo Hotel, Tulsa, Oct. 20-21. 

Seuth Da'ota Ind OU Men’s Asan., 
Alex Johnson Hotel, Rapid City, 8. D., 
Oct. 20-21. 

National Safety Council, 40th National Safety 
Congress and Exposition, Conrad Hilton Ho- 
tel, Chicago, Oct, 20-24. 

Seciety of Automotive Engineers, national 
transportation meeting, Hotel William Penn, 
Pittsburgh, Oct, 22-24. 

NOVEMBER 
y Engineers, Diese) engine 
_ meeting, Chase Hotel, St. Louis, Nov. 3-4. 
of A S, national fuels 
and lubricants meeting, Mayo Hotel, Tulsa, 
Nov. 6-7. 


Gactes Aut. 
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EDUCATORS AND OIL MEN look over the materials supplied by the Oil Industry Information Committee’s educational pro- 
gram, during a recent meeting of the Eastern Missouri OIIC in St. Louis. Left to right, are, Harold F. Nelson, Sinclair Refining 
Co., Kansas City; W. F. Schierholz, Jr., Fuel Oil Co., St. Louis; Austin Pierce, Pierce Oil Co., Moberly; Dr. Don Fisher, assist- 


ant dean, engineering school, Washington University, St. Louis; and David P. Max, superintendent of schools, Crystal City, Mo. 


LOCAL MEMBERS of the Monroe County Branch of the Pennsylvania OIIC gather for their quarterly meting. Left to right, are 

Walter Stanard, Socony-Vacuum; Arthur G. Fry, Jr., Sun Oil; John P. Bachman, Richfield Oil; Charles F. Grace, Sinclair; Walter 

S. Peeney, Gulf Oil; Bernard Peters, Texaco; Fred W. Kegley, Esso Standard; Harold Stiff, Atlantic Refining; Harold Miller, Tydol; 
Q. V. Frey and F. B. Prindle, Texaco, Philadelphia 


Courtney Cc. 
Brown is the first 
director of Esso 
Standard to have 
direct responsi- 
bilities in Stand- 
ard Oil (New Jer- 
sey). 

As assistant to 
the chairman of 
the board and 
economic advisor 
of Jersey Stand- 
ard, Mr. Brown 
also will take ac- 
tive part in the affairs of Esso 
through his recently-elected member- 
ship to its board. 


Mr. Brown 


A graduate of Dartmouth, Mr. 
Brown spent 11 years in investment 
management work before taking an 
advanced degree at Columbia Uni- 
versity, where he remained for the 
next four years as a member of the 
faculty. 


After the beginning of World War 
II, he went to Washington, to serve 
among other positions, as vice presi- 
dent of the Commodity Credit Corp., 
and chief of the war supply and re- 
sources division of the Department of 
State. 


Mr. Brown has been head of the 
petroleum economics division of Jer- 
sey Standard since 1946. 


H. A, Krigbaum, a distributor in 
Marion, Ohio is a director of the 
Cancer Society, the YMCA, is a mem- 
ber of the Boy Scout executive coun- 
cil and is active on three committees 
of the Chamber of Commerce. 

> . * 

D. C. “Pat” Endom is now office 
manager for Sun Oil at Calgary, Al- 
berta. He was former manager of 
material accounting at Dallas. 


* * * 


Forde L. Johnson, a distributor in 
Idaho Falls, Idaho is constructing a 
new office building and has, plans 
under way for an entire new plant 
which he hopes to build next year. 
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It Takes a TEAM 


fo Make a Tankful! 








TRUCK DRIVERS 


HESE PICTURES depict the many operations necessary 

to produce and deliver the high-quality gasoline mod- 
ern car engines require. These operations demand spe- 
cialized skills, the labor of an army of workers. And these 
skills and labor must be fused into an efficient team if the 
price of gasoline is to remain low. 


The Makers of Mobilgas, along with the entire petroleum 
industry, are proud that today’s gasoline does 50 per cent 
more work—yet costs no more (before 
taxes )—than gasoline of 25 years ago! 





STATION ATTENDANTS 


SOCONY-VACUUM OIL COMPANY, INC. 


and Affiliates: 
MAGNOLIA PETROLEUM COMPANY cee. 8S 2 Eee eee Behe aE Beek 2 eek 2 Baked, | 


NEW YORK 4, N. ¥ 26 Broadway ¢ CHICAGO 5, ILLINOIS 59 E. Van Buren Avenue ¢« KANSAS CITY 15, MISSOURI-925 G 
St. « BALTIMORE 18, MARYLAND--1914 North Charles St. ¢ MILWAUKEE MICHIGAN 
1, WISCONSIN—907 South First St e CLEVELAND 15, OHIO--1422 Euclid Blvd . 

Socony-Vacuum maintains many other conveniently located 


rand Ave. © DETROIT 32 
903 West Grand Bivd. « ST. LOUIS 8, MISSOURI—4140 Linde! 
DALLAS 1, TEXAS Magnolia Petroleum (Co., Magnolia Building 
service offices to give you close and fast cooperation 





The mec Leather 


...f0r maintained accuracy 


The finest calfskin in the entire world is found within the four-piston 
meter used in Gilbarco gasoline pumps... leather so perfect that 
only one tanner in America provides it. That's why Gilbarco 
wear-proof piston leathers give you split-drop accuracy for long, 
additional years. The heavy-duty construction . . . the careful 
workmanship . . . that go into every Gilbarco pump guarantee extra 
trouble-free service. A Gilbarco pump is your first choice to last. 
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Gilbert & Barker 
Manufacturing Company 
West Springfield, Mass. 
Toronto, Canada 





